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MANY OFFICES INSURE 
CONTINGENT EARNINGS 


Popularity of Such Protection 
Increases Among Local 
Agents 
HAZARDS ARE NUMEROUS 


Each Big Risk Might Wipe Out Extra 


Aetna Fire Underwriters Department 


HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 


Chicago, III. 





Commission During Last 





Part of Year 


The popularity of insuring contin- 
gent commissions earned by fire agents 
is increasing each year. This form of 
insurance was originated by F. R. 
Thompson of Chicago, a few years 
ago, and was the outcome of his need 
when he was operating under contin- 
gent commission contracts. 

Agents recognize only too well the 
fact that the months of November and 
December are, as a rule, unprofitable 
and few, if any, add anything to their 
earned contingents during these months. 
They rather, in a great many instances, 
lose during these two months a part or 
the whole of what has been earned in 
the ten preceding months. 


Many Hazards to Contingent 


Continental Fire Insurance Co. 
of New York 
HENRY EVANS, President 


Fire Rent Automobile Tornado Seriahihee Leakage 
Use and Occupancy Profits 


Explosion 


$10,000,000 
$31,989,862 
21,553,056 


FARM BUSINESS IN 
THE EMPIRE STATE 


Experience Has Been Uniformly 
Unprofitable for the Past 
Twenty Years 


MUTUALS GET THE CREAM 


Attempt Has Been Made to Revise 
Schedule and Get Better 
Rates 


(FROM A STAFF CORRESPONDENT) 

Syracuse, N. Y., Dec. 4.—To the aver- 
age farm underwriter of the middle 
west New York state stands out as the 
leading farming state of the east. 
Farm property values are higher, and 
farming is engaged in more extensively 
in the empire state than in any other 
state in the east. To the farm under- 
writer, then, at first glance, farm busi- 
ness in New York state would appear 
to be both desirable and profitable. As 
a matter of fact, it is neither and is be- 
ing written by a relatively small num- 
ber of stock companies. When the 
large area of the state is considered, 
and the immense value of its farm 
property taken into account, it is sur- 
prising to learn that the experience of 


stock fire companies on this class has 
been unsatisfactory for over twenty 
years. 


Farm Property Unprofitable 
To most of the stock companies New 
York state farm property has been so 


continuously unprofitable and has so 
failed to respond to the most careful 


Net Surplus 
POLICYHOLDERS’ SURPLUS 


FROM STATEMENT AS OF JULY 1, 1916 
CONTINENTAL COMMANDS CONFIDENCE 


HOME OFFICE 
80 Maiden Lane 


10,436,807 


The following illustration will show 
the value of this form of insurance. If 
an agent owns a building valued at 
$2,000, which is subject under favor- 
able conditions to a total destruction 
by fire, he very naturally would insure 
it for $2,000. This building, as a gen- 
eral rule, would only be subject to 


20,436,807 


WESTERN OFFICE 


three fire exposures, the internal and 
those on either side. Assume that he 
has an earned contingent commission 


New York 


332 So. La Salle St. 
Chicago 





of $2,000. The question then arises, 
To how many fires is this exposed? 





The answer is that it is subject to as 
many fire exposures as he has risks on 
his books, any one of which in the 
event of a total loss by fire would wipe 
out the whole of the earned contingent 
commission. 


Form Used on Policy 


It is safe to say that every agent in 
a metropolitan city has anywhere from 
100 to 500 such risks on his books. 
Among these risks would be classified 
apartment buildings, churches, mercan- 
tile buildings, breweries, warehouses, 
sprinklered risks, and many others: 


(CONTINUED ON PAGE 5) 





GEORGE M. LOVEJOY, eh pgm 
THOMAS C, TEMPLE, Se retary 

aa ane F. SPEAR, Asst Sec’y 
FRED ©, GUSTETTER, Ass’t Sec’y 


EDWARD SS 


HN B. Secretary 

GEORGE LONG JR, Secretary 
P. WHITMAN Asst Sec’y 

EDWARD rv. CHAPLIN, Asst Sec’y 


Surplus to Policy-holders . Z - $ 9,056,106.30 
Total Losses Paid . » - 81,617,129.19 


Cash Capital - Three Million Dollars 


Reinsurance Reserve ‘ ° - $5,628,337.29 
Reserve for Outstanding Losses . . 410,921.57 
Reserve for all other Claims ° ° 260,000.00 


NET SURPLUS a é - - 6,056,106.30 
Total Assets - $15,345,365.16 








underwriting treatment that they have 
become discouraged and discontinued 
its acceptance. Within the last five 
years, within which the prices of farm 
products have steadily advanced, the 
loss ratio has also seriously increased. 
During this period, much effort has 
been directed to the redemption of the 
class, and a plan of schedule rating 
has been inaugurated. 


Charges Made for Deficiences 


In effect the plan penalizes risks for 
combustible roof covering, chimneys of 
other than two courses of brick (or if 
single course, or if stone without flue 
lining) or, if ‘they are arranged to take 
the smoke pipe in an unused room or 
attic; also, for the absence of approved 
lightning rod protection, and for the 
remote location of a barn, 500 feet, or 


(CONTINUED ON PAGE 15) 





Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1,1916 _ 





Total Assets - - «i e ‘ 


Net Surplus above all Liabilities in the 
United States - 2s = = 


(THESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 


$9,067,990.55 





3,982,857.72 
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HAD LIVESTOCK MEETING 


INSURANCE MEN IN CHICAGO 





Banquet Wednesday Evening of This 
Week Was Big Event of 
the Week 





Live stock insurance men of the en- 
tire country are holding their third an- 
nual meeting at the Great Northern 
hotel, Chicago, on Wednesday and 
Thursday of this week. Every member 
of the Association was represented. 
While the company membership of the 
National Live Stock Insurance Com- 
panies of America is small, each com- 
pany sent a number of delegates, and 
the attendance at the banquet Wednes- 
day evening was over fifty. 

Sessions were held Wednesday morn- 
ing and afternoon, and a third session 
will be held Thursday morning. In 
previous years the meetings of the As- 
sociation have been executive. This 
practice was changed this year, and all 
meetings were open. 


Uniform Policy Committee 


Considerable progress was reported 
by Chairman Whitehead of the uni- 
form policy committee. At present the 
policies in use by the various compa- 
nies, and the rulings of the various state 
departments and state legislation vary 
greatly. One of the great needs of the 
business was early realized to be 
greater uniformity. A sub-committee 
of the Insurance Commissioners Con- 
vention had been appointed to meet 
with the joint committee of the live 
stock association, made up of the leg- 
islation and uniform policy committees, 
Tuesday afternoon. Deputy Commis- 
sioner Bessey of the Wisconsin depart- 
ment represented the subcommittee, 
and the draft of the proposed policy 
was thoroughly gone over. Mr. Bessey 
said he did not feel he could take up 
the matter at the meeting next Tues- 
day of the laws and legislation commit- 
tee of the Insurance Commissioners’ 
Convention, which will be held in New 
York, as he would want to put in some 
time in studying the proposed standard 
policy. The laws and legislation com- 
mittee will meet again next April, in 
Chicago, and he said that would prob- 
ably be the earliest time when definite 
action could be secured. The insurance 
commissioners are heartily in sympathy 
with the move, and as soon as a satis- 
factory policy has been drawn up will 
undoubtedly give it thorough support. 


Clifford Ireland Presides 


The discussion of the report of this 
committee wag the important feature of 
the Wednesday session. The business 
sessions of the convention were devoted 
largely to routine matters. Clifford 
Ireland, president of the association, 
was in the chair. The really big event 
of the. convention was the annual din- 
ner Wednesday evening, when a splen- 
did list of toasts was presented. Presi- 
dent Ireland acted as_ toastmaster. 
Many delegates did not arrive until the 
evening, coming especially for the din- 
ner, and the ranks of the convention 
were swelled by many of the directors 
of the member companies and a goodly 
number of visitors. The talks were on 
the practical problems of the live stock 
insurance business largely, and brought 
out the best material of the meeting. 


Toasts at the Banquet 


Following is the list of toasts: Clif- 
ord Ireland, president of the associa~ 
tion, toastmaster; “Will the Motor 
Eliminate the Horse,” C. F. Way; “Fu- 
ture of Live Stock Insurance,” C. F, 
Stiarwalt; “Efficiency in Live Stock In- 
surance,” A. L. Stone; “Memory—a 
Business Asset,” David M. Roth; “Per- 
cheron Origin and History From an 


Importer’s Viewpoint,” John Huston; } 


“The Bull as an Insurable Risk, and a 
Means of Securing Business,” S. A. 
Court; “Remarks,” M. J. Cleary, com- 
missioner of insurance of Wisconsin; 
“Remarks,” W. K. Chorn, commissioner 








TWO OF THE OLDEST AND STRONGEST FIRE INSURANCE COMPANIES IN FRANCE 


ORGANIZED 1819 ORGANIZED 1838 
osses PAID: $79,029,547.12 Losses PAID: $62,613,502.02 
ASSURANCE CO. FIRE INSURANCE CO. 
OF PARIS OF PARIS 
FRED S. JAMES FRED S. JAMES & CO. 
GEO. W. BLOSSOM UNITED STATES MANAGERS Cc. B. G. GAILLARD, 
vs he ae natant 123 WILLIAM STREET, NEW YORK ba piiccr ie marta 














MORE COMPANIES REPORT 
wee Hit THE LIVERPOOL & LONDON & GLOBE 


EXPERIENCE HAS BEEN BAD Insurance Company Limited 


, Its United States assets are $14,814,383.94, every 

Unprotected Frame Dwellings Show a|| @F = Me dollar representing UNITED STATES INVEST- 

Uniformly High Loss Ratio in nein MENTS, which are held in Trust for sole protection 

All Sections oe of American policy holders and subject to strict 
“hGirdles&eGlobe’” | Supervision of State Insurance Department. 

Three more companies have reported HENRY W. EATON, Mgr. G. W. HOYT, Deputy Mgr. H.R. LOUDON, Assoc. Deputy Mgr. 


their premiums and losses on unpro- WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


tected frame dwellings for the five year Ww ss' Ww gr. 
“ W IAM S.WARREN, Mgr. R.H. PURCELL, Asst. Mer. W. P. ROBERT: ; Asst.Mer. 
period ending Dec. 31, 1915. One com- —— “t er SON, Deputy Asst 




















pany gives its premiums on dwellings 


as $1,277,364, losses $932,638. O - 
tents the premiums are $367,150, rae SSERVICE”’—That’s the Slogan of 


losses $290,473. On unprotected pri- 


vate stables the premiums were $110,- . n 
744 and the losses $98,579 and on con- a t 
tents the premiums were $30,505 and the e r@, I S e 





losses $25,987. Another company for Union Trust Building, CINCINNATI, OHIO 
the five year period on unprotected - : : 
dwellings reports the premiums $1,059,- Automobile, Inland and Ocean Marine, Tourist and Trans- 
880, losses $901,867. On contents the portation Floaters, Parcels Post and Registered Mail Insur- 
premiums were $292,881, and losses ance. Representing several conservative and well-established 
$262,690. This company gives premiums Com ies in fourtee 
_ a a ~ taggin losses pee 2 oe n states. 

,278, n contents the premi 
were $28,790, the losses $24,132, ‘A third A Fully Equipped General Agency Office 
company gives its premiums on un- Prompt Correspondence, Quick Adjustments and Settlements 
protected dwellings as $213,399, losses We Can Supply Your Needs—Write Us 


$171,709; on contents, premiums $62,- 





970, and losses $83,279. These figures | SAN FRANCISCO: DALLAS: 
cover the entire United States. George O. Hoadley J. S. Aldehoff & Co. 
Losses on Small Policies Manager General Agents 


_ One of the company officials in speak- 
ing of dwelling losses states that he 
finds in studying the statistics that it 
is the smaller policy that gives the 


















/ 
° . BLIS 
higher loss ratio. He figures that where DENVER: | ~<e esTig25 ©? NEW ORLEANS: 
a is a more erm constructed Ps Atewwe —-FiRE:s— a on 
ouse it is more readily destructible and eneral Agent oe ae 
furthermore, is apt to have stoves and | INSURANCE COMPANY, 
— that S acsayer aed the lower OF AIX-LA-CHAPELLE GERMANY. 
priced. dwelling. is official contends 
that + yr of the losses both on pro- \ unten States Brance 
tected and unprotected dwellings are on ‘ YY * eZ : 
policies ranging between $500 and Pcs on ss & keisey panes on 
$1,500. He does not believe that the ne oi iad : “a “ 
loss ratio on the high priced dwelling —— on 
class is so heavy. The burning of a 
high priced dwelling is heralded all ORGANIZED 1853 


over the country and is made much of. 


ttt 2 INSURANCE , 
qarese Gwelings maturally are the best || The Girard F.& M. company Of Philadelphia 





guards. 
————@r»46e—_. JANUARY 1, 1916 
Dr. H. C. Martin Injured Cash Capital $500,000 Net Surplus, $426,135.24 
Dr. H. C. Martin, editor and man- Su rplus to Policyholders, $926, i 35.24 
ager of “Rough Notes,” fell in the bath- EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 
room at his home at Indianapolis, two D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 
weeks ago last Sunday and fractured JOHN KAY, TREAS. E. J. THOMASON, SEC'Y 
his left thigh. There is doubt of. its A. H. HASSINGER, SEC'Y PHILADELPHIA, W. T. BASSETT, ASS'T MGR. 
mending, as he is 83 years old. Dr. Mar- NEWARK, NEW JERSEY PENNA. CHICAGO, ILL, 
tin is the dean of insurance journalists 
gee mere by ae circle of friends ’ ee Sages 
in the insurance business. N Ss O WA K 
rorance business FIREMEN’S 'suRNcE OF NEWAR 
The Sandusky, Ohio, City Commission’s JANUARY 1, 1916 


ao — onl wens i es 
tion of the fire department provides for |i Cash Capital, $1,000,000 Net Surplus, $2,708,837.43 
tion of one engine house. A saving of 


$4,000 will be affected. Surplus to Policyholders, $3,708,837.43 











EASTERN DEPARTMENT WESTERN DEPARTMENT 
of insurance of Missouri; “Agency Re- pot) pegs se! gaa NEAL BASSETT, VICE-PRES. & MGR. 
lations With Home Office,” Frank I. A. H. HASSINGER, SECRETARY W. T. BASSETT, ASS’T. MGR. 
Grubbs; “Live Stock Insurance From a NEWARK, NEW JERSEY CHICAGO, ILLINOIS 














Southern Outlook,” J. W. Newman. 
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OHIO FIELD MEN MEET 
FIELD ORGANIZATIONS ELECT : ) | | N OLDEST 
A. M. Cole Heads Union and George IN THE 
T. Wilson Bureau Club—Grand [ NS U R A NC E O F F I C E 
Symposium and Banquet FOUNDED 1710 OF LON DON WoO R 5 D 
Both Ohio field organizations met at cn icee 
Columbus, Tuesday, Dec. 5. BECAUSE BECAUSE BECAUSE 
The Fire Underwriters’ Field Club of trongest of having a deeper root and Administered over the world under the It will not therefore be disturbed by any 
Ohio chose these officers: President, more solid foundation. codes of nearly every nation and race. country’s financial or political situation. 
A. M. Cole, Commercial Union, Al- 
liance; Vice-president, M. F. Grim, P. T. KELSEY, Hestern Wepartment F. M. JONES, 
Phoenix, Columbus; secretary-treasur- MANAGER Chicago ASSISTANT MANAGER 
er, Aaron Jones, New Hampshire, Co- 
lumbus. f ; : 
Ph otha Hall Pa “a ae fev signed and will become associated with | juster at Sacramento, Cal. has been 


members taken in Tuesday are: Elbert 
F. Mosher, Westchester, Columbus; C. 
L. Corbett, Law Union & Rock; Wal- 
lace McCoy, American National; Car- 
roll DeWitt, Urbaine and General Fire 
The resignation of Ray Decker, Home, 
Columbus, who goes to New York to 
the main office, was received with deep 
regret, and Mr. Decker was at once 
made an honorary member. 

This meeting was one of the best of 
the year, and any tendency toward loss 
of confidence in the organization dis- 
appeared. The president will announce 
his standing committees later. 


Bureau Men Gather 


The Ohio Association of Fire Under- 
writers’ (Bureau), met at its headquar- 
ters in the Hartman hotel. 

The session was very satisfactory 
and the following officers were elected: 
President, George T. Wilson, Ger. of 
Pittsburgh, Dayton; vice-president, W. 
T. Eaton, Ohio Farmers, Columbus; 
secretary-treasurer, J. N. Norris, Se- 
curity of New Haven, Columbus; as- 
sistant secretary, Miss Grace Violette, 
Columbus. 

A committee consisting of Geo. Die- 
bold, Frank Westmeyer and Tom 
Smith was appointed to meet a similar 
committee from the field club with the 
object of getting a good working, uni- 
form clearance rule. 


Insurance Society Meeting 


The second annual meeting and din- 
ner of the Insurance Society of Ohio, 
was held at the Southern Hotel, Co- 
lumbus, the night of Dec. 4. It was a 
gathering of 100 loyal and enthusiastic 
insurance men, -there for good fellow- 
ship, and leaving business cares behind. 

Most loyal symposiarch, L. J. Bonar, 
presided, ably assisted by grand ex- 
alted cheer leader and teaser, George 
Yuncker, who is the new M. L. S. for 
1917. 

The music was all that could be de- 
sired, and was furnished by “the Gray 
orchestra,” i. e., Miss Winfred Gray, 
piano; Gilbert Gray, clarinet; “Jack” 
Gray, Jr., violin, and Miss June Hatha- 
way, violin. There were sixteen musi- 
cal numbers on the program. 


President Zuber Speaks 


After the dinner had been placed 
where it would do the most good, Presi- 
dent John W. Zuber of the American 
National Fire made a short, but happy 
talk, in which he thanked the organi- 
zation for wanting him to be present; 
and congratulating himself on being 
back again in the insurance fold as its 
youngest member. 

State Fire Marshal Bert Buckley 
sang his “swan song,” saying he was 
the natural victim of politics, and ask- 
ing, for his successor, the same loyal 
support he had always received from 
the insurance men. He said, among 
other things, that the office of fire mar- 
shal was becoming more and more one 
of fire prevention rather than that of 
the pursuit of firebugs. 

Superintendent of Insurance Frank 
Taggart discussed the pressing need 
of some sort of tribunal to pass upon 
the qualifications of men who seek to 
be insurance agents in Ohio, and 
touched upon the brokerage question. 





CHANGES IN THE FIELD 


CALL RATHBURN INTO OFFICE 





Made Chief Examiner For L. & L. & 
G.—Wells, Painter and White 
Promoted 





Announcements of important promo- 
tions in the western department staff of 
the Liverpool & London & Globe are 
made this week, and will be effective 
January 1. M. C. Rathburn, [Illinois 
state agent, is being called into the 
office as chief examiner, the department 
having grown to such an extent that the 
creation of such a position became im- 
perative to relieve the assistant and 
deputy assistant managers. Mr. Rath- 
burn has been with the company since 
completing college, seven years ago, and 
prior to working in the Illinois field was 
Nebraska special agent. 

Edwin E. Wells, Missouri state agent, 
is transferred to Illinois and will have 
charge of the state, including Cook 
County. He will be assisted by Special 
Agents L. P. Weingartner, D. J. Harri- 
gan and L. P. Warren. Mr. Wells is 
one of the prominent western field men 
and a former most loyal grand gander 
of the Blue Goose. 

D. H. Painter, now mountain state 
agent, succeeds Mr. Wells in Missouri. 
Mr. Painter has been with the western 
and southern departments of the Liver- 
pool for a decade and prior to going to 
Denver was special agent in part of 
Illinois. 

Richard White, who has been special 
agent under Mr. Painter, becomes state 
agent in Colorado, Wyoming and New 
Mexico. He has been with the com- 
pany a year, having been a local agent 
at Idaho Springs prior to going into 
the field. For the present no assistant 
will be appointed. 


John E. Kohler 


John E. Kohler of Milwaukee, who 
has been in the office of the Northwest- 
ern Underwriters has been appointed 
special agent of the Continental in Wis- 
consin. 


Norman P. McAllister 


Special Agent Norman P. McAllister, 
Kansas City, Mo., who has been in the 
field for the Northwestern Underwriters 
of Milwaukee for twelve years, has re- 








the Groves Agency at Kansas City, 
succeeding Harry Minty, who will locate 
in Chicago. 





Roy S. Bartlett 


Roy S. Bartlett, special agent of the 
National of Hartford in Iowa, has been 
called to the western department in 
Chicago to be an examiner. 


Richard E. Vernor 


Richard E. Vernor, who is connected 
with the Jackson, Mich., office of the 
Michigan Inspection Bureau, has’ been 
appointed Michigan special agent of 
the Commercial Union and allied com- 
panies to assist State Agent Martin 
Brown. Mr. Vernor is a son of the 
late Frank A. Vernor, state agent of 
the Queen. He is a graduate of Albion 
College and has had a good training. 


J. P. O. de Mauriac 


J. P. O. de Mauriac, special agent 
for the Hartford, assisting Charles F. 
Hardy, has quit the insurance business 
and has gone to Holland, Mich., where 
he is interested in the music business. 
His successor has not yet been an- 
nounced in the Kansas field. 











Morris H. Prescott 


Morris H. Prescott, of Chicago, spe- 
cial agent of the Merchants National 
Fire of Chicago in Michigan, has re- 
signed, but continues as a director of 
the company. Mr. Prescott was for- 
merly an official of the Central National 
Fire, which was taken over by the Mer- 
chants National, and is regarded as a 
competent insurance man. 


G. W. Fischer 


G. W. Fischer has been appointed 
Illinois special agent of the companies 
represented in the territory by the Eliel 
& Loeb Company, general agency at 
Chicago. He has been with the agency 
for three years, acting latterly as ex- 
aminer. He was previously connected 
with the Royal and German American 
general agencies in Chicago. Mr. 
Fischer succeeds R. C. Sherman, who 
has gone with the Starkweather & 
Shepley companies. 








Cc. W. GREEN 


Cc. W. Green, a former Chicago insur- 
ance man, who has recently been an ad- 


appointed special agent for the James F. 
Cobb General Agency for central and 
northern California. 


© ae 


Louis Weinmann Married 


Louis Weinmann, secretary of the 
Firemen’s Fund, arrived in Chicago 
Tuesday, and was married Wednesday. 
Mr. Weinmann stole a march on his 
friends, but few knowing that he con- 
templated any move of this kind. His 
bride is a Cincinnati woman. 

et 8 ae 


Insurance Commissioners’ Meeting 


The Insurance Commissioner’s Con- 
vention will hold its semiannual meeting 
in New York, December 12. Various 
committees will report, covering all 
phases of the business. 


AB 
Annual Meeting in May 


The annual meeting of the National 
Fire Protection Association will be held 
in Washington, D. C., May 8-10. 

ss 4a 


New Ticket in the Field 


There will probably be a “Progres- 
sive” ticket in the field for the annual 
election of the Fire Insurance Club of 
Chicago next Tuesday night. The plat- 
form will declare for club rooms, keep- 
ing the library open in the evening on 
class nights, and giving the student 
element more representation. 

OS Ooo 


New Minnesota Commissioner 


St. Paul, Minn., Dec. 6—(Special)— 

John B. Sanborn, a St. Paul lawyer 
and member of the last two legislatures, 
has been appointed insurance commis- 
sioner. 





SN 
GOES TO MINNEAPOLIS 


Cc. H. Coates, assistant western mana- 
ger of the Germania, has gone to Minne- 
apolis. The company has a field vacancy 
in the northwest. 


_ to 
Ohio Agency Appointments 


Royal—G. B. Drennan’ & Co., Plymouth. 

Scott. Union—T. Keith, Canton. 

Security, Ia—G. Oroszy, Lorain; P. K. Tad- 
sen, Port Clinton; H. T. Clyburn, Greenfield; 
J. E. Jones, Xenia; Smith & Seacrist, Canton; 
C. J. Marr, Troy; A. E. Wogan, Marion; C. M. 
Johannsen, Sandusky; L. R. Hyanis, Hamilton. 

Security, Ct—F. E. Abbott, Cleveland. | 

Springfield—Louise E. Frederick, Montpelier; 
D. S. Flick, Bluffton. 

Albany—O. C. Olt, Dayton. 











insurance with this firm. 


NEW YORE DENVER DULUTH 





Responsibility and Capacity 
You are assured of these two great requisites in the placing of surplus 
Guaranteed Lloyds Underwriters 


Surplus companies maintaining United States deposits 
= Immediate binders—10% commission to brokers 


MARSH & MCLENNAN 


Insurance Exchange 
Chicago 
MINNEAPOLIS DETROIT 


MONTREAL 


LONDON SAN FRANCISCO 
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LEGAL SIDE OF 


By GEORGE J. KUEBLER, 


FIRE INSURANCE 


of the Chicago Bar 











SCOPE OF AGENT’S AUTHORITY 





ORAL AGREEMENT TO 


RENEW 





HE agent had authority to issue 

policies in the customary way, 

and he had an understanding with 
the insured to renew the policy from 
year to year. Originally $8,000 was car- 
ried on the stock. This amount was re- 
duced by the sale of a portion of the 
stock to $2,000. 

In October, 1913, one of the $2,000 
policies ‘was renewed for one year. Be- 
fore the expiration in 1914 the agent 
came upon the premises to renew the 
expiring policy, and also for the pur- 
pose of increasing the line, but the in- 
sured merely asked that the existing 
policy be renewed when it expired. 
There was some talk about an increase 
of rate on account of a hazard created 
since the issue of the policy, and it was 
agreed that if the rate was increased 
the insured would pay the amount de- 
manded. The agent claimed that he 
asked the insured for a renewal before 
the expiration in 1914, and it being de- 
clined, he noticed the same in his book 
kept for that purpose by drawing a line 
through the date of expiration, which 
indicated to the agency that renewal 
was declined. 

ie: 

Thirteen days after the alleged ex- 
piration the property burned and the 
company declined payment on the 
ground that there was no renewal. The 
cause was tried toa jury, which returned 
a verdict that the insured and the agent 
had agreed upon the renewal and re- 
turned a verdict for the amount of the 
policy less the unpaid premium. : 

The supreme court of Arkansas in 
reviewing the case says in part as fol- 
lows: 


“At common law contracts of insurance 
were not required to be in writing orig- 
inally, and in the absence of any statutory 
prohibition a parol contract of that char- 
acter will be valid. * * * The record, 
however, shows that if any verbal agree- 
ment was made it was entered into be- 
tween the parties a few days before the 
old policy expired. It is the contention 
of counsel for defendant that a parol con- 
tract of insurance, in order to be enforci- 
ble, must not be executory, but must take 
effect immediately upon the making of the 
agreement.” rig al 


The court, however, declined to de- 
cide that point because of the other con- 
trolling features in the case, and found 
that the agent being authorized to issue 
policies and take renewals was not re- 
quired to collect premiums in advance 
as a condition precedent to making a 
parol contract to renew the policy, but 
had the authority to make the renewal 
on a credit. 

“Under our own decisions this author- 
ized him to make a preliminary contract 
binding upon the defendant to be consum- 
mated by filling out and delivering the 
policy pursuant thereto” (citing a number 
of cases). 

Among others was the case of King 
vs. Cox, in which the court said: 

“An oral contract for insurance is not 
within the statute of frauds, and if sup- 
ported by a valuable consideration, and 
free from fraud and made by competent 


parties, is binding though the premium ; 


be not paid at the time if credit be given, 
or it appears from the circumstances and 
the situation of the parties that payment 
of the premium at the time was not 
exacted.” 

In deciding other points with refer- 
ence to the character of proof the in- 
sured should be required to make in 
cases where the evidence rests with two 
of the parties and without corroborating 








evidence, the court decided that the 
jury, having believed the testimony of 
the plaintiff as against the defendant, 
it was obliged to sustain that finding 
of fact, especially since the agent did 
not appear to have required any new 
warranties or representations other than 
those made in the original policy, and 
that in case of renewal a policy is ex- 
tended upon the same terms and condi- 
tions as when originally issued. The 
agent being on the premises, and acting 
upon the knowledge he acquired at the 
time and from the personal view of the 
stock of goods, renewed according to 
the original rate, 


It seems that ane the statute it was 
permissible to collect penalties for costs 
and attorney’s fees, which were allowed 
by the court below, but the supreme 
court refused to’ allow the penalty on 
the ground that there was only a pre- 
liminary contract for renewal and the 
suit was upon that agreement instead of 
on the policy therefor when within the 
statute permitting penalties. The judg- 
ment in favor of the insured was modi- 
fied to the extent of the penalties, and 
otherwise affirmed. 

Aetna Insurance Co. et al., vs. Short, 
187 S. W. Rep. 657. 


<= 6 
RETURN TO CHICAGO AGENCY 


Thomas A. Smyth, retiring president of 
the Sanitary District of Chicago, has re- 
sumed his connection with Moore, Case, 
Lyman & Hubbard, of Chicago, and will 
devote all of his time to his insurance 
business. Previous to his election in 1910 
Mr. Smyth was for some years connected 
with the same office. Associated with Mr. 
Smyth will be his sons, who have handled 
his business during his term of office. 
Mr. Smyth is an il-time insurance man, 
having been in the business since 1886, 
and has a large clientele. 


Stoo 
WHITTEMORE HELD FOR $10,231 


The Missouri supreme court has affirmed 
a judgment for $10,231 against F. 
Churchill Whittemore, the St. Louis 
agent, in favor of the receiver of the 
Continental Assurance of St. Louis. This 
money was paid out to Mr. Whittemore 
from the funds of the company in process 
of organization by Harry B. Gardner, fiscal 
agent. It seems that Mr. Whittemore 
paid balances to companies for Harry M. 
Goudrey and that he was reimbursed from 
the funds of the Continental. The court 
held that Gardner had no authority to 
use the funds in this way. 
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MISCELLANEOUS NOTES 


F. H. Ross of New York City has been 
appointed agent of the German of Pitts- 
burgh. 

Two lumber companies of Highland 
Park, Mich., have urged the village to add 
new fire apparatus. 

The New York department has com- 
pleted examinations of the London & Lan- 
cashire Fire, Western Assurance and 
British America. 


Attorney-General P. J. Lucy of Illinois 









holds that insurance companies must 
make the legal publication of their state- 
ments in papers published in the English 
language. 

The fire loss in Canada for November 
was $923,325, which compares’ with 
$1,087,980 ‘for’ November in 1915. There 
were three fires, with a loss of $100,000 
and over, and twelve deaths from fire. 

~~ +e 


The man who thinks it his duty to con- 
stantly remind others of theirs, has about 
as many friends as an alarm clock. 








EDGAR J. HAYNES, President 





Solicite 





THOMAS L. FARQUHAR, Secretary 


NEWARK FIRE 


INSURANCE COMPANY 


Assets - - = 28© =e « 2 « §2,153,778.82 
Capital - - ek a ae Ee 500,000.00 
Surplus to Policyholders . - 032,012.09 


Responsible Agencies W- E. COLLINS, Michigan and Ohio - 
W.J. WENDT, Illinois, Indiana and Wisconsin, 2021 Insurance Exchange, Chicago 


JAMES G. MACONACHY, Agency Superintendent 


NEWARK, N. J. 


WESTERN STATE AGENTS 
Union Trust Building, Detroit 











GEO. R. DAVIES, Manager 


Allemannia Fire Insurance Co. 
National-Ben Franklin Insurance Co. 


Capital, $1,700,000 


New Agents Solicited. Fish 


PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 


UNDERWRITTEN BY. 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


Surplus to Policyholders, $3,449,769.69 


all of Pittsburg, Pa. 


Assets, $7,732,467.27 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb, Chicago, Ill., General Agents for Illinois 
Schulkamp, Madison, Wis., General Agents for Wisconsin 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL - - - - 
CASH CAPITAL PAID IN - - - - 
m7? SURPLUS TO POLICYHOLDERS - - - 


RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 


$1,000,000.00 
963,250.00 
1,257,680.79 














Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Detroit National Fire Jnsurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 





Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


Licensed in New York, New Jersey, 





MANAGED BY Lai WHO ARE IN CLOSE TOUCH WITH THE FIELD 


TURNER, Vice-President and Managing Underwriter 
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Merchants National 
Sive Jusurance Co. 


Wants Good Agents in 


Illinois and Wisconsin 


CHICAGO 


Michigan 














AGENTS’ 


Exceptional facilities for handling Surplus and difficult lines and unusual forms of 
insurance in best American and Foreign companies and at Lloyds, London. 
Reinsurance contracts drawn and placed. 


SURPLUS LINES 
175 W. Jackson Boulevard 


FLOATERS 


CONTINGENT COMMISSION 


INSURED 


I can insure fire insurance agents who have earned a contingent commission on 
profits under their contracts with fire insurance companies me a partial 
or total reduction thereof between now and January 


F. R. THOMPSON 





UNUSUAL FORMS 


CHICAGO, ILL. 
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FEDERATION ACTIVITIES 


COAST MEETINGS SCHEDULED 





Secretary McKee of National Council 
Now on Fast Trip to Western 
States 





Mark T. McKee, secretary of the 
National Council of Insurance Federa- 
tions, has started on another of his 
whirlwind trips. It will take him to the 
Pacific Coast, which he will travel from 
Vancouver to Los Angeles, returning 
home in time for Christmas. Before 
leaving Chicago on Saturday he had a 
conference with George D. Webb, 
chairman of the executive committee of 
the National Council, and at Minneapo- 
lis on Monday he conferred with Presi- 
dent Fred L. Gray. Mr. McKee has 
meetings scheduled as follows: 


Dec. 4, Minneapolis, Minn. 
Dec. 6, Helena, Mont. 
Dec. 7, Spokane, Wash. 
Dec. 8, Seattle, Wash. 
Dec. 9, Vancouver, B. C. 
Dec. 11, Tacoma, Wash. 
Dec. 12, Portland, Ore. 
Dec. 14, San Francisco, Cal. 
Dec. 18, Los Angeles, Cal. 
Dec. 19, Salt Lake, Utah. 
Dec. 20, Denver, Colo. 

‘* * * 


COUNTY MEETINGS HELD 


Muncie, Ind., Dec. 6—(Special)—O. A. 
Davis, of Rochester, was elected chair- 
man, and Dell Kessler, secretary, of the 
Fulton county division of the Indiana In- 
surance Federation. Other county meet- 
ings have been held in Franklin, Jay, 
Parke, Randolph, Orange, Wells and 
Huntington counties, 


Ohio—The Ohio federation will keep up 
its plan inaugurated at Cleveland, of giv- 
ing dinners in the various counties where 
organizations have been perfected, and at 
which the members of the federation and 
“recruits” may gather and discuss mat- 
ters of vital importance. The next din- 
ner will be at Youngstown, Thursday, 
Dec. 7. eed 


The executive committee of the Nation- 
al Fraternal Congress has appointed the 
following committee to cooperate with 
the National Council of Insurance Fed- 
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Surplus 
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Being organized on con- 
servative basis. 
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PHCNIX ASSURANCE CO 


USE AND OCCUPANCY =- 


(Established 1782) 


OF LONDON 
FIRE 
TORNADO - 


100 WILLIAM STREET, NEW YORK CITY 


! i 
MPANY, Ltd. 


SPRINKLER LEAKAGE 


WESTERN DEPARTMENT 
176 West Jackson Bivd., Chicago 
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erations: I. I. Boak of Denver, president 
of the National Fraternal Congress; W. 
E. Futch of Cleveland, president of the 
Brotherhood of Locomotive Engineers, in- 
surance department; Captain Robinson of 
Chicago, chairman of the legislative com- 
mittee of the congress. 


MANY{OFFICES INSURE 
se, CONTINGENT EARNINGS 


(CONTINUED FROM PAGE 1) 


these being the risks on which large 
lines, as a general rule, are written. 
The following is a copy of the form 
used on a standard fire policy, it being 
assumed that John Doe is an agent of 
the Western National Fire of Chicago, 
and that he has earned $1,000 up to 
Nov. 1, 1916. 

Name of assured, John Doe. 

On the contingent commission earned 
from the Western National Fire Insur- 
ance Company of Chicago on profits of 
the business as per contract or agreement 
ending at midnight, Dec. 31, 1916. 

The assured under-this policy hereby 
warrants that said contract or agreement 
with the Western National Fire Insur- 
ance Company of Chicago has not been can- 
celed at the inception of this policy, and 
that the earned contingent commission at 
the inception of this policy amounts to 
not less than $1,000. 

If, by reason of the assured’s regular 
business as fire insurance agent, the 
earned contingent commission of $1,000 
is entirely lost or reduced below $1,000 
by reason of fire losses before midnight, 
Dec. 31, 1916, then this company shall 
make good such loss or reduction, but in 
no case to exceed the amount of $1,000. 

It is understood and agreed that the 
premium on this policy is due and must be 
paid to this company within ten days 
from the inception of this policy, other- 
wise this policy is null and void. 


Business Written in Fall 


As most contracts held by agents 
mature on Dec. 31 of each year, the 
policies are generally written on vari- 
ous dates after Oct. 1, to expire Dec. 
31, midnight, and insure against a total 
or partial reduction of contingent com- 
missions. The rates vary according to 
the dates on which the policies are 
issued. 

The following experiences of agents 
are of interest: One good-sized agency 
lost its entire contingent commission 
on the morning of Dec. 31, caused by 
the burning of a large sprinklered risk; 
a few years ago several agencies lost 
their entire contingent commission 
through the burning of a preferred 
risk at about 9 p. m., Dec. 31; another 
agency, while it was negotiating for 
this kind of insurance, lost about one- 
half of its earnings; another agency lost 
nearly all of its earnings on the after- 
noon of the day that it placed its order 
for this form of insurance. 


Elimination of Moral Hazard 


Some underwriters have been of the 
opinion that insurance of this kind 
would have a tendency to create 
a moral hazard, by tempting agents 
to take more chances in order to 
swell the premium account. The 
underwriters at the general agencies 
or at the home offices always have the 
final word when it comes to passing a 
risk. Even if a few undesirable risks 
are written and passed by the under- 
writers, it does not follow that they 
would burn before the expiration of 
the contingent year. They might burn 
afterwards, and thus leave the agent in 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 














a very bad way as to his contingent 
commission earnings for the following 
year. 

The policies are written in the 
amount actually earned at the time the 
order is placed, or in smaller amounts, 
but in no instance must they be writ- 
ten for greater amounts, as this would 
be equivalent to attempting to insure 
something which does not exist. 
Blanket Policy Not Advisable 


On first blush, agents assume that a 
blanket policy in the aggregate sum 
of the contingents earned with all their 
companies is better than specific poli- 
cies for each contract held by them. 
The fallacy of this is shown by the 
following example. Assume that an 
agent had earned the amounts shown 
on Oct. 20 and Dec. 31. 





Company Amt.,Oct. 20 Amt. Dec. 31 

MP iccedngeakeeea nae $1,500 ,00 

ME encacvdesaswewace 1,25 2,000 

Warlkas.addce decade waae 1,250 1,000 

Ercceceredsaaeaeea 1,000 50 
ROGED Sodas cuadec $5.000 $5.500 


If a blanket policy had been taken 
out, he would have no claim, for the 
reason that the amount earned up to 
Dec. 31 in excess of the amount in- 
sured on Oct. 20. If specific policies 
had been taken out he would have a 
claim of $250 under the C company 
and $500 under the D company. 





News of the Mutuals 











Albert W. Fox, Waukesha, Wis., has 
been elected secretary of the Farmers’ 
Mutual Fire of the town of Waukesha, to 
fill the vacancy caused by the death of 
Herman Kuenzli, Pewaukee, Wis., already 
noted, Pe 


The Ramsey County Farmers’ Mutual 
Pire of Edmore, N. D., with $75,000 in in- 
surance already written, has been char- 
tered by W. C. Taylor, state insurance 
commissioner. The company will insure 
against fire, lightning and hail. 


—————6~@2e—_____ 


President P. L. Hoadley of the American 
of Newark, who has been critically ill, 
is now improving and will soon be able 
to be back at this office. 





McMASTER MAKES STATEMENT 





South Carolina Commissioner Says He 
Will Support Action of State 
Commission 





Boston, Mass., Dec. 6—(Special)— 
Regarding the statement recently printed 
that the return of the companies to 
South Carolina depends largely on 
Commissioner McMaster, the latter 
says in an interview printed in the 
“American Agency Bulletin” this week 
that he expects to support the action 
of the commission and that he would 
like to have the companies return to 
the state. 

In a letter printed in the “Bulletin” 
to company managers, Chairman Mark- 
ham of the legislative committee of the 
National Agency Association says the 
effort of the agents association to com- 
bat the multiple agency and foreign re- 
insurance evil “may look a negligible 
thing at present, but I should judge 
from experience to date that insurance 
men were about ready to pass judg- 
ment on these two evils and that the 
agitation may roll up some pretty im- 
portant results.” 

——q@q@r0e____ 


J. E. Dunn Has Resigned 


J. E. Dunn has resigned as associate 
manager of the “Insurance Field.” Mr. 
Dunn is known to many insurance men 
in the country in all sections. 

0 oe 


The Mt. Clemens Insurance Company, 
Mt. Clemens, Mich., has capitalized for 
$1,000 to conduct a general insurance busi- 
ness. Thomas E. Matthews, Margaret 
Moross of Mt. Clemens, and Charles H. 
Parsons of Cleveland, Ohio, are the in- 
corporators. 





Executive Assistant Robert M. Ben- 
nett of the New York Underwriters is on 
a western trip and is spending some days 
in Chicago. 


Montana Livestock & Casualty 


Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 





George B. Conway, Secretary & General Manager 








An American Company. 
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OFFERS Fire, Lightning, 
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SPRINGH 


‘WESTERN DEPT. CHICAGO. AF DEAN Mcr. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 


Hail, Ternado, 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS. 
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AS VIEWED FROM CHICAGO 


BLUE GOOSE BULLETIN OUT 


The Grand Nest bulletin of the Blue 
Goose was issued last week, it being 
the first one under the administration 
of Most Loyal Grand Gander E, G 
Carlisle. One of the important commit- 
tees appointed is that on the proposed 
mortuary fund that was suggested at 
the grand nest meeting, the committee 
consisting of John F. Stafford, London 
& Lancashire, Chicago, chairman; 
James V. Barry of New York City, 
assistant secretary of the Metropoli- 
tan Life; W. T. Benallack, of Detroit, 
general agent of Michigan Fire & Ma- 
rine; Ernest Palmer, assistant general 
counsel of the National Board at Chi- 
cago, and W. E. McCullough, Chicago, 
superintendent of agents of the Queen. 
The most loyal gander sounded the key- 
note of 2,000 members by the time of 
the next annual meeting. It is an- 
nounced that a new pond at Alberta, 
Can., has been chartered with head- 
quarters at Calgary, with a membership 
of forty. 








* * * 
TEST FOR DOCK SAFETY LOCKS 


It is hoped that since the tornado 
rate on coal, ore, and other dock hoist- 
ing apparatus and superstructures has 
been placed at $3.35 for one year, the 
various concerns interested will get to- 
gether, employ competent engineers 
and test out modern clamping devices 
and other improvements to ascertain 
which ones are the best and which are 
really effective. This is an engineering 
problem and the different mining and 
coal companies have never gotten to- 
gether in any way to have a test made 
to ascertain which are the best. There 
are a number of manufacturers in the 
field that claim their devices are the 
best, but no definite investigation has 
ever been made. Some of the agents 
feel that great improvements have been 
made in the construction of these 
bridges and hoisting apparatus and that 
locking devices have been invented 
which are absolutely automatic and 
controlling. Ifthe coal companies can 
prove to the insurance authorities that 
the new devices are really worth while, 
no doubt credits will be given where 
they are used. The former flat rate 
was $2, but owing to heavy losses has 


been advanced. 
* * 


LOSS ON RAW WOOL 


There is some question among in- 
surance men as to whether the loss of 
S. Silberman & Son, who own a wool 
warehouse in Chicago, had any under- 














CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 
A strong, modern Company that believes in and upholds the American Agency System” 


CASH CAPITAL $700,000.00 Hyman D. Davis, Pres. 


O. T. Brown, SEc’y 


ASSETS 
$1,110,678.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 














Exceptional Opportunity! 


FoR securing the automobile 
representation in Chicago of a 
large, well-known American fire tom- 
pany now doing a large automobile 
business. Issues a valued policy and 
is entered in all States. Satisfactory 
arrangements as to loss adjustments. 
Replies held strictly confidential. 


Address 34-Q, 


care The Western Underwriter 














ADDING MACHINES 


Bought—Sold—Rebuilt 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Our appraisal proposition will interest you. 


DONALD C. PRICE CO. 


186 N. La Salle St. Chicago 





writing features that might cause com- 
panies to readjust their lines. Raw 
wool is regarded as one of the most 
desirable products to insure. This was 
a sprinklered risk and regarded as first- 
class. The loss on the wool was about 
12 percent. This naturally is rather 
high for raw wool. 

There were extenuating features, 
however, that make this an unusual 
case. The warehouse was exposed to 
a lumber yard and the fire originated 
in the yard. The heat became so in- 
tense that the wire glass windows on 
the wool warehouse were melted, forc- 
ing the sprinklers to open. The sprink- 
lers and the hose stream wet the wool 
down, which caused it to heat before 
it could be scoured and dried. There 
were no facilities to handle the wool 
quickly. This no doubt caused most 
of the damage. Then, again, it was 
impossible to grade the wool, as had 
been the case before the fire occurred. 
It was all dumped together and put 
in one class. Thus some values were 
no doubt destroyed on the higher 
grades. Companies write large lines 
on raw wool and see no reason now to 
change their lines after this loss. 





CHICAGO AND SUBURBAN 


QUESTION OF SALARIES 


The question of salaries of employes 
in fire insurance offices has gotten to be 
a very critical one with managers. The 
increasing cost of living, which is being 
very manifest these days, has brought 
home to the mind of every employer 
the problem that is confronting the 
families of those under his charge. In 
many instances the fire insurance man- 
ager fails to see where he can justifi- 
ably make any further increase in his 
expense ratio inasmuch as the tendency 
of the times is for fire insurance rates 
to decrease. Owing to the criticism 
made on the already high expense ratio 
it takes rather a bold man to jump up 
his disbursements any more. 

At the same time he finds that almost 
all foodstuffs and household necessities 
have reached a high point and that his 
employes are being hard pressed. One 
or two offices in Chicago have been 
known as exceptionally high salary 
payers and naturally the ambition of all 
clerks is to find lodgment in these of- 
fices. Altogether the salary question 
is a big one with all the managers. 
Many of the clerks have talked with 
their superiors regarding their salaries, 
bringing up the point that everything 
has advanced in price and that it is im- 
possible with the present rates to meet 
the demands. This is especially true 
where a family has reached any size. 

* * 











CHRISTMAS PARTY PLANS 


Arrangements for the annual Christ- 
mas party of the Illinois pond of the 
Blue Goose have now taken shape. The 
party will be held at the Grand Pacific 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 








Surplus enhanced by amount of Special Deposit ‘= «= $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO,A.MOWRY — W.A.GORDON WM. WALSH 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


° for Companies, Agents, Brokers and the business public. Underwrites “on the ground” 

n S pection S for ambitious officers of companies whe desire to get generous shares of lines on worthy, 

writable and meritorious offerings. Guarding the interests of small and medium sized 

: companies which are being deluged with the “skimmed milk’’ a:bitrarily poured upon 
them by those who think that ALL companies are ‘volume crazy.” 

me here for judgment as to imminent or remote ignitibility. I can — Dixit et Fecit — 


and will give it to those who desire to become a potent force in this busi- 
ness and fitly survive—my phone is beside you is your Tusculum. L. W " P IE RCE 


Telephone Wabash 3033 ledenentons t n d Fire 
1568 Insurance Exchange - - Chicago Prevention aaeelon 























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital - : - : $1,000,000.00 
Assets - - - . 2,377,857.39 
Liabilities (Except Capital) . ° 467,413.45 
Surplus to Policyholders . ° 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
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hotel, Chicago, on Saturday evening, | 
December 23. Following the menu! 
there will be a short program with some 
vocal numbers by Mrs. P. D. McGregor, 
a reading by Miss McGregor, a violin 
duo by John Eggert and his wife, ac- 
companied by her sister, Mrs. Nellie 
Mackenzie, and one or more additional 
numbers of a different sort. The 
Harvey orchestra will furnish music for 
a dance to follow and the program will 
consist of some of the new steps, 
waltzes, two-steps and a square dance 
or two. Most Loyal Gander Milo B. 
Marik, is taking personal charge of the 
event and will preside. 
= 


TWO DINNERS AND SHOW 


Brokers connected with the office of 
John D. Cory & Co. held a banquet at 
Vogelsang’s Saturday night in honor 
of W. R. Moorhouse, who has become 
a member of the firm. S. B. Komaiko 
acted as toastmaster and among the 
speakers were Messrs. Cory and Moor- 
house, Charles W. Eils, Harrie L. 
Requa, J. F. Hogan, automobile ad- 
juster, John F. Stafford, agency super- 
intendent of the London & Lancashire, 
William S. Jones, city manager for the 
same company, Charles McCormick, C. 
F. Weed, G. L. Weed, G. B. Davidson, 
William Sinclair, John D. Pollock, state 
agents of the Starkweather & Shepley 
companies, L. M. Seelenfreund and E. 
M. Overland. There was also a thea- 
ter party and following that another 
dinner. 

* oe * 

John D. Pollock and B. E. Sherman, 
special agents for the Starkweather & 
Shepley companies, are now established 
in new quarters at 1409 Insurance Ex- 
change, Chicago, taking desk room with 
W. W. Harless & Co. 

* * me 

The January speakers before the Fire 
Insurance Club of Chicago will be Miss 
Abbie Gantz, librarian of the club, and 
Cc. W. Price, field secretary of the Na- 
tional Safety Council. 

* cd * 

Arthur Lazarus, a well known broker in 
the Insurance Exchange building, Chi- 
cago, will hereafter make his quarters 
with Klee, Rogers, Wile & Loeb. 

* * * 

Secretary J. B. Wilbur of the western 
department of the Continental, is receiv- 
ing the condolences of his friends in the 
death of his father, Jacob Herrick Wil- 
bur of Evanston, Ill., eighty-three years 
ot age, a pioneer of that suburb of Chi- 
cago, and well known on the Board of 
Trade. 

* * * 

Vice President Pred A. Hubbard of the 
Hanover Fire is visiting the western de- 
partment this week. 

* +t * 

Pred B. Saunders, assistant superin- 
tendent of agents of the London & Lanca- 
shire, has been at the head office in Hart- 
ford, Conn., during the last few days. 

* * * 

Charles Nelson Bishop, Chicago city 
manager of the Northern of London, was 
able to get. out for the first time since 
his serious illness started last spring. He 
spent a short time at the Chicago Ath- 
letic Club, Monday. 

* * € 

Manager John Marshall of the Fire- 

men’s Fund, is spending the week at New 
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tect and prolong the life of binding. MAP MOUNTING, 
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for a trial order of 100 
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The Leading Fire Not Here for a Day 
Company of the World But for All Time 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 




















Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” (Quotation from Deed of Trust) 


The Royal owns and occupies its own magnificent Office Build‘.igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 
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York City. He attended the meeting of 
the laws committee of the National Board 
Tuesday. 

* * oh 

Vice President Charles D. Dunlop of the 

Providence Washington is on a western 
trip and was in Chicago this week. He 
went to Minneapolis from Chicago. 

* * * 
_ Oliver W. Johnson, of the North Amer- 
ica’s western department, who has been 
seriously ill in the Presbyterian hospital 
at p= ogee ty ey last two oe i ge 
on e mend and as soon as he is able to 
travel, his father, William N. Johnson, | GUSTAVUS REMAK, Jr., Pres. 
who recently retired as general agent, will | WAITE BLIVEN, Vice-Pres. 
accompany him to California and they will | H. W.STEPHENSON, Vice-Pres. 
make that state their future home. 

* * * 

wrehentch: 8. Pellet, who is associated Seah 

wi ritchell, iller, itney & Bar- 
bour, in Chicago, was married at Beloit, CASH CAPITAL $1,000,000 
Wis., last Saturday evening to Miss Eliza- | TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 





JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P, RODGERS, Asst. Sec’y. 


beth Smith, daughter of Prof. E. G. Smith | $4,012,344,68 $1,426,420.70 
f Beloi ‘ . i ‘ . 7 7 . : . 

po Fw Rg i Ry F BE FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 

Critchell firm. AGENTS WANTED WHERE NOT REPRESENTED 
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ris wegk tom tre oron ot Tat| NATIONAL INSPECTION CO. 


WESTERN UNDERWRITER came the new 


edition of the insurance directory of Ms 
kansas ‘and Nebraska.” This is’ the |INSPECTS 5QQ ELEVATORS annuaLty 
most complete book ever issued for 








these two states covering all the cities | - G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
and towns, with my i ag = com- ee eee ] 0 DAVES Va? W.A ELDRIDGE § 
panies represented. ere is a lot of | ¢-A-PALMER, Presiden ; : are nk en yo aig 
company information panne insurance S. D. ANDRUS, V.-Pres. & Man’g Undwriter 4 Hy HENGE Tee H.R. VERINOR, Asst. Secy. 
statistics. e increase in the size of 

the book since the last edition was pub- THE INTER-STATE FIRE INSURANCE Co. 
lished shows the growth of the insur-, .. , OF DETROIT, MICHIGAN (Organized 1913) 

ance business in these two great states, Capital fully paid $233,700.00 Assets $471,503.00 

These books are invaluable as refer- Surplus to policy holders $342,433.00 

ence. One of the features is a com- "DIN 


. . 406-412 DIME BANK BUILDING 
plete digest of the insurance laws of 


both Kansas and _ Nebraska by Guilford 
A. Deitch and Frank G. West of the 
Indianapolis bar, editors of the Insur- 





63rd ANNUAL STATEMENT 


Capital - = = = « $ 600,000.00 
Assets (to protect policy holders) 









ance Digest. Swwwauce Company Net Surplus to policy holders - ae pyr ae 

ere of WetertowncT.Y: Net surplus to stockholders + + = 1,832,375.86 
Annual Meeting in New York STUART MORGAN, State Agent, Michigan, East Lansing 
The Central Traction & Lighting Bu- CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 

reau is holding its annual meeting in N. T. JULIAN, State Agent, Ohio and West Va., Columbus 

New York City this week. A. G. Du- F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 

gan of the Hartford and E. B. Hatch, P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 

secretary of the Western Union, are in | _ H-F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 

attendance from Chicago. E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, ‘Nebraska 
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LAWS COMMITTEE MEETS 

The committee on laws of the National 
Board held a meeting in New York City 
Tuesday, going over the legislative pro- 
gram for the winter. Some forty legis- 
latures will meet during the winter and 
it is expected that a large number of in- 
surance bills will be introduced. ° 
ciate Counsel C.J. Dovie went fen Che 

unsel C. J. Doyle went from - 

cago to the meeting. OF CHICAGO, ILL. 


an-O-aiee 
=»><o 


The Scandinavia Reinsurance of Copen- 10 SOUTH LA SALLE ST. 


hagen, Denmark, has been admitted to 
New ba ae Ld pe 4 a busi- 
ness. will enter other states at once. ol ee D4 Pt ; 
Sumner Ballard of the “Joumel of Gea: || Specializing in High Grade Surplus Lines 
merce,” is appointed manager for the 

—- and William H. McGee for marine 
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TROUBLE OVER LINE AT LIMA 





Insurance Department Investigates Al- 
leged Irregularities—Agents 
Watching the Case 





Ohio fire insurance men are much 
interested in the outcome of a muddle 
at Lima, where the $2,000,000 of insur- 
ance in the Lima Locomotive Works is 
involved. It is said that the policies 
were cancelled last Saturday, and that 
others were issued through one man at 
Lima. The premium on this transac- 
tion is said to have been $6,000. There 
had been rumors of rate-cutting and 
some hints of brokerage in this insur- 
ance and the Lima Fire Underwriters 
took the matter up with the Ohio in- 
surance department. Deputy Superin- 
tendent Frank Patrick visited the field, 
and a certain agent refused to let him 
look over the policy record on the 
plant. However, a second trip and a 
sharp letter from Superintendent Tag- 
gart brought the necessary information 
as to the companies on the risk. 

It is said that the insurance had been 
written through Lima to a Cleveland 
man at an average rate of 30 cents, 
while in fact, the advisory rate was 39. 
It is reported that on the line as writ- 
ten the Cleveland man got 10 percent 
and the Lima man 5 percent. 

It is said that some of the companies 
have authorized the Cleveland man to 
write the entire line direct. The state 
and national associations of agents are 
watching the situation closely to see 
that the overhead writing agreement 
is not violated. 





LANE TELLS HOW TO DO IT 


George Lane, of the Fidelity-Phenix 
field force in Ohio, recently moved down 
to Ashland, where he can get all the fresh 
air that is going. Another field man, hap- 
pening into a restaurant in that place, over- 
heard Mr. Lane explaining to two farmers 
how apple butter was made years ago, 
when the apples were placed in a kettle 
and stirred for hours with a “stick” while 
they were cooking. It is surmised that 
he may ultimately be employed as an in- 
structor in apple butter making at the 
government experiment station at Woos- 
ter, only a short distance away. 





“HAP” HAZZARD HUNTS HAZARD 


A lot of insurance men know Howard 
B. (“Hap”) Hazzard of Alliance. He is 
a “real estater,” insurance man, director 
and stockholder in a hotel, and a whole lot 
of things that go to put Alliance on the 
map. From the very nature of his name 
he is a crackerjack fire insurance man, 
and his inborn powers were demonstrated 





F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 


Fire, Lightning, Tornado 


$1,376,041.16 





No Annexes. 


Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


Ohio Farmers Insurance Company 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 

















F.C. VAN DUSEN, Prest. 





Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 

CASH CAPTTAG: goss... esc cssas cs ccecc 

NET SURPLUS OVER ALL LIABILITY 

SURPLUS TO POLICY HOLDERG..... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 

* We desire agents in all good towns where we are not now represented. 

JOHN D. McMILLAN, Vice-Prest. 


$200,000.00 
246,135.97 
$446,130.97 
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ALFRED STINSON, Sec'y 
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TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANCISCO 





the other day to J. Edgar Lyons, special 
agent of the Continental. 

Messrs. Hazzard and Lyons were going 
down the elevator at the hotel where Mr. 
Hazzard stock-holds, when J. Edgar 
smelled smoke. It odored just like ‘some 
burning insulation, so the cab was 
dropped to the switchboard. Nothing do- 
ing, and yet the odors still oded. Then 
“Hap” took a pointer-like attitude, re- 
marked “she’s just over there,’ and over 
there she was. Some one had left a pile 
of empty cement sacks in the basement; 
someone else had contributed a cigarette 
stump. 





DE WEESE SEEMS WINNER 


It looks very much now, at Columbus, 
as if Hamilton De Weese of that city 
would be the man to succeed State Fire 
Marshal Buckley of Ohio. 





CORRY VISITS YOUNGSTOWN 


President and Field Organizer Cliff C. 
Corry of the Ohio Association of Insur- 
ance Agents -was in Youngstown this 
week on extension work. Youngstown is 
the only large town in Ohio that has no 
affiliation with the state organization. 





Ohio Agency Appointments 


L. & L. & G—Louise S. Frederick, Montpe- 
lier; Frarrict fe Portner, Plymouth. 


London—J. D . Rosenberg, W. F. Anthony, S. 
Strauss, E. K. Strauss, R. ge ay 3. 
Beck, A. S. Friedberg, Katherine, P . Lowe and 


Josephine wh Butts, ieveland. 
arq. Natl.—Dittlebach & Co., Cleveland. 
en E. Siler, Dayton. 

Mich. & M.—Cassel & Shafer, Ashland. 

Milw. Mech. —J. C. Green, Cleveland. 

Natl.-Ben Frank.—Bruce Agency Co. and A. 
L. Reed, Youngstown. : 

Newark—R. R. Baur, Tiffin. 

New a —E. K. Strauss S. H. Beck, 
Strauss, M Anthon . D. Rosenberg, A. S 
ee Kahherine ‘owe, Joseph Butts, 
3. . Lee & Co. and R. Crawford, Cleveland. 

North River—P. McCaskey and J. B. Smit, 


Lakewood. 
N. Natl—Anna L. Smith and L. C. 
Hamer, Cincinnati. 
orw. Union—C. Meech, Cleveland. 
Palatine—F. E. Abbott, Cleveland. 
Phenix, France—C. L. Nissley, Springfield. 
Phoenix, Ct.—J. Morgenstern, Cleveland. 


OHIO NOTES 


The Wikoff Insurance Agency, Colum- 
bus, has been voted membership in the 
Association of Insurance Underwriters of 
the capital city. 

E. RB. Taylor has sold his agency at 
Beverly, O., to Bailey & Shoop. Mr. Bailey 
served as postmaster in his town for 
nineteen years, and Mr. Shoop is a mer- 
chant in the same place. 

Prederick W. Ransom, Ohio _ special 
agent Providence Washington, Columbus, 
accompanied by his wife and daughter, 
Katherine, spent Thanksgiving day with 
relatives at Kalamazoo, Mich. 


Harold Moore Gardiner of the Bancroft 
agency, Columbus, and Miss Helen Zeller 

















were married Thanksgiving Day at the 


GERMAN FIRE 


INSURANCEC OMPANY 
OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 


S. W. RICE, Asst. Secy. and Supt. of Ageacies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1915 
Capital - - - - - - -$ 300,000.00 
Surplus to Policy Helders - 405,837.25 
Assets - + = - + + + 692,566.13 
Losses Paid to Date - + + 6,337,242.01 








Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. *} M. Ins. Co. Suet? ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital or eortxe! § % $250,000.00 
Assets - is & ° 819,501.41 
Surplus to Policy Holders - 539,513.90 


eT 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 





Cash Capital, - - = 00 
sucom < pees 
oy Se te 
Surplus for Policy Holders, = $4,109,356 1 


HEAD OFFICE 
Cor. William and Cedar Streets 





HEAD OFFICE - 


W. R. BROCK, President 


Incorporated 1833 


British America Assurance Co. 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 
United States Branch, Ist January, 1916 


IE soca Siiawes sndadcceaceesdenccsccetedews Besecevennest easeceacd wees sovtneesee , 
REE TEE E LAREN TEETER SNOTREA EC CLDNOCOCO NEE rH 
LALLA LD iol AAC cee Be EEN $ 776,621.82 


Total losses paid in United States from 1874 to 1918, inclusive, $23,984,892.36 
W. B. MEIKLE Vice-President and General Manager 








Home Office: = 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE S Sa os t INSURANCE COMPANY 


- Shelbyville, Illinois 
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residence of Dr. W. O. Thompson, presi- 
dent of Ohio State University. 

Albert Hees Davis has incorporated his 
agency of A. R. Davis & Co., to be known 
as the Albert Rees Davis Company, with 
capital of $10,000. Albert Rees Davis and 
Charles W. Davis are the main incor- 
porators, at Cleveland. 





Michigan 











Michigan Agency Appointments 


Merchants, N. Y.—Wm. J. Reineke, Detroit. 

Patriotic—Earl L. Dake, Evart. 

Royal—Geo. E. Perkins, Argyle. 

Safeguard—Edwin R. Averill, Hart. 

Western Assur.—Thos. M. Cloney, Vicksburg. 

Aachen & M.—A. M. Walker Ins. Agency, 
Jackson. 

Agricultural—E. A. Creagan, Decatur. 

Alliance—F, R. Chapin, Grand Ledge. 
_Atlas—South Lansing Real Estate Co., Lan- 


ing. 
utomobile—Quinlan & Sons = : 
B. M. Warner, Albion. socseraabiiad 
Columbian, eT S. Back, Escanaba. 
Connecticut—W. J. Redfield, Onsted. 
pat Oa a: De eo a. 
ureka F, M.—Close odling, Detroit. 
Fid.-Phenix—F. D. Elliott, Marion. . 
Ger. Amer.—A. M. Walker Ins. 
Jagiees. 0 
xermania—Canavan & Weber, St. a 
Hartford—G. W. Long, St. hE ae 
Home—Burtenshaw & Co., Detroit; Irene M. 
Vallie, Marine City. 
State, Pa.—William Born, Detroit. 
Inter-State—W. C. Grace, Detroit. 
Mich. Coml.—J. M. Allen, Lansing. 
Mich. F. & M.—M. J. Ciganek, Detroit: M. 
Cc. McBrayne, Detroit; G. H. Gregory, Detroit. 
Minneapolis F. & M.—A. S. Hinds, Shelby; 
— Hanson, Hart. , 
Natl. Union—Stormfeltz-Lovely Co., Detroit. 
New Hamp.—Irene M. Vallie, Marine City. 
ok ee. gag . Hawkins, Detroit; 
. Rz ; r ; 
RM y 'o on Samuel Johnson, 
Orient—A. O. Freeman, Ionia. 
Phoenix—H. E. Hall, Battle Creek. 
Royal—Ehlers & Ragan, Decker. 
Security, O.—Close & Codling, Detroit. 


Agency, 


Springfield—A. M. 1 

Tackeon : alker Ins. Agency, 
Standard, Ct.—L. J. Barry, Detroit; A. 
Sibley Co., Detroit: J. BP Malsced, “Rives 


Rouge: Canavan & Weber, St. Joseph. 
7 peel ¥. & BC A. Ceceniien, Rogers. 
U. . Lloyds—Burtensh: & ie it; 

A. i Sibley’ Co, Detroit. ee te 

un—A, M. alker Ins. A - 

N. G. Kohl, Ouincy. ey a SN 
Westchester—F. E. Lester, Brooklyn; A. C. 
- Johnson, Lansing. 

merican—M, J. Baldwin, 
zens Ins. Agency, Ontonagon. 

Boston—William Dilley, Muir; J. M. Allen, 
Lansing. 


Onondaga; Citi- 





Indiana 











Shaw Is Made Secretary 


At the annual meeting of the Fire 
Underwriters Association of Indiana, 
held this week, W. M. Shaw, of the 
Phoenix of Hartford, was elected pres- 
ident; O. E. Green, of the Providence 
Washington, vice-president, and W. P. 
Benton, of the Sun, secretary. 


LOW PRESSURE CAUSED BIG LOSS 


The recent fire at Muncie, Ind., ‘in the 
plant of the Whiteley Malleable Casting 
Company resulted in a public indignation 
meeting under the auspices of the Com- 
mercial Club. The water pressure at re- 
cent large fires was complained of and 
the vice-president of the Whiteley com- 
pany explained how the loss on its plant 
could have been held to $200 instead $500,- 
000 if there had been enough pressure to 
throw a stream of water. 


INDIANA NOTES 


D. C. Fisher of Fort Wayne, Ind., one 
of the prominent local agents at Fort 
Wayne, Ind., has retired from business. 


FOR SALE—A half interest in an old 
established Fire Agency. Large line first- 
class Companies in a thriving Michigan 
town. ‘Young Scandinavian with some 
experience and knowledge of Analytic 
System preferred. Address 31-N, 


Care The Western Underwriter. 














H. M. BARFIELD, Pres. 





Capital, 





The Buckeye National Fire Insurance Company 


Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





TOLEDO, OHIO 
$100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 


HOME OFFICE: 337 SPITZER BUILDING 











He has represented the New York Under- 
writers for forty-four years. 

Cull, Hamilton & Co. hrve been incor- 
porated at Rockport, Ind. with $10,000 
capital stock to conduct an insurance 
agency. The directors are Cull Hamilton, 
Frederick S. Morganthaler and Joseph 
McCoy. 

The City Trust Company, with $300,000 
capital stock, is a new institution in In- 
dianapolis that will have an insurance 
department. Among the directors are 
William F. Fox, vice president of the 
Public Savings Insurance Company, and 
Bertram Day, former president of the 
Lafayette Life. 





Illinois 











FIELD MEN AT ROCK ISLAND 





Joint Committee Protests Against Fur- 
ther Use of Objectionable Mort- 
gage Clause 





A large joint committee of the IIli- 
nois State Board and Illinois Field Club 
were in Rock Island and Moline early 
this week, taking up with the agents 
the use of objectionable full form mort- 
gage clauses which some of the banks 
have gotten up there and insist on be- 
ing used. The most objectionable fea- 
ture of this clause is the condition that 
the local agent pledges himself to keep 
the policy in force for the benefit of the 
mortgagee and the mortgagee guaran- 
tees the payment of the premium. The 
agents seemingly have not been able to 
meet the situation and hence the com- 
panies felt that it was necessary for 
the field men to act. 





Morgaridge for Fire Marshal 


Frank R. Morgaridge, who has been 
chief deputy fire marshal of Illinois for 
many years, is being mentioned for fire 
marshal. Mr. Morgaridge has done 
some very excellent work as chief 
deputy and his appointment would be 
in keeping with the promise of the ad- 
ministration to give the state an efficient 
government. 


Will Inspect Kankakee 


The Illinois State Fire Prevention 
Association will make an inspection of 
Kankakee, Ill, Tuesday, Dec. 12. The 
annual meeting of the organization will 
be held in conjunction with the semi- 
annual meeting of the two field or- 
ganizations at La Salle, Ill., Jan. 10. 





Illinois Agency Appointments 

Springfield—W. V. Muszynski, Lake; Goldie 
L. Rochester, Manchester; Raymond Webber, 
Arrowsmith. ; 
c Union Marine—H. S. Candee and L. J. Kleb, 
‘airo. 

Union, Eng.—H. R. Bills, Peoria. 
Yorkshire—C. J. Jobst, Peoria. 
Westchester—M. F. Booth, Atkinson; Paul 
Florin, Rutland; J. N. Gilpin, Wenona; R. A. 
Norling, Galva; G. A. Pride, Des Plaines; M. 
W. Pittman, Milledgeville; R. F. Reeves, Los- 
emt C. L. Smith, Carbondale; E. L. Stull, 
‘olo. 

Continental—E. M. Abrahamson, Lily Lake; 
Charles Aves, Kingston: C. H. Bassett, Gran- 
ville; J. H. Bastert, F. C. Miller and F. B. Cas- 








CHRIS.SCHROEDER & SON CO., 86 Michigan St., Milwaukee 


General Agents 


GLOBE & RUTGERS 
FIRE INSURANCE co. 


ichigan and Wisconsin 


AGENTS WANTED IN UNREPRESENTED POINTS 


General Agents 


PACIFIC FIRE 
INSURANCE COMPANY 


Wisconsin 





F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Net Surplus $133,000.01 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS, - - - - - - 
A. C. CUMMINS, President 








$2,446 497.63 


BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


Dayton Mutual Fire |**’"” * co 


Insurance Co., “oui” Pe 
> O° |\Mansfield Mutual 
B. C. COLEMAN, Secy. 


Fire Insurance Company 


OF MANSFIELD, OHIO 














Assets Jan. 1, 1914, $102,806 





Ccnservative and Careful Management 


AGENTS WANTED 
Address Home Office. An Agency Company 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 
German Fire Insurance Co. Union Insurance Co. 
German American Insurance Co. Western Insurance Co. 


Insurance - $5,427,226.00 
Total Assets - 464,681.40 











All of Pittsburgh, Pa. 
Commiiese Cate: © «oo oon cis cece ccececsccscce $ 900,000 
Commie AmGGG 6 oo oo. onic cw cectcccccccsccecces 2,937,574 
Combined Surplus to Policyholders............. 1,549,780 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa.. Ohio, Illinois and Wisconsin ‘ 
Dayton, Ohio . 218 Fourth Ave., Pittsburgh 





STRICTLY FIREPROOF 


NEW HOTEL ® 


BREVOORT 


Chicago, Illinois” 
On Madison St., near LaSalle 


1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 





One minute from the 
Insurance District 


The Patrenage of Ine 


surance Men is 
Solicited 











F. L. TESCA CHAS. L. THURBER 
i lent Secretary 


Laurence R, Adams, Sec’y and Mgr, 
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tle, Quincy; J. A. Dooley and H. H. Burchfield, 
Clare; R. J. Eychauer, Esmond; R. A. Fiatt, 
Leverett; L. L. Grable, Naples; C. E. Griffin, 
Magnolia; J. A. Heckelman, Cullom: D. L. Okey, 
Galesville; Taylor, Bismarck; W. R. 
Trowbridge, Crete; J. J. Weaver, Hampshire. 
Com. Union—C. L. Smith. Carbondale. 
Fid.-Phen—A. M. Block, Gilberts; H. A. 
Fischer, Staunton; J. D. and W. A. Knapp, 
Joliet; P. F. Kuehna, Sublette; E. McCallister, 
Odum McCallister, Herman Becker and Ran- 
dall Spence, Carum; A. C. Steele, Eleroy. 
Granite State—M. F. Rominger, Mattoon. 





Wisconsin 











IMPORTANT ACTION IS TAKEN 





Milwaukee Board Directors Recom- 
mend That Central Audit Office 
Be Recognized 





Milwaukee, Wis., Dec. 6—(Special)— 
The directors of the Milwaukee board 
took important action at their meet- 
ing yesterday in deciding to recom- 
mend to the members that the pledge 
made last February, to the effect that 
they would not represent any com- 
pany that required its agents to report 
through the Central Audit office in 
Milwaukee, be rescinded.. The board 
meeting will be held Friday of next 
week. The directors further will rec- 
ommend to the board that a resolution 
be passed to the effect that all dailies 
be sent through the Central Audit of- 
fice on and after Feb. 1, 1917. There 
seems no doubt but that the recom- 
mendations will be concurred in and 
that harmony will prevail in Milwaukee. 





TO VISIT SHEBOYGAN AGENTS 





Commitee of Field Men Will Try to 
Swing the Locals in Line 





Field men and companies will be at 
Sheboygan, Wis., next Tuesday to take 
up with the local agents there their 
reporting through the Central Audit 
Office at Milwaukee. Some days ago 
the Sheboygan agents sent out to their 
companies a set of resolutions, demand- 
ing that the companies pay the expense 
of the stamping secretary and local 
board office. In the resolution they 
pledge themselves not to represent any 
company that refuses to do this. Alto- 
gether the resolutions are defiant and 
the companies do not like the spirit 
shown. It is thought that at the meet- 
ing next Tuesday there will be a show- 
down between the field men and the 
local agents and if necessary some of 
the companies declare they will start 
in a new set of agents. 





Buys in Dorow Agency 


Harry T. Schroeder, who has been 
employed for several years by one of 
the largest local agencies in Milwau- 
kee, has purchased an interest in the 
Dorow agency and the firm will oper- 
ate as Dorow & Schroeder. Both mem- 
bers of the firm are young and aggres- 
sive and thorough insurance men, and 
the agency is destined to be one of 
the leaders in Milwaukee. 





Adjusting Firms Unite 


F. W. Tolles, the adjuster at Mil- 
waukee, Lee W. Bort, the Beloit, Wis., 
adjuster, and Harry C. Nurnberg, Mr. 
Tolles’ assistant, have incorporated, 
joining hands in the Tolles-Bort-Nurn- 
berg Company, that will handle all 
kinds of loss adjustments. Mr. Tolles 
for many years was in the field for the 
old Phenix of Brooklyn. Nr. Nurnberg 
has been acting as his assistant for the 
last two years. Mr. Bort has been in 
the field for a number of years and for 








Complying in every particular with Ohio law 
Owned by Ohio people 
Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Organized by Ohio peopl 
Managed by Ohio people 


JOHN W. ZUBER, President 











the last three years has been an ad- 
juster at Beloit. He will now spend 
part of his time at the Milwaukee office. 





Rulings on Policies 


While fire insurance cannot be com- 
bined with windstorm, sprinkler leak- 
age and use and occupancy insurance 
under the Wisconsin standard policy, 
the standard fire policy form may be 
used for combined use and occupancy, 
rent, windstorm and sprinkler leakage 
insurance, without fire insurance, ac- 
cording to rulings by Commissioner 
Cleary. 

The ground for the rulings is that the 
law prescribes the policy to be used 
for fire insurance on physical proper- 
ties and unauthorized additions cannot 
be made to it, while any desired form, 
even the standard fire policy, may be 
used to express the contract for the 
other lines. 





Nelson Locates in Milwaukee 


John H. Nelson, the former well- 
known field man, who has had an ex- 
tensive experience in the northwest, 
and who during the season was adjust- 
ing hail losses in Canada, has now 
opened an independent adjusting of- 
fice at 1238 First National Bank build- 
ing, Milwaukee. Mr. Nelson has a 
large number of friends in the field. 





To Have Uniform Clauses 


The insurance companies are now 
preparing uniform forms and clauses 
for use in Wisconsin. Recently they 
have been promulgated in Oklahoma 
and Iowa. 





Wisconsin Agency Appointments 


Alliance—E. A. Dunn, E. A. Dunn, Jr., 
Wausau. 

Amer. Eagle—E. W. Hall, Rio; H. I. Sver- 
son, Westby; Valentine Gottschalk, B. E. 
French, George Kilgore, P. G. Dorow, H. F. 
Schroeder, Milwaukee; G. E. Chase, Lodi. 

Atlas—J. B. Dockry, Green Bay; F. A. Ried- 
mueller, Milwaukee; F. F. Schmidt, Neenah; 
C. E. Apple, Waterford; James Dimmick, Black 
River Falls. 

Boston—H. G. Price, Dale. 

Buff. Ger.—G. E. Ogden, Edgerton. 

Columb. Natl.—F. H. Foster, Racine. 

Commerce—H. A. Bird, Beaver Dam. 

Commonwealth—H. A. Bird, Beaver Dam. 

Concordia—Albert Engels, Manitowoc. 

Connecticut—James Dimmick, Black River 
Falls; H. L. Bird, Beaver Dam. 

Continental—Mrs. Matie Liefke, Wilton. 

County—H. A. Bird, Beaver Dam. 

Eureka—F. C. Haack, Sheboygan. 

Fid.-Phenix—B. M. Apker, Chetek; L. G. 
Brechler, Fennimore; L. H. O’Connor, Gordon; 
E. R. Brown, Kennan. 

Fireman’s—J. C. Flanagan, Gurley. 

Ger. Amer., Pa.—G. A. Arends, Green Bay. 

German, Ill—Albory Engels, Manitowoc. 

German, Pa—C. F. Klein, A. C. Klein, La 
Crosse. 

Glens Falls—H. A. Bird, Beaver Dam. 


WISCONSIN NOTES 


The Detroit National Fire is applying 
for admission to Wisconsin. 

J. W. Lone and W. L. Barnette, Lake 
Geneva, Wis., have established an insur- 
ance business under the style of Lake 
Geneva General Agency. 

Henry F. ‘Thiermann, formerly with 
Hackett, Hoff & Thiermann, Inc., has be- 
come associated with the real _ estate 
agency of Carl Remeeus at Milwaukee. 

William F. Procknow of Oshkosh, Wis., 
has purchased the agency of George R. 











Brereton & Sons Co. The agency repre- 
sents six mutuals and the Rhode Island. 
Mr. Procknow expects to enlarge the 
agency by taking on more companies. 
The Wisconsin state insurance fund 
again was given a rebuff by the super- 
visors of Sheboygan county, Wis., when, 
after a long fight, it was voted to insure 
the county workhouse and central heat- 
ing plant in stock companies instead of 
in the state fund, as a matter of economy. 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


BI | soa Club Grill 


Iowa 











Attacks Planned on Rate Law 


The first legislators who have visited 
Des Moines to seek quarters now that 
the election is over, have indicated that 
there will be something doing along in- 
surance lines when the general as- 
sembly gets to going. 

Senator C. F. Lytle of Sioux City, 
while in Des Moines, told the state in- 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 














surance department that he will father H. J. TREMAIN 
a measure to change the present anti- 
discrimination law so as to abolish the 
rating bureau, or if he cannot do that, 
he says he will seek to remove the bu- —_ CAPITAL 


reau from the pale of insurance com- 
pany control or influence. $200,000.00 
Representative-elect W. D. Miller of 
Boone county told the insurance de- 
partment that he is ferninst the law in || 
its entirety. He said it has “eliminated 
competition and advanced rates in 
small towns from 25 to 200 percent.” 








ARIZONA FIRE 
INSURANCE 
COMPANY 








PHOENIX. ARIZONA 








Will Be Nonaffiliated 


The new Iowa National Fire of Des 
Moines will affiliated with neither the 
Western Union nor the Western Insur- 
ance Bureau. President John L. Bleak- 
ly states that for the first year at least, 
the Iowa National will confine its busi- 
ness exclusively to Iowa. “We have de- 
cided to operate as a nonaffiliated: com- 
pany for some months at least,” says 
Mr. Bleakly. 





EDGAR M. DAVIS 
Vice-President and General Manager 


MNyZAMOp 





CENTRAL DEPARTMENT 
COVERING: 





ILLINOIS—OHIO—INDIANA 
WISCONSIN—MICHIGAN—MISSOURI 


CARDS OUT FOR BIG PARTY 


Official invitations to the Blue Goose 
party, to be given by the Iowa pond at 
Des Moines Friday night, Dec. 15, are out. 
Dinner will be served at 6:30. At inter- 
vals during the meal the Blue Goose quar- 
tet will sing, with the ganders and their 
ladies joining in the chorus. The quartet 
is composed of K. L. Walling, C. R. Bo- 
gart, E. H. Davis and W. M. Palmer. Then 
will come fifteen minutes in the land of 
mystery with Prof. Carl Dixon. The eve- 
ning will then be devoted to dancing and 


UmMHwzrs 


ARTHUR J. DAVIS 
GENERAL AGENT 
JAS!H. SHEARIN, SPECIALYAGENT 
2019 INSURANCE: EXCHANGE, 
7 CHICAGO 























THE MICHIGAN 


DETROIT, MICH. Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


Assets........ aaterein swisyeereene $1,590,675 Surplus ..................--$815,373 
IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. Jr. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Secretary Ass't Secretary 




















CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvania, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


Western Live Stock Insurance Company 
PEORIA, ILL. 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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ecards. The committee in charge is com- 
as of G Holton, F. E. Hathorn, 

. M. Palmer, G. R. Bogart and W. C 
Jarnagin. 


All acceptances are expected 
by Dec. 12. 





L. Snyders at Orange City, Iowa, has 
purchased the agency of H. Slikkerveer. 
Mr. Slikkerveer has been in the business 
at Orange City for over forty years, and 
owing to ill health he is forced to retire 
from business. 





Minnesota 











Zenith Company Opens Offices 


S. D. Works, insurance superinten- 
dent of Minnesota, is now arranging 
to take charge of his new office as 
president of the Zenith Sales Company, 
which has opened offices in the Lumber 
Exchange, Minneapolis. The Zenith 
Sales Company will be a holding com- 
pany for six new insurance corporations 
with a combined capital of $2,100,000. 
The companies will be the Zenith Life, 
with $500,000 capital; Zenith Casualty 
with $300,000; Zenith Fire with $500,000; 
Zenith Health & Accident with $300,- 
000; Zenith Surety with $250,000, and 
Zenith Trust & Savings Bank with 
$250,000. The last will have charge of 
the finances of the other companies. 
The life company will be the first one 
organized. J. A. Blum will be vice-presi- 
dent and general manager, Howard Ever- 
ett, second vice-president, Fred H. Cos- 
grove, secretary and treasurer, Hiram D. 
Frankel, general counsel. The Zenith 
Sales Company will comply with the 
Minnesota blue sky law. 





E. J. MacDonald Married 


Edward James MacDonald of Minne- 
apolis, state agent of the North Brit- 
ish & Mercantile, was married Wednes- 
day of last week to Marie Louis De- 
lany. Mr. MacDonald is one of the 
leading field men of the northwest and 
his friends wish him an overflowing 
measure of happiness. 





DISAGREE IN DULUTH CASE 


The jury has disagreed after being out 
thirty-six hours in the Alger-Smith Lum- 
ber Company suit against the Phoenix of 
England. The case grew out of the lum- 
ber yard fire of May 8 the company 
contending that its policy had been placed 
when the yard was in danger of fire 
and hence denied liability. There are 
two or three other companies in the same 
boat as the Phoenix and this was the 
first one that came up at Duluth. 





Minnesota Agency Appointments 


Natl. Ct.—P. H. Blom, Bellingham; E. J. 
Reilly, Hokah; W. E. Downey, Jordan; E. N. 
Hoffman, Pine Island; J. T. Spillane, Rochester; 

. J. Weber, J. B. Pattison and G. A. Jansen, 
St. Cloud; 6 L Engedal, Nevis. 

Ger. Amer.—E. M. Barthelemy, Hackensack; 
W. H. Hooker and Fred Cobb, Hibbing; F. Heit- 
man, Manahga. i 

Ger. Alli—W. N. Reynolds, Turtle River; T. 
M. Shepard, Park Rapids; F. A. Vanderpool, 
Park Rapids; B. F. Daniels, Akeley; E. J. Far- 
rell, Grand Rapids. 

Springfield—W. E. Flynn, Caledonia; A. D. 
Chisholm, Edgerton; F. J. Kolar, Silver Lake. 

Continental—S. P. Steen, Clinton; oO. J. 
Schmid, Lamberton; C. L. Burlet, Wabasso; C. 
G. Leaman, Wheaton. 





Lyman Hanes, independent adjuster at 
Minneapolis for several northwestern 
states, has moved his office to 925 New 
York Life building, Minneapolis. 





Dakotas 











Favors Saskatchewan Idea 


S. A. Olsness, the new commissioner 
of insurance in North Dakota, in an in- 
terview this week, declared himself in 
favor of compulsory hail insurance. He 
proposes the adoption by North Dakota 
of the Saskatchewan idea. In Saskatch- 
ewan the “municipalities” or districts 
vote on going into the insurance fund 
and a favorable vote carries in all the 
land in the district. 





To Have Uniform Forms 


The insurance companies will shortly 
promulgate uniform forms and clauses 





The Pioneer 


German Fire Insurance Company in America 





TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 


Hamburg -Aremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








‘AGENTS WANTED IN UNREPRESENTED POINTS 











for use in North Dakota. Gradually 
each state is being taken up and these 
forms are being used. 





Nebraska 











Rates Stiffen 


Insurance companies notice a stiffen- 
ing of rates all through the state and 
agents have considerable more back- 
bone in getting the advisory rates than 
they had before. Evidently Nebraska 
has been an unprofitable state for the 
companies and they are insisting that 
the advisory estimates be secured. 
Rates have been badly cut throughout 
the state and companies have not been 
securing the premium income to which 
they are entitled. 





Nebraska Agency Appointments 


Natl. Security—G. C. Neuryurzen, Omaha. 

National, Ct—H. A. Tool, Murdock; E. C. 
Huxtable, Phillips; L. C. Challberg, Carter. 

Firemens—J. B. Chapelle, Ashland. 

Globe & Rut.—John Moller, Jr., Fremont. 

Phoenix—Herman Stahly, Milford. 

Newark—W. R.. Adair and A. A. Alwene, 
Omaha. 

Minneapolis—Henry Ehrman, South Omaha. 

Union, Neb.—S. C. Wheeler, Orleans. 

Glens Falls—Fred Lauer, F. B. Osborne, 
Stanley Ulaneski, W. H. Smails, Omaha. 

Home—J. C. Ellis, Omaha. 

Natl. ecurity—C. Jewell, University 
Place; M. C. Nelson, Niobrara; C. E. Mar- 
quardt, Madison; C. A. Livoni, Sidney; J. C. 
Livoni, Sidney; C. F. Stark and E. A. Stark, 
Fairbury; D. D. Dusenbery, Nelson. 

Security, Ct—Lena Templin, Nebraska 
City; A. A. Foreman and John McGurk, Over- 
ton. 





Missouri 











Ideas of Credit Men 


_ The formation of a joint bureau to 
induce merchants to carry more insur- 
ance to value was proposed by the 
credit men to the field men at the noon- 
day luncheon at Kansas City Monday, 
the bureau to be maintained by the two 
interests. The credit men want high 
insurance to value and the field men 
through their inspections can keep 
posted on amounts carried. A commit- 
tee of field men was appointed by 
Chairman A. C. Wallace to confer with 
the credit men. One of the credit men 
at the luncheon learned of tornado in- 
surance for the first time and said he 
would at once send inquiries to mer- 
chants as to tornado insurance carried. 





AGENCY IS INCORPORATED 


The Schwitzgebel-Ely Agency Company 
has been incorporated at Kansas City, Mo. 
J. D. Schwitzgebel, son of H. C. Schwitz- 
gebel, is president; L. B. Ely, vice-presi- 
dent and manager, and C. D. Dolan, sec- 
retary. J. D. Schwitzgebel retains his 
connection with B. H. McGarvey & Co., 
managers of the Bankers Interinsurance 
Alliance. Mr. Dolan retains, in the same 
suite, his previous agency for bonds, 
known as the Dolan-Pendergast Agency. 





Missouri Agency Appointments 


Fireman’s Fund—R. B. Jones, Kansas City. 
. G.—L. C. Bagby, Moberly; Border 
& De Witt, Green City; is Buhl, Kirksville; 
Sawyer & Snyder, Trenton. 





National—G. B. ebb & Son, Blue Springs; 


J. C. Wood, Bucklin; Thorpe & Brown, Milan; 


THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 
AGENCY CONNECTIONS OPEN IN KANSAS 
Bitting Building, WICHITA, KANSAS 





H. C. WHALEN, President 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Total Assets $655,995.39 


Capital $400,000 
Net Surplus $220,005.78 


OFFICERS 
Fe Ea oe os 2s de gat gute he dea 4cscdekdeneacanausames President 
AOL) gs aC) 1! 11 aera nee Vice-President and Manager 
ee CHU WO IIIS 6.502 as sia Ocince da i caehes aaanbacide ddwemuaseiads Vice-President 
ISAAC HAZLETT...... Bais ater nns Lous oddeteaa nae deueneat Vice-President 
WILLIAM COLLINS................0. cee eee Treasurer and Assistant Secretary 
Rie PROGMNCIEIE oo yiie <a a Vaca aause a mag eaeaunaascaee ess Assistant Secretary 














The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 


Ba eae oie ee oe ote oie oe ce eta ota 





Happy Thought 


MR. DAVE X. McFIGGEN 
c/o The Western Underwriter 
1362 Ins. Exch., Chicago, Ill. 


Dear Mr. McFiggen: 
When Xmas bells is ringing & the snow is on the ground 


Its time to buy some presence & we start to look around ; 
But the trouble is we cannot find the things we want to get i 
And so we stew & Beef & fuss & some they is who fret 

Most of my friends is ins. men & most of them dont no bi 
As much as they had ought to—to make their biz. a go 

What they need just like you say is a copy of your book is 
So lam going to order I to give my friends a look if 


If I like Your old Friend Dave I will send another order 


So merry Xmas & heres my check for $1 and a quarter 


PERN RE ER 
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A. L. Bethard, Shelbina; J. T. Schwendker, 
Wellsville; J. H. Dusenberry, Ludlow; C. R. 
penaees, Deepwater; B. 
ity. 
Milw. Mech.—Adolpl Schoenherr Joplin. 
Mech. & Traders—C. H. Gale, West Plains. 
Prov. Wash.—Walter Rider, Independence. 
N. W. Natl.—Steininger & Guhlman, Jeffer- 
son City. 
Phoenix, Eng.—J. A. Riegel, Moberly. 
Scott. Union—J. A. Riegel, Moberly. 
Westchester—W. D. Wilke, St. Charles. 


F. Schuetz, Jefferson 





Kansas 











Kansas Annual Meeting Held 


The annual meeting of the Kansas 
State Fire Prevention Association was 
held at Topeka, in November, Interest- 
ing addresses were delivered by Super- 
intendent Carey J. Wilson and State 
Fire Marshal L. T. Hussey. 

By unanimous vote of the association, 
W. M. Gregory of the Pennsylvania Fire 
was made a full active member without 
dues. Mr. Gregory is one of the vet- 
erans of the field and has rendered 
valuable service to the association. 

The following officers were elected. 
President, Hugh E. Seeds, Commercial 
Union; secretary-treasurer, Frank L. 
Britton, National; executive committee, 
W. M. Gregory, Pennsylvania; C. F. 
Hardy, Hartford; Will S. Eberle, Phila- 
delphia Underwriters; E. C. Fox, 
North British; W. D. Perry, North 
America. 

There were about forty field men 
present. 


Oil Rates Along State Line 


There is a demand for uniform rates 
on oil properties along the border be- 
tween Kansas and Oklahoma. The 
rates now are based upon the experi- 
ence in the respective states, but with 
the border only an imaginary line and 
many owners having property on both 
sides, the difference in rates is unsatis- 
factory. An effort to secure uniform 
rates is under way. 





Imri Zumwalt’s New Book 


Those who read the bulletins of the 
Kansas state fire marshal’s department 
have recognized the fact that some one 
connected with the office possesses the 
genius of poetry, inasmuch as the bul- 
letin often contains clever verses. The 
cat is now out of the bag with the 
publication of a booklet entitled, “The 
Call of the Open Field,” by Imri 
Zumwalt, of Bonner Springs, Kas. Mr. 
Zumwalt is a newspaper man in Bonner 
Springs, but he is also deputy state fire 
marshal. The verses in the booklet 
are of a miscellaneous character and 
are vibrant with life and feeling. 





BACK IN THE LEGISLATURE 


Robert Stone, well-known Topeka insur- 
ance attorney and speaker of the house 
in the last legislature, was reelected to 
the house last month. He will not be a 
candidate for reelection as speaker. 

Frank Travis, chairman of the insur- 
ance committee in the last house, is re- 
elected to represent Allen county. 

Senator Walter E. Wilson, chairman of 
the insurance committee in the senate for 
the past two sessions, was reelected. 





Kansas Agency Appointments 
Caledonian—L. FE. Melvern, Juncti City; 
C. Thompson, Iola. : 7 


‘Ham.-Brem.—J. Garnett and C. M. Post, 
Wichita. 


Hartford—T. L. Basket, Copeland; D. A. 
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Baker, Durham; C. C. Mack, Newton; C. F. 
Bolton, Scranton; P. T. Winer and N. K. Kil- 
mer, South Haven. 
Northern, Eng.—W. I. Plumb, Newton. 
Norw. Union—T. H. Barnard, Independence. 
Phoenix, Eng—P. A. Broady, McPherson; 
N. M. Springer, Larned. 

Mechanics—H. Haslee, Emporia. 

Westchester—G. W. Grandy, St. John; N. W. 
Garrison, Glade. 

Cent. States—C. Mosbacker, W. R. Cook and 
J. E. Cook, Wichita; O. Tanner, Bucklin. 


KANSAS NOTES 


The H. S. Russel agency at McPherson, 
Kan., has been sold to F. K. Entrican. 
Frank L. Britton, of the National Fire, 
was one of the electors on the Democratic 
ticket and will probably be selected to 
carry the vote of the Kansas electors to 
Washington. 


Charles F. Hardy, Kansas state agent 
of the Hartford, has been invited to ad- 
dress the Wichita School of Merchandis- 
ing on Jan. 17 on fire prevention. The 
School of Merchandising is a sort of edu- 
cational convention held under’ the 
auspices of: Wichita commercial organi- 
zations. Mr. Hardy expects to use films 
and slides from the Underwriters’ labo- 
ratories and from the Kansas fire mar- 
shal’s office with which to illustrate his 
address. 








Oklahoma 











UNIFORM FORMS CRITICIZED 





Oklahoma Agents Say All Individuality 
Is Lost and Inconsistency Is 
Seen in Some Cases 





Local agents in Oklahoma are com- 
plaining of the uniform forms that have 
been promulgated by the companies, 
saying that there are a number of in- 
consistencies, chief of which is the 
provision in the three-fourths value 
clause not permitting other insurance 
unless written permission is given, 
whereas some of the mercantile forms 
used permit other concurrent insur- 
ance without notice. These two clauses 
on the same policy, therefore, prac- 
tically nullify each other. The criti- 
cism is chiefly found in the larger cities 
where the local agents feel that initia- 
tive is being stifled by having every- 
thing cut and dried so far as coverage 
is concerned. There is a good deal of 
correspondence with companies regard- 
ing these forms. 





Oklahoma Hearing Held 


The Oklahoma State Insurance 
Board gave a hearing Tuesday of this 
week on the new schedules that were 
filed by the Oklahoma Inspection Bu- 
reau. The state insurance board had 
objected to the previous schedules and 
they were withdrawn. Manager In- 
galls had made some amendments of- 
fering the new schedules for approval. 
John H. Carr, of the Hartford Fire, 
and A. D. Baker, of Lansing, Mich., 
were present at the hearing, as was 
also Manager J. V. Parker of the West- 
ern Actuarial Bureau. 





Half the Business on Oil 


It is stated that the average rate in 
Oklahoma, exclusive of oil insurance, is 
from $1.16 to $1.18 per $100. In 1910 
the rate averaged $1.23. In 1913 it 
averaged $1.20. Oil insurance, which 
costs approximately $3 per $100, brings 
the average of all insurance up to more 





than $2. It is stated that half the in- 
surance carried in Oklahoma is on oil 
tanks or buildings and the inflammable 
liquid. 

“While the butcher, the baker and 
the clothier are notifying their custom- 
ers of further advances in prices, the 
insurance companies are showing prop- 
erty owners how to reduce their pre- 
miums,” said an insurance agent re- 
cently, “and the insurance salesman is 
caught between two fires, decreased 
commissions and increased expenses.” 





Is Added to Lloyd’s Field 


Oklahoma, which has been attached 
to the Dallas general agency of the 
Rochester German Underwriters, will 
hereafter be looked after by L. L. 
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COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 


PALATINE INSURANCE COMPANY, 


Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. C0. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 





WRSTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 
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And why not? 


MTTTTITTTTT LUE hy a 


pledge of Dalton durability. 
thing up to $10,000.00. 


demonstration— Today. 


W. L. GIBSON 


Sales Agent 


#10 First National Bank Bldg. 
CINCINNATI, OHIO 


SQUUCAUAOOUSEDSUGENAEOOUOEEEQUOOUUEOCUCUUUOOUESUOOUOOUOOOUOOD 


Dalton durability is standard. Years of 
service in thousands of offices, banks, Governmental 
Departments, factories and business institutions of all kinds every- 
where, have long since demonstrated this fact. 


In times past, however, before the ex- 
perience of these users was available, actual tests 
under the direction of our own engineers liad conclusively demon- 
strated that, while springs and a few minor parts subject to pecu- 
liar wear might require replacement now and then, there is no 
such thing as wearing out a Dalton. 


Owners of early models have in some 
instances replaced them with Daltons of late manu- 
facture in order to secure the benefit of improved features ; but the 
old machine was found in every instance none the worse for wear 
and still capable of years of effective service. 


The Dalton is built of 


the best materials that money can buy. It is con- 
structed on the best and soundest mechanical principles known to 
the genius of man, and no better or more durable machine ever 
will or ever can be built until someone produces a better grade of 
steel than is now on the market, or discovers a better mechanical 
principle than the pivotal, which prevails throughout. This is the 


A Dalton at $125.00 will handle any- 


machine of larger capacity; but whatever your requirements, 
Write or telephone for free 


there is a Dalton to fill the bill. 








Perhaps you would need a 
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Lloyd of Denver, state agent in the 
mountain field. 





Denounced Bureau as “Trust” 


The Oklahoma State Municipal 
League, meeting in Oklahoma City, 
adopted resolutions condemning the 
Oklahoma Inspection Bureau as an “in- 
surance trust” and demanding its disso- 
lution by the state insurance board. 





Cliff J. Wykoff, Oklahoma state agent 
of the New York Underwriters, and H. M. 
Sisson, state agent of the Phoenix, have 
moved from the State National Bank 
Building, Oklahoma City, to the Insur- 
ance building. 





Texas 











Report on Cotton Association 


The long awaited report on the Cot- 
ton Insurance Association by A. R. 
Andrews of the Texas state fire insur- 
ance commission has at last been filed. 
The rate increases on cotton asked for 
by the cotton association are recom- 
mended by Mr. Andrews, but certain 
changes in the by-laws are held neces- 
sary. The association practically con- 
trols the “per baleage” insurance on 
cotton and some of its exclusive re- 
quirements must be abrogated, at least 
as to Texas. The purposes of the as- 
sociation, which holds the business for 
licensed companies and pays agents 15 
percent, are favored. The following 
figures on the associations’ business are 
of interest: 

Loss 


Premiums Losses Ratio 
In Texas, 11 yrs. a 260,767 $2,219,796 98.0 


Total, 11 years. 8.244 109 6,364,637 77.2 
Season 1915-16. 997, 298 1, 737, 004 _ 1 
Tex. com., 11 yrs. pieacecticrass z ,190 


Ten. OO BE FOR 2 ok coenc 5,076,699 ... 

The association got 30 ‘percent of its 
premiums and 40 percent of its losses out 
of Texas. 





TAKES UP GENERAL AGENCY 


The Rochester German is closing its 
southwestern department, with George M. 
Easley & Co., successors to John 
Thomas & Co., at Dallas, all agents in that 
territory reporting to the head office. The 
following field changes have been an- 
nounced: R. R. McDowell, special agent 
for the German Alliance, will become 
special agent for the Rochester German 
in Texas and Louisiana, with headquar- 
ters at Dallas. . Braud will be 
transferred from New Orleans to Dallas 
to succeed Mr. McDowell with the Ger- 
man Alliance. Wallace Kelly is trans- 
ferred from Houston to New Orleans to 
take over Louisiana for the German 
American and the German Alliance. 
Marvin K. Collie, now special agent for 
Cravens & Cage, will succeed Mr. Kelly 
as special agent for the German Ameri- 
can in south Texas, with headquarters 


- at Houston. 





ATTEND THE RATE HEARING 


Dallas, Tex., Dec. 5—(Special)—About 
twenty fire insurance state and special 
agents, together with William Thompson, 
attorney for the companies, left Dallas 
Monday night to attend the resumption of 
the rate hearing before the state fire 
insurance commission in Austin. 





Pat Malone, 51 years old, for many 
years in the insurance business at Austin, 
Texas, is dead after an illness of several 
months. He had lived in Austin twenty- 
five years. 





Southern States 











Merchants Union Reinsures 


The Merchants Union Fire of Meri-, 


dian, Miss., has reinsured its business 
in the Northern of England. Col. H. 
M. Street was the secretary and man- 
ager, now being over eight-five years 
of age, and he desired to retire from 
active life. His daughter, Bessie Street 
Coburn, was his assistant. Colonel 
Street is the father of Western Man- 
ager Street of the Fidelity-Phenix at 
Chicago. 





NORTH CAROLINA’S WARNING 
The insurance department of North 


Carolina has issued a warning calling at- 
tention to alleged violation of the resi- 
dent agent law by companies. 


The de- 





MOUNTAIN AND COAST FIELD 








LARGE SALT LAKE CONCERN 





Utah Underwriters Company Plans to 
Have Several Underlying Insur- 
ance Institutions 





Another big holding company is be- 
ing organized at Salt Lake City, called 
the Utah Underwriters Corporation, 
which will have six underlying com- 
panies. The corporation will have $5,- 
ty 000 capital and $1,000,000 surplus. 

C. Beebe; the president, is cashier 
- Zion Savings Bank & Trust Com- 
pany. J. McAllister, director of 
the Farmers & Stock Growers Bank, is 
first vice-president, L. D. Freed, head 
of the furniture concern, and Daniel 
Alexander, an attorney, are also vice- 
presidents. The underlying companies 
are the Utah National Fidelity & 
Surety, Utah National Fire, Utah Na- 
tional Title, Utah National Mortgage, 
Utah National Life, and Utah National 
Marine. 





Goes Into Life Field 


J. Tom O’Brien, of Spokane, has re- 
signed as special agent for the Royal 
and Queen to become general agent 
for the Penn Mutual Life in eastern 
Washington, northern Idaho and north- 
western Montana. His successor has 
not been appointed. 





Dwight Selby’s Change 


Dwight Selby, who has been with 
the underwriting department at the 
home office of the Fireman’s Fund and 
with that company ten years, is ap- 
pointed special agent for the Vulcan 
Fire of California in northern Cali- 
fornia. 





Pays the Big Loss 


Seattle, Wash., Dec. 6—After a wait 
of nearly two years the Lumbermen’s 
Indemnity Exchange, the interinsurance 
concern of Seattle, has paid the Forest 
Mills Company the loss on the latter’s 








accounts have been lost to local agents 
by overheading writing. The insurance 
commissioner will now make an investi- 
gation, especially as to general floaters, to 
= io what extent the law is being vio- 
ate 





P. B. Travis, special agent of the Ham- 
burg-Bremen for Georgia, Alabama and 
Florida, has been appointed special of the 
Niagara to succeed B. E. Dryden, who 
has resigned. 





Kentucky and 
Tennessee 











Committees to Meet 


Meetings of the executive committees 
of the Fire Underwriters Association 
of Kentucky and the Kentucky State 
Fire Prevention Association will be 
held in the office of Milton C. Miller, 
secretary of both organizations, at 
Louisville next Tuesday. It is expected 
that the executive committee of the 
fire prevention organization, as directed 
by the association, will take action on 
division of the state into districts for 
carrying on of the fire prevention work. 
According to the proposal of President 
W. J. Gilsdorf, committees of the field 
men will be named and assigned to work 
in the particular districts. 





KENTUCKY NOTES 


Alexander & Walton at 7% Ky., 
have dissolved partnership. Sam B. Wal- 
ton purchases the Alexander interests and 
will carry on the business. 

For the second time in eight years the 
business district of Stamping Gro 
Ky., a prosperous community in Scott 
county, was destroyed by fire Saturday 
night. The town was without fire pro- 
tection except the bucket brigade. Ten 
buildings and contents were destroyed 
and the newspaper reports place the loss 
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Lansing, Michigan 


MICHIGAN COMMERCIAL INSURANCE COMPANY 


ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 











Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











Assets $1,099,331.19 


ORGANIZED 1853 


Surplus $496,079.49 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 
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RIT WY 


Fire Insurance Company, of Davenport, Ia. 


Ss. FR. GILMAN, Pres’t 


M. C. HINSCH, Seco’s 


CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and In 


diana. Itis a good company for the 


ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 





DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 


CHICAGO 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Capital .. 


The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
- $256,700.00 








Er L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., PEORIA « Illinois Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


Ohio and Michigan 











The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





ORIENT 


INSURANCE 
COMPANY 


Cash Capital - - $ 600,000,00 
Reinsurance Reserve -  1,198,786.97 OF HARTFORD, CONN. 
Reserve for all other Liabilities 203,962.30 es 


1,000,236.83 
2,402,986.10 


Surplus to Policyholders  - 
Total Assets - - - 





STATE AGENTS 
MILO B. MARIK, Chicago, Ill., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 
H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 





A.G. McILWAINE, Jr. - - 
HARTFORD, CONN, 
CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, III. 


e 
Manager 


President 





SAMB.STOY, - - - - 
SAN FRANCISCO 
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mills at Comiplex, B. C., amounting to 
$160,000. The exchange had charged 
that the fire was started with the knowl- 
edge of the mill company, but in finally 
paying the claim it withdraws all accu- 
sations. 


Frank B. Welpton Resigns 


Frank B. Welpton, of Seattle, has re- 
signed as special agent for the North- 
ern of London in northern Idaho and 
Washington. His field is temporarily 
in charge of Special Agent D. R. At- 
kinson, at Portland. 





Returns to Old Post 


Allen B. Simonds, recently appointed 
special agent for the Law Union 
Rock and Union Assurance in the 
mountain field, has resigned to resume 
his former position as insurance man- 
ager for McGraw, Kittinger & Case at 
Seattle. 





EKALTZ WiTH THE AETNA 


Bruce Kaltz, who resigned several 
months ago as special agent for Wayman 
& Henry, of San Francisco, in the north- 
west field, after nine years’ service, has 
been appointed to cover western Washing- 
ton, Oregon and Alaska for the Aetna, 
assisting State Agent Joseph A. Murphy. 


PACIFIC COAST NOTES 


The Merchants Fire of New York has 
entered British Columbia, where it will 
operate under Manager W. W. Alverson 
of San Francisco. 

The Yorkshire and Northern of New 
Work have entered Arizona under the su- 
pervision of Pacific Coast Manager James 
Cc. Johnston at San Francisco. 

William Greer Harrison, for many years 
Pacific coast manager for the Thames 
& Mersey Marine and a prominent San 
Francisco clubman and former’ athlete, 
died Sunday, after a week’s illness, at the 
age of 80 years. 





COMPANY MUST MAKE GOOD 


Commissioner Taylor of North Da- 
kota Tells Northern F. & M. to 
Restore Capital 


Bismarck, N. Dak., Dec. 6—(Special) 
—Commissioner of Insurance Taylor 
today advised the Northern Fire & Ma- 
rine of Grand Forks that the examina- 
tion made Sept. 30 disclosed the fact 
that the capital stock was impaired 100 
percent; that alternative plans for mak- 
ing good this impairment have failed 
and notifies the company that it is now 
necessary to make good its capital 
under the North Dakota laws of 1915 
by assessments on its stock. He di- 
rects that steps be taken immediately. 
He is advised tonight that a meeting 
of stockholders will be held Thursday 
for the purpose of considering levying 
an assessment. The Northern Fire & 
Marine is well established and has a 
good record, but it went bad during 
last season as a result of excessive hail 
losses in its territory. Its capital has 
been practically wiped out. The com- 
pany has sought for weeks a solution 
of its difficulties. Commissioner Tay- 
lor now refuses to wait longer. 


——s? 6 a—__ 
To Attend Canada Meeting 


George H. Bell of the National of 
Hartford, E. G. Carlisle of the Spring- 
field and Neal Bassett of the Firemens, 
will attend the meeting of the Western 
Canada Fire Underwriters’ Association 
at Toronto Friday of this week. The 
members will complete the reorganiza- 
tion of the association and will pass on 
the final draft of the constitution and 
by-laws, thus following up the work 
of the meeting held in Chicago. 

, ————sB 4a 

Insurance Legislation in Oklahoma 


Meetings of the Oklahoma Associa- 
tion of Local Insurance Agents, the 
Casualty Insurance Agents Association 
and the Insurance Federation of Okla- 
homa will be held in Oklahoma City 
Dec. 15. Separate business sessions 
will be followed by a joint banquet. 

Insurance legislation will be the chief 
topic. 


NEWS FROM THE EAST 


BROKER'S CASE IS DECIDED 








Held that Full Commission Cannot Be 
Collected Following Short 
Rate Cancellation 





The appellate term of the supreme 
court of New York has denied a mo- 
tion in the case of Peet vs. Pathe for 
permission to appeal to the appellate 
division. This was a test case brought 
by the Brokers Association of New 
York City to decide a question that has 
been raised frequently as to whether a 
broker can collect full commissions on 
fire insurance policies cancelled short 
rate by the assured. The contention of 
the brokers seemed to be supported by 
the decision in the case of David Dor- 
land & Company in the supreme court. 
In the test case brought by the bro- 
kers the municipal court decided 
against the broker and then an appeal 
was taken to the appellate term which 
confirmed the lower court. Then the 
broker made application for permission 
to appeal still higher and in the decision 
just rendered permission is denied. 

The broker in the test case contended 
that he had been employed by the assured 
to obtain insurance, had performed all his 
duties in connection with the securing of 
the policies, handling of them, and so on, 
yet, after a short time, the assured or- 
dered the policies cancelled and demanded 
the full unearned premium. he broker 
heid that the assured had been guilty of 
a breach of contract and the broker was 
entitled to the full commission that he 
would have earned had the policies been 
kept in force. 

The insured contended that there was 
no agreement on his part to let the poli- 
cies run through to expiration and the 
privilege of cancellation of a policy is 
provided for in the statute. If he is 
liable to the broker for full compensation, 
he must sacrifice the right of cancellation 
provided in the contract under penalty of 


becoming liable to the broker for com- 
mission. 





DEFINES STATUS OF BROKER 


New York Court Holds That He Is 
the Agent of the 
Company 


The appellate division of the supreme 
court, New York City, in the case of 
the Smith Lumber Co. vs. Colonial As- 
surance, holds that payment to a broker 
is payment to a company. In this case 
the assured had sent the premium from 
California to a New York broker who 
had secured the policy. The broker ne- 
glected to turn over the premium and 
the company served cancellation no- 
tice on the assured. The assured re- 
fused to comply with the cancellation 
notice on the ground that its obligation 
had been discharged. . 

Some weeks after the receipt of the 
cancellation notice a fire occurred and a 
large loss ensued. Suit was brought 
against the Colonial and at the first 
trial the complaint was dismissed by 
Justice Goff on the ground that the 
broker was the agent of the assured 
and payment to him of the premium 
was not payment to the company. 

The court held that the cancellation had 
been effective. An appeal was taken to 
the appellate division and the court held 
that in the course of business between 
the company and the broker, it was a 
question of fact for the jury to determine 
whether the broker was not the agent of 
the company for the collection of the 
premium. A new trial was granted. 

In the trial it was shown that the 
Colonial had delivered the policy to the 
broker to transmit to the assured and that 
many other such policies were secured by 
the broker and delivered in the same way 
to other assured. Policies were billed to 
the broker and commissions were de- 
ducted. The Colonial looked to the broker 
for the collection of the premium and held 
an open account with him. Cancellation 
notice was the first communication be- 
tween the company and the assured. The 
company contended that the facts did not 
show any agency in the broker to receive 
the premium as the agent of the company. 
The court overruled the contention and 
the jury found a verdict for the plaintiff. 
An appeal was then taken to the appellate 
division and the “Journal of Commerce” 
gives the following facts: 

“The answer to these contentions made 





by the insured was: First, that the ques- 





tion of the agency of the broker under the 
course of business disclosed, was one for 
the jury, and the jury having found in 
favor of the insured, their verdict was 
conclusive upon this point. Second, that 
when the premium upon a policy of fire 
insurance has been paid to the insurance 
company, service of a notice of cancella- 
tion without tender or repayment of the 
pro rata unearned premium, is ineffective. 

“Recognizing the importance of the ques- 
tion, involving as it does the entire 
course of business between brokers and 
companies in the negotiation of a fire in- 
surance policy, the New York Board of 
Underwriters appeared upon the argument 
in the Appellate Division through its 
counsel, George Richards, and asked per- 
mission to file a brief in support of the 
contention of the insurance company. 
Leave was granted by the court, and a 
brief upon the points enumerated above 
was filed, in addition to that of the Colo- 
nial Assurance Company. 

“The affirmance of this judgment tends 
to remove uncertainty upon the question 
and determines that under a course of 
business, such as shown in this case, an 
insured who pays a premium to the broker 
through whom the policy is negotiated, is 
protected. That is, in case the broker 
should abscond with the premium, the in- 
sured would not necessarily be liable to 
pay it the second time, or if as in the 
present case a notice of cancellation is 
served after payment to the broker, re- 
covery may still be had for a loss ensuing 
or: under a favorable verdict of the 
ury.” 





Losses of the Week 











Milwaukee, Wis., Nov. 29—The four and 
five story brick and frame office, bank and 
bar fixture and furniture factory at 28 
Juneau avenue, owned and occupied by the 
Franz Wolleager Mfg. Co., was badly dam- 
aged by fire this morning. Fire started 


in dry kiln. No insurance was carried on 
machinery. Insurance on building: 
i ee $1,000 Citizens, Mo.. .$1,000 


North Amer... 1,000 State of Pa. .. 1,000 
Sh ey He 1,000 
Mech. & Trad. 1,000 
Western, Ont. 1,000 


London ...... 1,000 
Phoenix, Eng. 1,000 
Old Colony... 1,000 


Amer, Cent. .. 1,000 
Mich. Coml... 1,000 Bos 

Insurance on stock covering office build- 
ing and factory: 





Camden ..... $1,500 Brit. Amer. 7 oe 
Old Colony ... 1,500 Royal ....... 
Wmsburg City 1, 7500 Queen ....... r 300 
SRW. oo 505 0:0 15 


Insurance on ae story brick office 
building: 


Newark ...... $1, 000 North River. .$1,009 
German, Pa. . 1,000 Concordia ... 1,000 
United States. 1 500 Camden ..... 1,000 
MORRO. 055.0 d.cte 1,5 


The two- story brick electric plating 
works at 651 East Water street, owned 
and occupied by A. Werner, was slightly 
damaged as the sg of the same fire. 
Insurance on build 


Colonial Und.. Wg800. erid. -Phenix ..$2,500 
Insurance on contents: 
COCR eeen Cale soo hin ernre os bs See eee $500 


rake, N. D., Dec. 2—H. Thorson sus- 

Fe a $2,000 loss on one-story brick 
building, occupied as a hardware store. 
Insurance: 
North., Eng.. + 500 Fire. Fund...$1,000 
Hartford ae 2,500 . P 

Luray, Kans., Dec. 3—A total loss is 
reported on the general merchandise stock 
of Krueger Bros., on lots 2 and 4, block 
29. apes: on stock: 
BIOMO. 2.6 60s $2,000 No. Amer.....$1,700 
Hartford paseo 6,000 N. WwW. F. & M. 1/500 

Detroit, Mich., Dec. 2—A $26,250 loss, 
amounting to 75 percent on insurance, 
was sustained today by the Mulkey Salt 
Company on stock at its Wabash plant 
on the south bank of the River Rouge 
near the crossing of South Dearborn road, 
township of Ecorse. Insurance: 
Indem. Exch.$10,000 Columbian ..$ 1,000 
Natl. Union.. 5,500 Westchester . 2,500 
Mass. F. & M. 3,500 Germania . 2,000 
areas e 2,000 Arizona ..... 2,000 


0 ae aed 
Prov. Wash... 1,500 TOE .60- $35,000 
¥Fid.-Phoenix.. 2,500 | 

* 


East St. Louis, Ill., Dec. 4—A loss re- 
ported as probably total was sustained 
today by the Thoene Dry Goods Company 
at 356-358 Collinsville avenue and 404 Illi- 
nois avenue. 

There is a total loss to the building 
owned by the Southern Illinois Trust 
Company, lots 12, 23 and 24, block 37. 
It had a dwelling and — occu- 
pancy. Insurance on buildi 
Springfield ...$5,000 National. Ct. - $5,000 
Pennsylvania. 5,000 Prt Co. of N. A. 5,000 


Minneapolis, No. a3—A 10 percent loss 
was sustained on the four-story and base- 
ment brick building located at 213-215-217 
South Third street and owned by Charles 
E. Wales. Insurance of $20,000 was car- 
ried in the Queen. 


* 

Spencer, 8. D., om 3—This town ex- 
perienced a bad fire today, starting in a 
pool hall on west side of the main street, 
and with a south wind took everything 








to the corner of the block, lots 16 to 19 in- 
clusive, block 15. Property destroyed in- 
cludes pool hall, harness shop, Farmers’ 
& Merchants’ bank and Shoop general 
merchandise. Loss estimated close to 


r 2 * *& 

Norfolk, Neb., Nov. 27—A 20 percent loss 
is reported on the two-story brick mer- 
cantile building of George H. Bishop on 
lots 1 and 2, Bear’s School lots addition. 


ena. es a8 Q $ 7,000 
ringfie ueen ..... ; ; 
tome Disvatetets 7,5 American .. 10,000 


Hanover ..... 5,000 


Thiensville, Wis., Nov. 28.—The A. Z. 
Metal Works was totally destroyed by 
fire as the result of the explosion of a 
gasoline torch. a 
Springfield, O.—There is an 80 percent 
oar reported on the plant of the O.-S. 
Kelly Company, manufacturers of metal 
piano frames. Insurance: 

Mill. M. Assn.$7,000 Cent. Mf. Mut.$7,500 
Mill. Mut. Co. 7,500 Northern .... 2,600 


Ohio Mill Mut. 7,000 Mechanics ... 2,609 
M. Own. Mut. 7,500 Franklin .... 3,000 
Ohio Mutual.. 2,500 Caledonian .. 2,500 
Knox Mutual. 3,500 Western ..... 2,000 
Richland Mut. 3,500 Royal ....... 7,009 
Mansfield Mut. 1,250 I. Co. of N. A. 3,750 
Mer. & M. Mut. 1,250 Hartford .... 7,500 
Mont. Mut... 1,250 North British. 3,750 
Minster Mut.. yee — ater neRt 5,000 
Ohio H. Mut. 1,000 Home ....... 10,000 
Columbia Mut. 1, 500 Franklin Sewiene OF 7000 


Western Mut. 1,500 | “ 


Barbourville, Ky.—Fire destroyed the 
Dishman apartment building, containing 
several small stores and flats. Losses 
total $8,000 to $10,000. ,rartly covered. 


* * a 
Austin, Tex., Dec. 30—There is a total 
loss to the Malley Grocery Company, 
wholesale grocers, 300 East Third street. 


Insurance: 

Germania ....$5,000 Milw. Mech. .$5,000 
W’msb’rg City 5,000 Natl. Ben F. 2,500 
Humboldt . 5,000 National, Ct.. 5,000 


Com. Union.. 9,000 Springfield ... 5,000 
L.&L.&G., NY. 2,500 Prus. Natl.... 5,000 
Aach. & Mun. 5,000 | m 
Ashland, Kan., Nov. 26—There is a $15,- 
000 loss to the Ashland Ice & Cold Storage 
Company. ee 
Medina, Ohio, Nov. 27.—The loss on the 
A. I. Root Company lumber yard will be 
$25,000. The cause is supposed to be in- 
cendiary. Insurance: 
Pennsylvania $5,000 Atlas ........ $5,000 
North. Eng... 5,000 Hanover ..... 5,000 
‘ i: Y. ae pl 5,000 
Nor. B. & M.. 5,000 Phoenix, Ct. 5,000 
BOO. sacaace 5,000 Sun ......... 5,000 
L. & L. & G.. 5,000 In. Co. of N. A, 5,000 
Com. Union... 5,000 Springfield .. ‘ 720, 000 


Norfolk, Neb—There is Tg 000 loss 
on the store of Malm, Burke & Co. In- 
surance: 


Milw. Mechs..$6,500 Franklin ..... 4,000 
Netherlands .. 4,400 London ...... 5,000 
State, Pa..... 6,000 Nat. Sec...... > Bese 
Indem. Exch.10,000 Germania . 5,000 


Western, Can. 27000 Fed. Merch. 
Firemens Und.$4, 000 . . 


Columbus, Ohio, Nov. 29—There is a 
$5,500 loss on the Columbus Hoop Com- 
pany, at East Ninth avenue, known as 
Bonham avenue, east of the Big Four 


.. 3,000 


tracks. Insurance: 
Ger. Amer...$1,000 North River....$500 
RMOyVal sic ccsc 1,000 Richland Mut.. 500 


1 
Fire Assoc... 1,000 | Western Mut... 500 
Cincinnati, Ohio, Dec. 2—There is a to- 
tal loss on the Ballman Cabinet Company, 
manufacturers of furniture at Livingston, 

Linn and Bauman streets. 


Jacksonville, Ind., Dec. 1—There is a 
total loss on the grocery store of John 
Frigo. It was insured in the German- 
American for $2,700 


Milwaukee, Wis., Dec. 3—There is a 20 
percent loss on the Western States En- 
velope Company, 311-13 East Water street. 





Red Wing, Minn., 


. 1—A small loss 


Dec. 
is reported under the general form of the 
Red Wing Union Stoneware Company. In- 


surance: 
Connnecticut .$2,500 Nor. Union...$1,000 
Phila, Und... 1,500 North., Eng.. 1,500 
Do ree 000 St. Paul ..... 1,500 
Fire Assn.... 1,000 American .... 1,000 
Phoenix, Eng. 1,500 Coml. Union.. 1,500 
Scot. U. & N. 2,000 Globe & R.... 1,000 
German ..... 1,000 Pennsylvania. . 1,000 
Aetna ....... 000 State of Pa... 1,325 
Newark ..... 1,050 Orient ....... 2,625 
Continental .. 1,000 a, . 2,500 
Mich. Coml... 1,625 Royal ........ ,500 
Farmers ..... 1,000 nl axaws 1,000 
Hartford. .... 2,875 N. Y. Und.... 4,000 
egy .... 2,500 Queen ....... 1,000 
&L. & oe N. W. F. & M. 1,750 
National” 1,500 New Haven U. 2,250 


North River.. 1,500 
* a 


Neosho, Mo., Dec. eee) $2,000 loss is 
reported on the mercantile building 
owned by O. lL. Cravens and Ed. Haas at 
110-112 Spring street. Insurance: 

L. & L. & G..$3,000 Sun ......... $1,000 
Amer. Cent... 2,000 St. paul Saieeeern 2,000 
Hanover ..... 2°000 

* 

St. Paul, Minn., Nov. 23—Fire in one- 
story frame corner Plato and Eaton 





streets, owned and occupied by Bohrer 
Sanitary Company as stable; no insur- 
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ance, loss total, communicated to one- 

story brick and frame No. 223-227 Eaton 

street, owned by Farwell Ozmun Kirk & 

Company. Insurance: 

Milwaukee Mechanics....... eee e es $8,000 
Loss 80 per cent, occupied by Fidelity 

Storage & Transfer Company as ware- 

house. Insurance: 

Security Ct....$350 Boston ....... $200 
Loss total. Occupied by Daily News 


Publishing Company as storage. Insur- 
ance: 

Fire Ass’n...$2,500 Queen ....... $2,500 
Milwa. Mech. 1,000 Firemen’s .. 500 
Home ....... 2,000 


Loss 80 percent, occupied by J. A. 

Rothschild & Co., as storage. Insurance: 

Williamsburgh City ................ $40 
Loss total (automobile), occupied by G. 

i. Ingersoll Company as storage, Insur- 

ance: 

COROUOUINE iis 56 och ioe eee bees $600 
Loss 65 percent. 


Bay City, W. S., Mich., Nov. 27—A 90 
percent loss was sustained by Jay Thomp- 
son & Co., dry goods merchants, at 705, 
707 and 709 Fisher Block. Insurance: 


Westchester .$2,000 Mich. Coml...$1,000 
Springfield ... 2,500 Commerce ,00 
Palatine ..... 2,000 Amer. Cent... 2,000 
Fire Assn..... 5,500 Rhode Island. 2,500 
Hanover ..... 1,000 Royal Exch... 1,500 
Home ....... 1,000 Sterling ..... 1,000 
Coml. Union.. 1,500 Western ..... 2,000 


Mil. Mech.... 2,000 Continental .. 1,000 
New Hamp... 1,000 Fidel.-Phenix . 2,000 
N.Y... Und... 1,000 | Hartford caces £000 


O'Neill, Neb., Nov. 28—Fire caused a 
total loss to general merchandise stock 
of J. P. Gallagher. Insurance: 

POR. 6 écsccs $3,000 St. Paul...... $2,000 
N. B. & M... 2,000 Ger. Un., Neb. 1,000 
L& L. & G.. 2,000 , 


Alfordsville, Ind., Dec. 2—The business 
part of this village was destroyed today 
by fire. Loss, 10,000. The buildings 
burned included the telephone exchange 
and the postoffice. s '2 

Anderson, Ind., Dec. 1—J. B. Moore & 
Son’s storage building for household fur- 
niture was burned today. Loss, $15,000. 

* * * 

Peru, Ind., Nov. 27—Fire Caused $75,- 
000 damage to the car repair department 
of the Chesapeake & Ohio railway today. 

* * * 

Chicago, Nov. 28—Fire in two-story 
and basement frame, 1321 Altgeld street, 
owned and occupied by United States 
Wood & Coke Company, wood and coke. 
Insurance on general form: 

Amer. Cent....$750 Mech. & Trad.$1,250 


Concordia ..... 300 Merchants Col. 500 
Col. Nat....... 250 National .... 2,000 
Dubuque ...... 250 Nord Deuts... 500 
Fid.-Phen. ..... 500 North River. 500 
General ....... 750 Norwich Un.. 500 
Ger. Amer., Pa. 300 Orient ...... 300 


0 
State of Pa.... 300 Peoples Nat.. 300 
L_& L. & G... 500 Queen 3 
Loss 70 percent. 
* me Oo 
Corwin Hot Springs, Park County, Mont. 
—There is a total loss here on the hotel, 
which is a health resort, with $53,000 
insurance. 
* * Sd 
Cleveland, Ohio, Dec. 4—Fire damaged 
the plant of the John Anisfield Co., 
manufacturers of cloaks and suits, Sun- 
day afternoon. The estimated loss on 
stock is $35,000 and on fixtures, $3,000. 
The loss on building, owned by the Wil- 
liam Edwards Co., wholesale grocers, is 
estimated at $5,000. 
* * * 
Kansas City, Mo., Dec. 6—The grand 
stand at the Dodson Speedway, near here, 


has been totally destroyed. Insurance: 
Fid.-Phen. $3,000 W’msburg C..$2,000 
American .... 2,000 Farmers ..... 1,000 


Connecticut .. 2,000 
boy confessed to setting several 
small fires with total losses of $5,000 in 
the same district, but he was in jail 
when the grand stand burned. 
* * = 
St. Louis, Mo., Dec. 4—Fire in the four- 
story brick building, No. 117-19-21-23-25 
South Third street, owned and used by 
Jacob Kaiser Manufacturing Company et 
al. as mattress factory. Fire occurred 
on first floor of building 117-19 and 
burned through to second, third and fourth 
floors. Contents badly damaged, serious 
damage to building No. 117-19 Water 
damage to contents No. 121-25. Small 
Insurance. on 


on machinery in this building: 
Com. Natl....$1,000 Boston ......$1,000 
Mil. Mech..... 1,000 Old Colony... 750 


No. B. & M... 1,000 Royal ....... ,000 
L. & L. & G..12,750 Springfield ... 1,000 
Amer. Cent... 2,000 

Insurance specific on stock in vaults: 
Ins. Co. N. A.$1,000 Firemens F... 1,000 
L& L. & G.. 3,000 


———q@2ee——__ 


To Honor Blue Goose Head 


Most Loyal Grand Gander E. G. Car- 
lisle of the Blue Goose, will be tendered 
a luncheon at Toronto Friday noon of 
this week by the members of the On- 
tario pond, and Saturday night the Que- 
bec pond will give him a complimentary 
banquet at Montreal. 








North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 
PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 














NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 
RESULT OF CAMPAIGN SHOWN 








Work of Fire Marshal Stevens of Port- 
land, Brings Big Reduction 
in Fire Loss 





What can be accomplished by active 
and intelligent work in fire prevention, 
as well as the rottenness of conditions 
that had to be remedied, is shown by a 
report on fire conditions at Portland, 
Ore., for the fiscal year ending Dec. 1. 
Fire Marshal Jay W. Stevens has made 
a great name for himself on the Pacific 
Coast by his fire prevention work. The 
fiscal year just closed is the first full 
annual period of the prevention cam- 
paign and the results are shown by 
comparisons with previous years, espe- 
cially with 1914. The following figures 
give the record: 


Fire Per No. of 

Loss Capita Fires 
5) | Serer $ 549,991 $1.99 816 
il) See ee 1,289,372 4.33 1,225 
il 1,762,493 6.78 1,854 
p13 Se ee 1,003,683 3.16 1,382 
DORM ew dene ewe 735,535 3.24 1,244 


The 1916 record was the lowest since 
1907, and there was a decrease month 
by month, the October loss being only 
$13,445. The arson squad investigated 
416 suspicious fires and 40 cases were 
submitted to the grand jury. There 
were 16 indictments and eight convic- 
tions, with eight cases still pending. 
The inspections and the educational 
work of the fire marshal’s department 
have proved their value, but the fact 
that such results could be obtained 
shows how badly vigorous work was 
needed in Portland. 





ADVANCED STEP IS PROPOSED 





Control of Buildings and Construction 
Near Limits Desired for City 
of Milwaukee 





A significant and advanced step is 
proposed at Milwaukee by a special 
committee on legislation of the city 
council. This committee recommends 
the passage of a state law this winter 
giving the city jurisdiction over build- 
ings and construction within a radius of 
one mile from the city limits. 

In the growth of American cities, 
straggly settlements are often built up 
along the principal thoroughfares just 
beyond the reach of the city regulations. 
Cheap frame shacks are erected and 
neglected, sanitary necessities are ig- 
nored, and by the time a settlement is 
taken into the city, dangerous condi- 
tions from a fire protection and health 
standpoint are established. The pro- 
posed meastire would enable the city to 
establish minimum standards of fire 
safety and sanitation in districts des- 
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tined to be taken into the corporate 
limits. 





FIRE PROTECTION NOTES 


Eldorado, Ark., has just purchased a 
motor fire truck. 

Chickasha, Okla., has added to its motor 
fire apparatus a $9,000 truck. 


At Silverton, Ore., bids will be received 
until December 4 for $21,000 water bonds. 


At Benson, Neb., an issue of $15,000 
—— extension bonds has been author- 
zed. 


San Antonio, Texas, has ordered 5,000 
feet of hose for the city’s fire depart- 
ment. 

At Niobrara, Neb., an election resulted 
in a vote of 61 to 10 in favor of issuing 
bonds for a waterworks system. 

At Scottsbluff, Neb., an election is 
called to vote on the proposition of issuing 
bonds for waterworks improvements. 


Dilworth, Okla., an oil town only three 
weeks old, is laying water mains, erecting 
a standpipe and installing fire hydrants. 

A special election will be held late this 
week at Pewaukee, Wis., on the question 
of issuing bonds of $4,000 for the equip- 
ment and maintenance of a fire depart- 
ment. 

The fire chief of Marshall, Mich., re- 
ports to the council that several of the 
fire hydrants are in bad condition. All 
hydrants will be tested and put in proper 
shape. 

St. Norbert’s College, DePere, Wis., is 
installing a large steel tank for a new 
compressed air water supply system, elec- 
trically operated. The college is complet- 
ing work on a new building costing 
$85,000. 

J. P. Eastman, Manitowoc, Wis., is es- 
tablishing a factory on York street, where 
he will devote his entire attention to the 
manufacture of his patented hose coup- 
ling, which he has been producing on a 
small scale for some time past. 

The city of Kenosha, Wis., has pur- 
chased a 500-gallon motor booster pump. 
It will be ready January 1, on which day 
the new Grand Avenue station will be 
opened. Kenosha was the first city in 
Wisconsin to completely motorize its fire 
department. 

The sprinkler system of the Crocker 
Chair Company, Sheboygan, Wis., put out 
a fire, November 28, when spontaneous 
combustion in factory “A” started a blaze 
which was quenched by a sprinkler head. 
The fact that there was a blaze was dis- 
covered long after it had been put out. 

Granite, Okla., has bought a tract of 
ground in the north fork of Red river to 
secure a supply of water for waterworks. 

The report of the Wisconsin Inspection 
Bureau on Stoughton, Wis., recommends 
the adoption of a building code and that 
new and modern fire apparatus be pur- 
chased. The common council some time 
ago contracted for a combination truck. 

——————(2»¢e—__ 


Gentsch Tipped for Superintendent 

There are reports at Cleveiand to the 
effect that Frank Gentsch, an attorney 
of considerable prominence, may be 
the next superintendent of insurance. 
It is said that Mr. Gentsch has occu- 
pied the role of personal representative 
of Governor-elect Cox in Cuyahoga 
county for some time and that he can 
have something good if he cares to ac- 
cept it. 

At Columbus it is said that the new 
superintendent of insurance, unless all 
signs fail, will be Samuel Hoskins of 
Wapakoneta, a director of the Colum- 
bus Mutual Life and Minster Mutual 
Fire. 

6 

According to an opinion given by the 
attorney general of Wisconsin, the deputy 
commissioner of insurance of that state 
holds authority and power to perform all 
the acts and duties of the commissioner 


when the latter is absent from Madison, 
the state capital. 





FARM BUSINESS IN 
THE EMPIRE STATE 


(CONTINUED FROM PAGE 1) 
more, from a dwelling, and providing 
an advance rate on dwelling if less than 
fifty feet from a barn. 


Brought About Improvements 


This plan brought about a gratifying 
response, in the way of improvement 
of risks, observed in the continually 
increasing number of claims for rebates 
on existing policies where such im- 
provements had been made. The ex- 
perience on the improved class was 
also correspondingly favorable. How- 
ever, it was found that a larger num- 
ber of farms than had been anticipated 
already had many of these improve- 
ments installed. The unimproved risks 
rapidly installed the necessary improve- 
ments, with the result that the average 
rate on farm property, as a class, was 
found to be not much higher than be- 
fore. The burning ratio increased rath- 
er than diminished. 

At this point, more than half of the 
few companies that had continued to 
write the farm property became dis- 
couraged, and discontinued its accept- 
ance. 

Rating Schedules Revised 


Very recently the rating schedules 
have been revised, by advancing the 
rates, on an average of, from 15 to 20 
percent, and increasing the credit al- 
lowances, for improvements. This was 
done in the hope of creating a more dis- 
tinct line between the undesirable and 
acceptable farm risks, and for greater 
encouragement of immediate improve- 
ment of their property, by the owners. 

There are so many other features, 
peculiar to the farm class, under an un- 
derwriting standpoint which seem te di- 
rectly affect the loss ratio, and which 
may not be treated by the schedule that 
the companies regard the future as be- 
ing doubtful. These features are, to 
say the least, difficult to measure and 
treat under any schedule. Because of 
the consistently high loss ratio, it is 
felt that it still rests largely on the close 
inspection of each risk by the agent, 
as well as the company. Such discrimi- 
nation shows conspicuously in the final 
result. 

Mutuals Get the Cream 


In New York state, as in all of the 
eastern states, the farm mutuals are 
writing the cream of the business. Un- 
like many of the mutuals of the middle 
west, they are fairly strong financially, 
and bear good reputations, for the 
prompt payment of claims. Few mu- 
tuals in the east are writing a general 
line of business, and it is due to this 
idea of specializing that they chiefly 
owe their success. Few of the farm 
mutuals will write anything but the 
choicest risks and as a consequence, 
enjoy unusually low loss ratios. One 
reason for the poor experience of the 
stock companies on farm property in 
New York state is undoubtedly the 
strong position of the farm mutuals, 
‘which results in the stock companies 
getting a second grade selection of 
risks, which virtually shuts out from 
them every first-class farm risk in the 
state. A similar situation does not ex- 
ist in any state in the middle west. 
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AMERICANISM 


WHEN PRESIDENT WILSON put through 
the eight-hour ‘legislation, insurance 
men who have been watching the de- 
velopment of European systems of 
state insurance in this country sat up 
and began to take notice. Was the 
President simply responding to the de- 
mand of a large class of voters for 
unfair legislation in their favor, or did 
he have deeper reasons for putting 
himself behind what is perhaps the most 
radical class legislation that has yet 
been attempted in Congress? 

We are living in a time when two 
fundamentally different conceptions of 
society are at a clash in the greatest 
of world wars. These are the German, 
or socialized, and the American, or in- 
dividual, ideas. In America competi- 
tion—warfare if you will—is individual. 
As a nation, we are peacefully inclined, 
but as individuals every man is fight- 
ing, within certain rules, for his place 
in the sun. In Germany, the individual 
welfare is mixed up inextricably with 
that of the state. There is comparative- 
ly little warfare or competition between 
individuals, but as a nation, the hand 
of Germany is against all the world 
which is not German. This is not so be- 
cause the German is a German but be- 
cause Germany has become the cham- 
pion of a socialized system of society. 
The American citizen does not feel na- 
tionally inclined towards war because 
he has more than enough warfare to 
satisfy himself in the milder form of 
competition, which to him is merely 
stimulation for the development of his 
individual powers. 

In every act of President Witson he 
has shown an instinctive aversion to 
the various forms of monopoly, com- 
pulsion, paternalism and bureaucracy, 
which are the earmarks of the institu- 
tions of Germany. His eight-hour-day 
legisiation was either a weak surrender 
to the demands of the militant labor 
unions, or it was an attempt to set the 
tide of social ideas toward the develop- 
ment of a sturdy, individual, self-reliant 
and iiberty-loving citizenship, by which 
even the working man of the country 
would be given the privilege and would 
be required to live up to his responsibil- 
ities as a full fledged citizen. By giv- 


ing the workingman good wages, short 
hours, the fullest opportunities for edu- 


cation and development, he would not 
need to be made the beneficiary of the 
devices of an autocratic and paternalis- 
tic socialism, based upon military force. 
For the greatest admirers of the Ger- 
man system admit that the foundation 
for Germany’s wonderful social systems 
is military force. 

It happens that the introduction of 
the German system of social insurance 
in this country is the first onslaught of 
German ideas upon our American insti- 
tutions. Therefore, insurance men have 
been brought directly into the clash be- 
tween the individual and social concep- 
tions of society and this clash, though 
a more or less peaceful one at present, 
involves exactly the same issues as are 
involved in the war which is going on 
in Europe. President Witson has made 
a strong plea for the new democracy, 
and for the preservation of the Ameri- 
can idea. He and Secretary of War 
Newton D. Baker are both to appear 
and speak at the conference on social 
insurance in Washington on Dec. 7, 
held under the auspices of the United 
States Department of Labor. It re- 
mains to be seen whether they will ex- 
press themselves and help turn the tide 
in favor of a greater individualism and 
freedom, a greater recognition of social 
equality, or whether he is merely try- 
ing to aid the working man in a ma- 
terial way regardless of how it may 
affect his spiritual and intellectual de- 
velopment. 

President Witson may care little for 
the opinions of the comparatively small 
body of citizens comprised in the in- 
surance fraternity; and he probably 
cares less for the opinions of this pa- 
per, but so far as we are concerned 
our opinion of.the President and the 
extent to which he may be regarded 
as an exponent of true Americanism 
will depend very largely upon the ex- 
pression which he makes on the sub- 
ject of social insurance before the Con- 
ference at Washington on Dec. 7. It 
may be that the tide of sociaism is so 
great in this country that President 
Witson himself cannot stop it. There 
may be humanitarian considerations 
which in his opinion justify the break- 
ing down of some American principles; 
but if he does not at least clearly state 
the case so that the American people 
can act intelligently and know what 
they are sacrificing in principle for tem- 
porary benefits, he will miss an oppor- 
tunity for furthering the cause of Amer- 
icanism, and for educating the people 
of the country on the most important 
question with which society in this 
world crisis can have to deal. 








RETRENCH ON SUPPLIES 

INSURANCE companies find it necessary 
to retrench on their supplies of various 
kinds, owing to the increased cost of 
paper stock. In most cases prices have 
doubled. Companies are cautioning econ- 
omy and saving in every possible way so 
far as literature is concerned. Many com- 
panies that have been liberal with blotters 
and calendars are cutting down their sup- 
ply materially. Some companies are not 
getting out any calendars this year, others 
are reducing their usual number and some 
have discontinued getting out large blot- 
ters which now cost about ten cents 
apiece. Where agents are found to be non- 
productive, their supply of calendars and 
blotters is being decreased materially. 





Paper is such an item today that economy 
in its use is necessary. 








The Bush League Agent 





Freeport, Ill., Dec. 4. 
My dear Friend Fred: 

Did you see what they done to old 
Pots at the election poles by the bal- 
lets Fred? Yes & the 1 which should 
be gave the credick for him not getting 
no votes for ins. comm. is me. Still 
in all he brot this here defeat on hisself 
& if he had of acted like a white man 
to me who was a good friend I might 
of plugged for him to be elected in- 
stead of working against him. 

The way him & me got on top of 
the mat as they say was this. I wrote 
him a nice polite letter telling him the 
way the Cos. was after me I should 
pay them some money & how I was 
going to pay only right now I was 
maybe I was a little short. The thing 
is I would have plenty only my wife 
is getting to be the limit the way she 
spends my dough Fred & every night 
she goes to the movies & is buying 
new cloes every week & here last night 
she come to me for $15 for a new suit 
& the 1 shes got is only a little over 
1 yr. old & she say it aint that only 
the style has changed but I put my 
foot down and says 0 doing. That 
night I woke up & here was my wife 
going thru my pants pockets & when 
she seen I was awake she started to 
get back in bed but I says Go ahead 
maybe you can find something in them 
pants only I been looking thru them 
for 1 wk. & I aint been able to find a 
nickel. Then she starts to cry & holler 
how I am so stingey I made a thief out 
of her so I had to take the $15 out of 
the back of the clock where it was at 
& give it to her & where does she get 
that stuff about me bean stingey & it 
only shows you even your wife is got 
no use for you if you aint a regular 
ist Nat. Bank all the time. 


Well I tole Pots about all this in the 
letter I wrote & give him a list of my 
expenses & says considering all this 
he should write my Cos. to lay off of 
me & send these here bums of spec. 
Agts. which was hanging around my 
office home & tell the Cos. I was all 
O. K. & was going to pay them pretty 
soon only the way it was now I was 
afraid to leave the office to write any 
new biz. or colleck any money on acct 
the spec. Agts. might clean me out 
while I was gone. Now if he aint sup- 
pose to do things like that for us agts. 
what in hell is a ins. comm. suppose to 
do just sit there & draw his pay & 
his breath? When he got my letter 
instead of doing anything he comes 
back with a hot shot only it was so hot 
it cost him his job. If he had of knew 
that I was going out & get people to 
vote against him he would never of 
wrote it. Here is his letter Fred & 
you can keep it or use it to start your 
kichen fire with & it wont make me 
mad. 

* * = 

Mr. Dave X. McFiggen, Freeport, IIl., 
Dear Sir:—The matter that you sent 
to me bearing date of Nov. 11, comes 
to my attention and furnished the de- 
partment with its daily laugh. How- 
ever, we are able to get our humor 
from other sources—for instance Mr. 
Shamel furnishes considerable of it but 
like yourself he is unconscious of the 
fact. From my past experience with 
you I have come to the conclusion that, 
because of the fact that your mental 
equipment is so weak it is necessary 
to speak to in your own language in 
order to convey a message to you. 
Therefore hearken unto my voice. On 
your own evidence you are so stingy 
that you look over your glasses to save 
the wear and tear on the lenses. You 
have a face only a mother could love, 
and are a general mess—the original 
hard boiled egg. Your clothes look 
like seconds from a $10 clothing store, 
you walk like Charlie Chaplin and your 
natural voice is almost as disturbing 
to the ear as Fred Gund’s. You are so 
feeble minded that you may take the 





above as a compliment. Please do not 
annoy me in the future with your out- 


Personal Side of the 
-  Jnsurance Business 


After thirty-five years as an insur- 
ance journalist, A. H. ing has re- 
tired from active work and this week 
left for Alhambra, Calif., where he will 
“grow up with the country.” Mr. Huling 
entered the ministry in 1862 but after 
a few years was compelled to give up 
that work on account of poor health. 
He became a life insurance man and 
in 1880 became connected with the “In- 
vestigator” of Chicago. Since then he 
has been connected with various insur- 
ance publications including those of 
the Union Central Life of Cincinnati, 
the “Insurance & Finance Chronicle” of 
Montreal, the “Argus,” of Chicago, 
“Insurance Herald,” and the “Under- 
writers’ Review,” of Des Moines, of 
which he became editor in 1903. His 
work has been thoughtful, careful and 
conscientious and his many friends wish 
him enjoyment as he leads a less stren- 
uous life. 





Mrs. Margaret Collins, wife of Walter 
E. Collins, of Detroit, died suddenly 
Tuesday evening. Mr. Collins is special 
agent for the Newark Fire in Michigan 
and Ohio. 

\ — 

_ James B. Leedom, the well known 
local agent in Milwaukee and president 
of Leedom, Miller & Noyes Company, 
was married Wednesday of this week to 
Miss Olea C. Francke, at the home of 
the bride in Brooklyn, N. Y. Mr. 
Leedom is one of the leading agents of 
the state and is prominent in the Wis- 
consin Association of Insurance Agents. 


Robert McCuin Messick, of Great 
Falls, Mont., who is state agent for the 
Standard Accident and Guarantee Fund 
Life of Omaha, was married the other 
day to Clara Louise Kadish, daughter 
of Mrs. Helen Louis Kadish. Mr. Mes- 
sick is one of the live insurance men in 
his section and in addition to his in- 
surance business, represents the West- 
ern Loan & Building Company of Salt 
Lake City, for farm and city loans. 


Harry W. Behnke, special agent for 
the Retail Merchants Association Mu- 
tual Fire of Springfield, died last week 
and was buried Sunday. He was op- 
erated on for appendicitis in July and 
never fully recovered from it, and had 
been unable to resume his duties. Mr. 
Behnke was a member of the Illinois 
pond of the Blue Goose and knew many 
people in the business, having pre- 
viously been connected with the home 
office of the Millers National. 








bursts as I assure you they will receive 
no attention. The only reply I have 
to make to your letter (if it could be 
properly called such) is that you will 
pay up your past due balances within 
the next ten days or show cause why 
your license should not be revoked 
Personally I hope you are unable to 
pay your balances so that I may have 
the pleasure of cancelling the license 
of the worst pest in the history of the 
Illinois Insurance Department. Very 
truly Rufus M. Potts Superintendent 
of Insurance. 
* * 

When I got that letter I sat in my 
chair like I had been shot & to show 
you how mad I was my wife come up 
& ast me for $1.50 & I give it to her & 
then sat there & it was 20 mins. be- 
fore I realize what I had done. But 
I was only thinking out a plan to get 
even & here is what I done. You no 
how the boys all hang around the sq. 
here nights arguing before election? 
Well I was there every night nocking 
Pots & you see the results. Charley 
Hildreth tole me that this Lowden has 
got to appoint a ins. comm. Now Fred 
this is strictly confedential but I think 
I am going to get the job. But dont 
say 0 because Lowden wont apoint no 
1 who is out after it but only some 
fellow that dont care 0 about having 
it. You have to work your points but 
watch me Fred. 





Yours old Friend Dave. 
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Casualty an 


Surety Comment 








WHERE THEY STUMBLE 


AN INSURANCE ACCOUNTANT who does 
work for many companies, states that 
more companies get into trouble through 
failure to treat their business on an earned 
premium basis than from any other one 
cause. ‘They seem to think that when 
premiums are received they belong to 
the company, forgetting that the company 
will have to pay losses for a year to come 
out of those premiums. 





FAVORS MORE REQUIREMENTS 


THE suggestion has been made by a 
prominent company official that the in- 
surance departments would serve both 
the business and the public if they were 
to require from companies detailed in- 
formation as to their operations in each 
line, much after the style of that now 
furnished by many companies volun- 
tarily to “Best’s Insurance Report.” 
The suggestion is at least worth con- 
sideration. 

It is difficult for a company to tell 
definitely where it is making or losing 
money. The margin of profit is so 
narrow in some lines that an error in 
computing reserves for deferred losses 
or even in apportioning general expense 
among the various lines may result in 
a line appearing to show a profit when 
in fact it is producing an underwriting 
loss. What many companies need— 
especially those without well-organized 
statistical departments—is to be obliged 
to make an analysis of their own busi- 
ness under rules which will necessitate 
thoroughness and will be uniform with 
those of other companies, so that the 
management can make comparisons. 

To furnish such information would 
put the companies to expense. The em- 
ployment of expert accountants to ex- 
amine a commercial corporation also 
entails expense, but many corporations 
do this because they want to learn ex- 
actly where they stand. They want to 
know where the leaks and the weak 
spots are. Similarly, it would be well 
for many insurance companies if they 
were required to expose to the criticism 
of insurance departments, the public 
and their competitors their actual con- 
dition in all lines, for then they would 
either quit some of them or adopt 
strong methods in putting them into 
such condition as to avoid adverse criti- 
cism. 





Common sense as a standby in our 
business as well as in social intercourse 
with men is not to be overlooked. It 
is not a spectacular gift, but it achieves 
wonders.—“Fidelity Journal.” 





A reputation for service and fair play 
is far more valuable, in the long run, 
than a reputation for being after the 
immediate cash regardless of other 
considerations.—R. W. Waite. 





“An agent’s success is limited only 
by himself. He is the cause of his 
lack thereof and his failures.” 





“Good intentions are good only when 
carried out, otherwise, like chickens, 
they roost at home.” 





Rowe Praises 
Agency System 








Value of the agency system in con- 
ducting an insurance business was 
brought out strongly by J. Scofield 
Rowe, vice-president of the Aetna Life, 
in his address on “Merits and Demerits 
of the Different Forms of Writing 
Workmen’s Compensation Insurance” 
before the conference on ‘social insur- 
ance in Washington this week. 

Mr. Rowe took up the various plans— 
stock, mutual, reciprocal, self-insurance 
and state funds—on the basis of secu- 
rity, service, cost and social and eco- 
nomic soundness of conception as ap- 
plied to American institutions. As to 
the last point, the speaker said: “The 
entire state insurance propaganda is 
un-American, wholly unfitted for 
American institutions and utterly fails 
to square with American ideals.” 


Stock Companies’ Superior Service 


The speaker pointed out the superior 
security of the stock company system 
afforded by its invested capital and sur- 
plus, requirement of adequate reserves 
and nation-wide distribution of risks, 
over the other plans, which have no 
capital, often are not under legal re- 
quirement as regards reserves and 
usually operate only in a limited field 
or confine their operations to a few 
classes of business. 

Investigation and settlement of claims, 
payroll audits and inspection for ac- 
cident prevention purposes are items of 
service that must be rendered by all 
carriers in some measure. Privately 
managed companies with seasoned in- 
spection organizations can do accident 
prevention work better than new and 
untried concerns, and those with na- 
tional experience are most competent 
to give the prompt and efficient claim 
service demanded both by employer 
and employe, which can be neglected 
only at the expense of claim cost or 
encouragement of fraud. 


Aim of Agency System 


“There are elements of service ren- 
dered by some carriersand not attempted 
by others,” said Mr. Rowe. “This serv- 
ice is only offered through the ‘Agency 
system’ employed by private stock com- 
panies and it depends upon an efficient 
field organization. Mutual plans, whether 
operated by private interests or public 
officials, decry the agency system of 
stock companies and favor insurance of 
the mail order type, although in practice 
they all find it necessary to use salaried 
employes to line up and close their 
prospects. 


No Substitute Avails 


“The stock company ‘agency system’ 
is worth all it costs to the insuring 
public and is absolutely indispensable 
to the solvency of the business through 
its value in selection, distribution and 
supervision, and in serving as the main 
lines of transmission through which 
alone the superior administrative service 
demanded by an intelligent and discrim- 
inating public can be furnished. No 
substitute for the ‘agency system’ has 
been successful in securing a sufficiently 
wide distribution of risks to insure con- 
tinued solvency and to secure to the 
companies the essential benefits of the 
law of average. 


What Agency Service Includes 


“The underwriting and supervisory 
service of an agency organization is 
largely minimized in, or entirely absent 
from, all forms of mutual insurance and 





particularly so in the case of so-called 
state funds or public mutuals. This 
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service consists of the proper classifica- 
tion and correct rating of the risk; of 
bringing an assured to the point of 
understanding the whole question of 
insurance; his relation to it; the relation 
of the employe, and the relation of the 
carrier to it. This educational service 
can be performed only by personal con- 
tact through qualified agents, who, by 
education, by training and by experi- 
ence, are qualified to correctly interpret 
contracts and to explain the intricacies 
of insurance. 


Employers Unfamiliar With Laws 


“Comparatively few employers have 
a comprehensive knowledge or under- 
standing of their obligations under com- 
pensation and liability laws. The great 
majority of employers will not seek in- 
formation or advice concerning their 
direct or contingent liability arising out 
of accidental injuries to employes. 
Knowledge and understanding of his 
obligations and wise _ preparedness 
against casualties must be thrust upon 
the average employer, and this cannot 
be accomplished effectively if at all by 
edict, manifesto, proclamation, or public 
pronouncement. 


Service of Experts Needed 


“Each compensation problem of the 
employer demands the personal and 
intelligent attention of a specialist, for 
there is no standard practice or fixed 
rule of action for the automatic solution 
of everyday questions. Most business 
men are too much engrossed in their 
ordinary business duties to look into 
the detailed merits of each proposition 
involving insurance, and must in wise 
economy and expedience rely upon the 
agent in whom he places his confidence. 
Eliminate that agent for all purposes 
and the employer would have to deal 





with a multitude of home offices, state 
commissioners and bureaus with de- 





faults and other unanticipated liabilities 
accumulating with every mischance. 


Agent Earns All He Gets 


“Private stock company _ service 
strongly attracts the intelligent, well- 
informed, capable, honest. and public- 
spirited agents, who are well worthy of 
their hire and whose service has a value 
not to be measured by the yard stick of 
competitive price.” 

“While the problem of cost is im- 
portant,” said Mr. Rowe, “it is only 
relatively so, compared with the greater 
importance of security and service.” 
Stock companies are giving value re- 
ceived for every dollar of premium and 
it will require time to determine 
whether other forms can even duplicate 
stock company cost. 








Bonding Employes in 
Postal Substations 





~The Fidelity & Deposit calls to the 
attention of its surety agents the fact 
that the employes of those in charge 
of numbered substations of the post- 
office in cities ought to give fidelity 
bonds running to their employers. The 
lettered substations are in charge of 
regular government employes, but the 
numbered substations are usually in 
drug stores or other business places, 
and the owner is bonded to the gov- 
ernment, although most of the work 
may be done by clerks or others in 
his employ. In case of a shortage, the 
owner would be responsible to the gov- 
ernment and he ought to be protected 
by a fidelity bond from each employe 
who is doing any of the work con- 
nected with the postal substation. 
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CASUALTY AND SURETY NEWS 








MAKE UP THEIR PROGRAM 


WOULD INVESTIGATE FIRST 





Social Workers Not To Support Com- 
pulsory Health Insurance in IIli- 
nois This Winter 





No direct support for a compulsory 
state health insurance bill will be given 
in Illinois this winter by the charity or- 
ganizations and social welfare workers 
counted on eventually to support the 
measure. Instead, a steering committee 
under the auspices of the Illinois Com- 
mittee on Social Legislation will or- 
ganize the preliminary work with a 
view to the possible introduction of 
such a measure two years hence, and 
a bill for a commission to investigate 
the subject will be supported this win- 
ter. 

This was practically decided upon at 
a meeting held last week under the 
auspices of the Illinois Committee on 
Social Legislation. There was quite a 
strong sentiment in favor of offering 
in the Illinois legislature this winter 
the so-called model bill prepared by the 
American Association for Labor Legis- 
lation, on the theory that much educa- 
tional work would be accomplished 
whether the bill got through or not. 
However, the proposal to withhold the 
bill until further investigation could be 
made prevailed, and the steering com- 
mittee was appointed to organize the 
preliminary work, the committee being 
constituted as follows: 


Prof. James H. Tufts of Chicago, chair- 
man. 

Eugene T. Lies, superintendent of the 
United Charities, Chicago. 

Prof. F. S. Daibler, of Northwestern 
University, economist and actuary. 

James E. Mullenbach, chairman of the 
arbitration board of Hart, Schaffner & 
Marx. 

Father Frederick Siedenberg, of Loyola 
University, representing the Roman Cath- 
olic social workers. 

Dr. Charles J. Whalen, representing the 
Chicago Medical Association and the Illi- 
nois Medical Association. 

W. C. Graves, who is widely experienced 
in charity work, being the “almoner” of 
Julius Rosenwald, the well known Chi- 
cago philanthropist. 

The steering committee will organize 
seven other committees to handle va- 
rious phases of the question of compul- 
sory health insurance. The general 
subjects handled by the seven other 
committees will be: 

1. Medical aspects, that is, the atti- 
fude of and the effect on the medical pro- 
fession. 

2. Economics and actuarial phases. 

3. Legal phases. 

4. Collection of data on the burden now 
earried by organizations for voluntary aid 
and also by the public charities. 

5. Preventive medicine. 

6. Administrative methods and dis- 
tricting under the compulsory measure. 

Present relief work of fraternal and 
commercial insurance carriers and insur- 
ance systems in industrial establishments. 

The Illinois Committee on Social 
Legislation will have the cooperation 
of the welfare committee, represented 
by James Minnick, superintendent of 
the Chicago Tuberculosis Institute. 
This committee has arranged for ad- 
dresses in Chicago by prominent speak- 
ers. The first will be on Dec. 14 by a 
welfare worker from one of the steel 
companies at Youngstown, Ohio. Dec. 28 
Attorney Samuel Davis of Boston will 
speak. Jan. 16 Dr. Rubinow will have 
an address and in February there will 
be another. 

ee 2 ooo 
GOOD YEAR FOR CREDIT 

Credit insurance companies are having 
a good year in 1916. There has_ been 
good money made right along and the 
failures have been fewer. These com- 
anies, however, are being cautious as to 
heir underwriting in case the bubble 
bursts, the war ends, and prosperity goes 
on the toboggan. The present year prom- 
ises to be one of the best for the credit 
insurance companies in their history. 





DETAILS TO BE WORKED OUT 





Prudential Casualty and Chicago Bond- 
ing Merger Plans Progressing 
But Not Completed 





Many details in connection with the 
merger of the Prudential Casualty and 
the Chicago Bonding are yet to be 
worked out. C. F. Davis, general man- 
ager of the Prudential Casualty, says 
that the company is now writing work- 
men’s compensation only in three 
states. In this territory it is having 
a satisfactory experience, and he does 
not believe it will be advisable to dis- 
continue the line. The company has a 
valuable plate glass and burglary busi- 
ness in New York City, where it has 
spent considerable money in the de- 
velopment of a branch office, and Mr. 
Davis believes that it would not be wise 
to withdraw from the state on account 
of this business. The Chicago Bonding 
has never entered New York. 

Mr. Davis expects to visit Chicago in 
the near future and take up a number 
of these details with the Chicago Bond- 
ing people. An error was made in say- 
ing that the stockholders of the Pru- 
dential Casualty had already approved 
the merger arrangements. They will 
hold a meeting on Dec. 16. As the 
directors virtually control the situa- 
tion there is little doubt as to what the 
outcome of the stockholders’ meeting 
will be. 


——“gq@8:2-———____ 
Two Important Meetings On 


Dr. Allan D. Risteen will represent 
the Travelers at two important con- 
ventions to be held this week. 

The annual meeting of the American 
Society of Mechanical Engineers takes 
place in New York City Dec. 5-8. From 
an insurance point of view, the most 
interesting session will be one on the 
protection of industrial workers on Dec. 
6. Dr. Risteen among other things, is 
editor of “The Travelers Standard,” a 
monthly devoted almost entirely to the 
study of “safety-first.” 

Before the New York meeting is over, 
the second annual convention of the 
Safety First Federation of America 
will convene in Baltimore, to hold ses- 
sions on Dec. 7-9. 


—————_- = + oe 
GET TRAVELERS IN NORTHWEST 


The Travelers announces that Frank W. 
McCasky & Co. have been appointed as 
general agents in all departments at Spo- 
kane, Wash., succeeding Mose, Oppen- 
heimer & Co. Their territory will include 
all_ eastern Washington and northern 
Idaho. They will represent the Travelers 
Indemnity in eastern Washington. 

Mr. McCasky has been for the past sev- 
eral years manager of the insurance de- 
partment of the Day & Hansen Security 
Company of Spokane. He and Fred N 
Insinger, secretary and treasurer of the 
McCasky organization, are exceptionally 
well known in insurance circles in the 
northwest. The company has been hither- 
to general agents for the Aetna Accident 
& Liability. 








THE TRAVELERS 
INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 














SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity } exceeded $10.00 for Health 
No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 











LIABILITY ary be BURGLARY 

ACCIDENT a _o CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORD’S 

TEAMS ™N ELEVATOR 

COMPENSATION a GEN’L LIABILITY 
rE = 


ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB -«_ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exc e, Chicago 
FRED L. GRAY COMPANY - Northvestern Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND e« e -_ General Agents, Southern Michigan, Y ee Blidg., Detro’ 

ALFRED PAULL & SON «= -« General Agents, West Virginia, Board of Trade Bldg., b bao om | 
R. H. CLARK <= - General _, Northeastern Ohio, 337 E. Superior Avenue, N. W., Clevelan 

DIGGS-TERRIS INS. AGENCY, en. Agts., Southern Ohio, 1310 ist National Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE - -  -_ Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, Q. 








T. J. FALVEY, President 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL .... . $1,500,000.00 
Fidelity and Surety Bonds Tati Baier rhe Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 


Theft and Plate Glass Insurance 
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HOT PAPER BY CURTIS 


WAS WITHDRAWN BY REQUEST 





Clearly Shows Dangers of Social In- 
surance and Serious Defects in 
Proposed State Act 





William G. Curtis, president of the 
National Casualty of Detroit, was in- 
vited to speak before the conference on 
social insurance at Washington, D. C., 
this week. The invitation came from 
Royal Meeker, commissioner of labor 
statistics. 

Mr. Curtis prepared an able paper 
setting forth the faults of the social 
insurance scheme proposed by the 
American Association for Labor Leg- 
islation. It was printed and a copy 
sent to Mr. Meeker. 

Mr. Meeker advised Mr. Curtis that 
much to his chagrin he discovered that 
he had failed to designate in his orig- 
inal invitation the sort of paper that he 
desired Mr. Curtis to prepare. 


Correspondence Is Interesting 


Mr. Curtis promptly replied that if 
the promoters of the conference did 
not wish to have the subject discussed 
from both sides he would be willing to 
withdraw his paper. Mr. Meeker 
thought that “the general plan of the 
conference would be better served by 
the elimination of the paper.” Mr. Cur- 
tis then wrote: “The paper is with- 
drawn at your special request.” 

Mr. Curtis has had the correspond- 
ence between himself and Mr. Meeker 
mimeographed and is sending out 
copies of it, together with printed 
copies of the address. 

In this paper Mr. Curtis says the 
layman sees in insurance a vastly dif- 
ferent proposition from that seen by 
the experienced underwriter. He points 
out that the social insurance plan is, in 
the light of all insurance experience, 
unworkable and also that every kind 
of indemnity, protection or service con- 
templated can be underwritten by ex- 
isting agencies. 

New Slavery Would Result 


The big question, he believes, is not 
that of underwriting, but the question 
of the effect of social insurance upon 
the nation. : 

It required a revolution to abolish 
slavery and Mr. Curtis asks if evolu- 
tion shall again establish a condition 
featuring elements of slavery. Slavery 
of fifty years ago was class distinction 
because of color. The present issue 
contemplates establishing class distinc- 
tion, putting laborers and earners of 
less than $100 a month on one side and 
those earning more than $100 a month 
on the other. : 

The two kinds of slavery are differ- 
ent, just as white slavery differs from 
black slavery. Social insurance will set 
up wage-earner slavery of every color 
and both sexes by a sacrifice of indi- 
vidualism, American ideals, and the 
equality which the constitution assures 
to every citizen. 


Merely Poor Law Amendment 


Whether it be called social, compul- 
sory health or welfare insurance the bill 
is nothing but an amendment to the 
poor laws. It is diluted charity, in 
which the beneficiary is asked to take 
off the curse by mixing in a few of his 
own pennies. Such a law would be a 
blow to individual pride, and would re- 
sult in the blunting or destruction of 
an element strong in progress and 
achievement of the world—American 
independence. It would humiliate a 
large class of wage-earners and fail ut- 
terly to reach the really poor and 
needy, because most of them will be 
found outside the limits of its practical 
workings. Results in Europe prove 
that it will neither cure the causes of 
illness, reduce the number of cases, 








nor decrease the average length of. dis- 
ability. 

As an economic measure it is bound 
to fail. The saving it will effect will 
cost three for one according to the 
figures of its proponents and each bene- 
ficiary will pay into the fund more than 
he receives in cash benefits. 

Only 60 percent of the wage earners 
affected are on payrolls. Mr. Curtis 
asks how the other 40 percent are to 
be compelled to come within the act’s 
provisions. 

The advocates of this “charity health 
bill” desire that no profit be made from 
its enforcement and to be consistent 
should determine the cost of living for 
doctors and nurses and compel them 
to serve for necessary living expenses. 


Is Homeopathic Socialism 


If state legislatures, says Mr. Curtis, 
have the power to make laws compel- 
ling one set of citizens to turn over 
their property, or part of it, to another 
set, without compensation therefor, 
then property rights must soon cease to 
find support in the heretofore well de- 
fined laws, for once the gates be 
opened, the flood will surely follow. 
Such laws would be but the beginning 
of a return to conditions that drove 
to America the Pilgrim Fathers and 
that long line of emigrants that fol- 
lowed them. Their unhappiness re- 
sulted from social conditions, class dis- 
tinctions, restricted freedom and lack 
of opportunity. It means the creation 
of American emigrants. 

The argument that social insurance 
is an extension of workmen’s compen- 
sation is false. Compensation is the 
assumption by the industry of the dam- 
age it does. Social insurance attempts 
to amalgamate luke-warm charities in- 
to a compulsory system and to compel 
industry to assume a burden that it 
does not create, but results largely from 
maladministration by state and mu- 
nicipal agencies of those bureaus of 
prevention for which the taxpayer has 
been paying so heavily for years. 


Bill’s Defects Summed Up 


Summing up some of the defects of 
the bill Mr. Curtis says: The plan 
presents no element of security or solv- 
ency. (Sec. 42.) It insists upon com- 
pulsion, yet cannot compel. (Sec. 3.) 
It claims all described laborers and 
wage-earners, yet admits that many 
cannot be brought within. It proposes 
cooperative administration without state 
participation, yet it makes the whole 
plan absolutely state controlled, dom- 
inated and dictated. (Sec. 25, 26, 28, 37, 
38, 41, 42.) It. contemplates that thie 
real cost of operation shall not be 
known, as it provides that a very large 
part of the expense shall not be paid 
from the funds collected, but shall be 
paid through the general expense fund 
of the state. (Sec. 46, 47.) It provides 
that wage earners may insure outside 
the regular associations organized un- 
der the law, but it provides penalties 
against the employers of such if they 
do. (Sec. 39.) It recognizes probable 
insolvency of associations, yet makes 
no provision against same. (Sec. 42.) 


More Pork for Barrel 


It preaches economy and insists upon 
no profit to anyone from the operation, 
and yet it starts with three high sal- 
aried commissioners, who have power 
to establish branches wherever they 
deem advisable, and to equip these in 
every way, without restriction as to 
number of employes or salaries to be 
paid, etc. (Sec. 43, 44, 45, 46, 47.) It 
provides unnamed fines against mem- 
bers, yet provides no way of collecting 
them. (Sec. 37.) It insists that wage 
earners shall belong, and that they, 
their employers and the state shall pay, 
and yet provides that wage earners 
may be suspended from benefits. (Sec. 
37 


The law would cause employers to 
set up physical standards as yet un- 
dreamed of and would create a class 
of wage-earning derelicts, but no provi- 
sion is made for their support. 

The plan draws the farmer in for a 
heavy tax, but it excludes him from 
benefits. (Sec. 4.) 





IN THE ACCIDENT FIELD 


GETS VALUABLE ADDITIONS 








Continental Casualty Takes Men From 
Force of Reinsured Casualty Com- 
pany of America 





_ The Continental Casualty, announc- 
ing its reinsurance of a large part of 
‘the industrial business of the Cas- 
ualty Company of America, says that 
Walter L. Schnaring, superintendent of 
the accident department of the Cas- 
ualty Company, will become eastern 
superintendent of agents of the Con- 
tinental and will devote his time to the 
development of its commercial business 
while assisting in combining the in- 
dustrial agency plants of the two com- 
panies. 

John V. Rathbone, manager of the 
western accident department of the 
Casualty Company, will go with the 
Continental’s home office agency de- 
partment and will have charge of a 
portion of the western field. 

A W. Leonard, manager of the Met- 
ropolitan district for the Casualty Com- 
pany, will become associated with the 
Continental Casualty in a similar ca- 
pacity. The Continental has also closed 
contracts with E. Anger, manager of 
the industrial department in western 
Pennsylvania, S. B. Hogue, manager at 
Philadelphia, and a number of other 
managers. 

A. D. Johnson, who has been assist- 
ant manager of the western accident 
department of the Casualty Company 
of America, will join the Chicago city 
office of the Continental Casualty. 


RULES OUT EMPLOYES’ BENEFIT 


Insurance Commissioner English of 
Iowa has ruled that: “Mutual insurance 
associations organized by individuals or 
by an employer among his employes for 
the purpose of paying sick benefits or 
death benefits of stipulated amounts, 
where a contract is entered into for pay- 
ment of specific amounts is illegal.” The 
question came before Mr. English on the 
complaint of an employe of the Modern 
Bag Company that it was holding $1 a 
month back from the wages of employes 
for the creation of a fund for insurance 
purposes. There are said to be many 
establishments in Iowa which pursue sim- 
ilar methods. The supreme court of the 
state has held that such practice creates 
an insurance company which comes under 





the insurance laws and must be regulated 
by the state. 





VANDERBILT-TRAVELERS SUIT 


The Travelers has requested that the 
court in New York direct the estate of 
the late Alfred G. Vanderbilt to make 
more definite its complaint in a case in 
which it is suing the Travelers for $150,- 
000 on a policy held by Mr. Vanderbilt, 
who was lost on the Lusitania. The com- 
pany states that it has a good defense, 
inasmuch as Mr. Vanderbilt did not die 
from accidental causes, but from an act 
of warfare. 


GET THE FEDERAL LIFE 


H. F. Dow & Son have been appointed 
managers of the commercial accident and 
health department of the Federal Life of 
Chicago at Detroit, and H. H. Thomas 
takes the general agency at Moline, Ill. 
Both were formerly connected with the 
American Bankers of Chicago. 





FPEDERAL WAS UPHELD 


The Federal Life of Chicago and the 
Midland Casualty have arbitrated their 
differences over a suit brought by the Fed- 
eral against the Midland on an accident 
case. The Federal claimed $10,134.25, the 
Midland having reinsured the excess for 
the Federal. The Midland Casualty de- 
nied liability and suit was brought. Re- 
cently the Midland agreed to an arbitra- 
o- and the arbitrators upheld the Fed- 
eral, 


WILL DISCUSS HEALTH BILL 


At the tenth annual session of the 
American Association for Labor Legisla- 
tion to be held at Columbus, Dec. 27-29, 
the state health insurance bill that prob- 
ably will be introduced in the Ohio legis- 
lature this winter will be discussed. 
Among the speakers at Columbus will be 
Miss Julia Lathrop, chief of the Chil- 
dren’s Federal Bureau, and Dr, Alexander 
Lambert of New York, chairmaa of the 
social insurance committee of the Amer- 
ican Medical Association. The sessions 
will be held at the Hotel Deshler. 





THREE COMPANIES SUED 


Three suits to recover $21,500 have 
been filed in the circuit court at Lafayette, 
Ind., by Mrs. Emma F. Quinn against the 
Aetna Life ($8,000), Preferred Accident 
($5,500) and the Employers Liability 
($8,000). Plaintiff’s husband was killed 
by a railroad train at Kokomo, Ind., June 
17, 1916, but the Howard county coroner 
returned a finding of suicide in the case. 





MERICAN LIABILITY 


COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NAT L BANK BLDG., CINCINNATI, O. 
__ $100 000 00 INSURANCE DEPT, DEPOSIT 











INDIANA, OHIO 
PENNSYLVANI 





WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agente 
are making sales every day. 


Agents wanted in Ohio. Write today. 


T. H. DILLON, Secy-Treas. 





LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 














efforts. 
references in first letter. 


Wanted—Middle West Manager 


One of the largest Accident and Health Insurance 


Companies needs an experienced Manager for its 
Monthly Premium Department ina large Middle Western 
City. The man who can qualify is assured a good income, 
the increase of which is entirely dependent upon his own 
Only an experienced man will be considered. Give 











Application strictly confidential. 
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AMONG THE SURETY MEN 
ENDORSES ACTION OF CHORN 


St. Louis Surety Board Favors Investi- 
gation of Acquisition Cost With 
View to Fixing Limit 


The St. Louis Board of Surety Un- 
derwriters has endorsed the action of 
Superintendent W. K. Chorn of Mis- 
souri, in securing the appointment of a 
committee of insurance commissioners 
to investigate the acquisition cost of 
various lines of casualty and surety 
business. George R. Wendling, Jr., 
president of the board, on Monday ad- 
dressed the following letter to Superin- 
tendent Chorn: 


At a recent meeting of the members of 
the St. Louis Board of Surety Under- 
writers the subject of your resolution in- 
troduced at a convention of insurance 
commissioners held at Richmond, Va.,. 
was proposed for general discussion. 

The resolution thus proposed by you, 
and under discussion at our meeting reads 
as follows: 

Be it hereby resolved, that 

Whereas, it is thought that all 
casualty and surety companies do not 
operate upon a uniform basis of pro- 
duction cost for casualty and surety 
business, and 

Whereas, it is thought that the pro- 
ductive cost of securing certain lines 
of casualty and surety business by 
certain companies is generally higher 
than that of other companies writing 
the same character of insurance in 
the same territory, and 

Whereas, it is thought that certain 
casualty and surety companies per- 
mit their business in one state to cost 
them more than they allow as pro- 
ductive cost in other states after duly 
allowing for changed conditions, and 

Whereas, the productive cost of all 
casualty and surety business is an 
essential element used by actuaries 
in ne the adequacy of rates, 
an 

Whereas, the rates for said lines of 
business should not be higher than a 


reasonable productive cost would 
warrant, and 
Whereas, the insurance commis- 


sioners of all of the states in the 

United States are interested in the 

general welfare of the purchasers of 

casualty and surety insurance- in 
their territory, and 

Whereas, their rule providing for a 
20 percent maximum productive cost 
of all employers’ liability business 
has proven satisfactory and benefi- 
cial to both the public and the com- 
panies, and 

Whereas, it is now thought that the 
benefits of this ruling should be ex- 
tended to all lines of casualty and 
surety business other than employ- 
ers’ liability. 

Now, therefore, be it resolved: That 
the insurance commissioners here 
represented, appoint through its chair 
a committee of three to consider the 
question of placing a maximum pro- 
ductive cost on all lines of casualty 
and surety business, and report their 
findings at a meeting of the commis- 
sioners to be held later. d 
It was brought out at our discussio 

that your intention in applying the recom- 
mendations of this resolution was that 
a separate maximum productive cost be 
placed on surety business and each of the 
casualty lines. 

After a thorough discussion of the vari- 
ous features of this resolution and its 
far-reaching policy, it was moved and sec- 
onded that the president address you a 
formal communication endorsing your 
resolution and tendering the support of 
the members of the St. Louis Board of 
Surety Underwriters in applying the 
policies recommended therein. 


Milwaukee Association Prospers 


For the first time in its history the 
Surety Underwriters Association of 
Milwaukee includes in its membership 
the representative of every surety com- 
pany doing business in Wisconsin, the 


JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 
OF 


LIABILITY INSURANCE 
and BONDS 


Attractive Commissions 
AGENTS WANTED 
tf MINNESOTA 
703 Henmepin Ave. Minneapolis 




















last to come in being the -Hartford 
Accident & Indemnity’s agent. The 
association has recehtly appointed a 
legislative committee that will look over 
all bills affecting the surety business 
which may come before the next legis- 
lature. The association is holding its 
meetings regularly at the Milwaukee 
Athletic Club on Tuesday of each week 
and is in a prosperous condition in 
every way. William M. Wolff, of the 
Fidelity & Deposit, is president, and 
H. W. L. Niemeyer, of the Aetna Acci- 
dent & Indemnity, is secretary. 


ROAD CONTRACTS DISCUSSED 


Chicago Surety Men Discuss Difficul- 
ties in Writing Bonds on This 
Class of Work 


The Surety Underwriters Association 
of Chicago on Tuesday held a well- 
attended meeting at the Hotel La 
Salle. The discussion on contract 
bonds on state aid road work was led 
by W. L. Wilder of the Aetna Acci- 
dent & Liability and H. M. Marshall 
of the United States Fidelity & Guar- 
anty. Many points of value were 
brought out, it being shown that by 
reason of the strictness in specifications 
and contracts, it is very difficult for 
surety companies to underwrite these 
bonds. Contractors are also recogniz- 
ing the difficulty of handling this work, 
as is shown by the fact that at a re- 
cent bidding only one contractor ap- 
peared. The association appointed a 
committee consisting of Messrs. Mar- 
shal and Wilder, and M. L. Jenks of 
the American Surety to confer with 
the state highway commission and see 
if it will not be possible to secure cer- 
tain changes which will not only make 
it possible for companies to under- 
write these bonds, but also will facili- 
tate the work and save money to the 
state and counties. 

Another matter taken up was an ar- 
ticle appearing in the “American Con- 
tractor” of Dec. 2, by F. E. Davidson, 
president of the Illinois Society of 
Architects, in which he bitterly scored 
surety companies’ practices in writing 
contract bonds and in handling losses 
under them. He denounced contract 
bonds on private work as “petty graft.” 
He said many companies do not learn 
anything about the contractor’s respon- 
sibility, but write these bonds as a 
gambling proposition and when losses 
occur they do not settle, but undertake 
to get out or compromise on technicali- 
ties. He suggests that the contractors 
organizations agree to stand back of 
each member, and in case of default 
on a contract, the organization itself 
undertake to complete the work. 
committee consisting of George D. 
Webb, Fidelity & Deposit; Charles H. 
Burras, National Surety, and Henry M. 
Marshall, United States Fidelity & 
Guaranty, was appointed to consider 
this article and prepare a reply for 
publication in the “American Con- 
tractor.” 





AFTER DEPOSITORY BUSINESS 


Bids for deposit of Chicago city funds 
will be filed by various banks of Chicago 
on Dec. . The usual activity among 
surety officers to secure depository bonds 
is now in full swing. Many of the banks 
are now recognized as regular customers 
of certain companies, and as a result 
other companies do not solicit these risks 
very actively, but depend upon getting 
 seagel - aiaaieaad the company controlling 
the risk. 


INDIANA EXCISE BONDS 


Surety agencies at Indianapolis are en- 
deavoring to get the excise bond situa- 
tion in Indiana straightened out. The 
Towner rate on these bonds is $35, but 
for some months certain companies have 
been writing them at $20. While the In- 
dianapolis offices are working to get 
everything on a $35 rate at Jan. 1, they 
are receiving applications from their sub- 
agents for bonds to become effective in 
January and February at the old $20 rate, 
the agents claiming that if this is not 
granted they will lose their business to 
two or three companies. 

Judge Collins of the criminal court at 
Indianapolis declares that the law against 
“blind tigers” applies in all cases of 





illegal sales, whether in unlicensed 








rooms, such as winerooms and cafes, or on 
Sundays and holidays. 

Mrs. Margaret Carr has brought suit in 
the superior court at Indianapolis against 
Henry C. Greening, saloonkeeper, and the 
Chicago Bonding & Surety for $2,000 dam- 
ages, on the ground that the saloonkeeper 
continued to sell liquor to her husband 
after her warning not to do so, and that 
he is prevented by drink from making 


her a living. 


AFTER DEPOSITORY BUSINESS 


Surety men in Indiana are now_busy 
soliciting the depository business. Under 
the Indiana law most of the banks are 
selected as depositories for public funds 
and give their bonds once in two years. 
This renewal period will come up about 
the first of January. The bonds are usu- 
ee small and are considered de- 
sirable. 


HALE GOES TO DETROIT 


Foster Hale, for the past two years 
special agent attached to the Indianapolis 
branch office of the American Surety, has 
been transferred to the Detroit branch 
office of the company which has jurisdic- 
tion over the greater part of Michigan. 
Mr. Hale received his training from the 
American, having served it with credit to 
himself and satisfaction to the company 
for the past two years. 





SUES FORMER PUBLIC OFFICIALS 


Attorney George H. Hile, as a taxpayer, 
has brought suit against Thomas Cough- 
lin, former city finance director of Cleve- 
land; Councilman William Damm, former 
city treasurer, and the National Surety, 
which, furnished their official bonds, for 
the recovery of $25,559.06. He holds that 
the expenditure of this sum, appropriated 
by the city council for 1914-1915 for mu- 
nicipal orchestra purposes should not 
have been approved by Director Coughlin 
or spent by Treasurer Damm, because of 
the heavy debt the city then owed. At- 
torney Hile has in the past filed a num- 
ber of suits along other lines. 





PACIFIC SURETY WINS CASE 


San Francisco, Cal., Dec. 6—(Special)— 
The superior court at San Francisco has 
given a decision in favor of the Pacific 
Surety in the suit brought for $150,000 
damages by Lloyd, Spengler & Lloyd, be- 
cause the company cancelled the latter’s 
general agency contract covering five Pa- 
cific coast states in 1911. The Pacific 
Surety cited several grounds as justifica- 
tion for revoking the contract, among 
'them that F. B. Lloyd, its then president 
and owner of a majority interest in the 
agency, had secured the contract unlaw- 
fully. The court, in sustaining the com- 
pany, only held that the contract had 
never been effective, as the general agents 
had not provided the $20,000 bond, as 
required. 


OREGON’S PROPOSED CODE 


The code which the Oregon code com- 
mission will recommend for adoption by 
the coming legislature provides that a 
surety company of another state in order 
to be licensed in Oregon must have a 
paid up capital of $250,000 and a surplus 
of $100,000 and hold an unrevoked cer- 
tificate from the Secretary of the Treas- 
ury of the United States, showing that 
such company is qualified to write bonds 
for the federal government. Such certifi- 
cates must be filed quarterly with the 
insurance commissioner. The code also 
will provide that each surety company 
must give a bond of $25,000 signed by 
itself and by two other surety companies 
for the faithful performance of its obliga- 
tion to its policyholders within the state. 
Provision is also made for cancellation 
of official bonds on ten days notice and 
depository bonds on thirty days notice. 
It also provides that the premium on 
bonds of public officials shall be paid 
from public funds. 


SURETY NOTES 


The case of Mrs. Cora Kinsley of 
Omaha, who brought suit against the 


Massachusetts and the Mlinois 
Surety, bondsmen for a number of saloon 
men, for $150,000, -was settled out of court. 
The consideration was said to be $500. 
Joyce & Co., of Chicago, general agents 
of the National Surety, have executed the 
bond of $168,000 for J. C. King & Son, of 
Chicago, contractors for the erection of a 
building at Cleveland for Swift & Co., the 
peen ont The amount of the contract is 


At Madison, Neb., last week a jury gave 
Mrs. Willey a verdict for $6,000 against 
the National Surety as surety for several 
saloon men, and the men themselves. She 
sued for $60,000, claiming that the saloon 
men contributed to the death of her hus- 
band. 

The order recently issued by the Wash- 
ington insurance department suspending 
further operations of the Casualty Com- 
pany of America may result in eliminat- 
ing the jitney in the larger Washington 
towns, as this company was the only 
surety company which would write this 
class of business. 


INDUSTRIAL 
Health and Accident 




















INSURANCE 


HOOSIER IS EXAMINED 


The Indiana department recently com- 
pleted its examination of the Hoosier Cas- 
ualty of Indianapolis, as of Jan. 1, 1916. 
Very few changes were made in the an- 
nual statement and these were changes in 
the claim reserves, the company having 
been obliged to estimate them, while the 
examiners several months later were able 
to use the exact amounts paid. As to the 
payment of claims, the examiners state: 

“A very extensive investigation has 
been made of settled and unsettled 
claims. In the opinion of your examiners 
the company is prompt, fair and _ liberal 
in settlement of all just claims. There is 
no evidence of any disposition on the 
part of the company to take advantage of 
technicalities or to deal with the policy- 
peg in any way other than fairly and 
ustly.’ 








— 


COMPANY CAN ENTER WISCONSIN 


Insurance Commissioner M. J. Cleary 
has overruled the objection of the Old 
Line Life, Milwaukee, to the admission of 
the American Old Line Insurance Com- 
pany of Lincoln, Neb., on account of the 
similarity of names. The commissioner 
found that the statute upon which the 
Milwaukee company based its contention 
had to do with the formation of domestic 
corporations of similar names and further 
holds that this law does not apply to the 
admission of a foreign company. 


The Life & Casualty Insurance Co., of 
Nashville, Tenn., has been licensed in the 
District of Columbia. H. A. Hollins, su- 
perintendent at Chattanooga, was trans- 
ferred to the new territory, W. . 
Helmick, assistant superintendent at 
oe being promoted to succeed Mr. 

ollins. 


——@26e—___ 


Thomas J. Duffy of the Ohio industrial 
commission in an address before the Amer- 
ican Uniform Boiler Congress in bgp ge 
ton, D. C., says that in the past year in 
Ohio there have been but three deaths due 
to explosions in inspected boilers. He 
praises the Ohio code and the manner of 
inspection. 


Mr. AGENT:—Whin you need ASSISTANCE to secure 
AUTOMOBILE and COMPENSATION 
NNSURANCE, 


I 
P. A. COOLING COMPANY 





General Agents for Indiana 
WESTERN INDEMNITY COMPANY 
A non-conference company. Assets over $1,100,000.00 





American Central Life Buildi 
Main 3744 INDIANAPOLIS 
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STOCK SYSTEM IS BEST 


LOTT READS STRONG PAPER 





Points Out Weak Features in State 
Fund Plan, Especially in Monopoly 
Scheme 





“Different Methods of Workmen’: 
Compensation Insurance” was the sub- 
ject of a very strong paper read by 
Edson S. Lott, president of the United 
States Casualty, before the conference 
on social insurance at Washington this 
week. The following is a brief sum- 
mary: 

In this country there are four gen- 
erally recognized methods of insuring 
payment of compensation under work- 
men’s compensation laws: Stock com- 
pany, mutual association, state fund, 
and self insurance. All these methods 
of insurance, except self-insurance, 
shquld be conducted on a competitive 
basis, with equal opportunity for each. 
All methods—including self-insurance— 
should be under the supervision of the 
state insurance department. None 
should be subsidized—not even as an 
“infant industry.” Stock companies, 
mutual associations and state funds 
should be required to maintain reserves 
on the same basis. 


No Need of Monopoly 


Some advocate monopolistic insur- 
ance, managed by the state, guessing 
that state management can give lower 
rates and as good service as can private 
enterprise. Why act ona guess when the 
facilities for a practical test are so 
readily available? If the state-managed 
fund cannot give both lower rates and 
as good service as can commercial 
companies, the lawmakers ought not 
to create a monopoly for it, whereas 
if it can give lower rates and as good 
service it will not need a monopoly. 


Stock Company Advantages 


The stock insurance company charges 
a fixed rate. of premium for the risk 
carried, thereby making the cost defi- 
nite for the payroll expended; and, 
without further liability on the part of 
the policyholder, pledges all its re- 
sources to the fulfillment of its obli- 
gation. In New York, a stock com- 
pany cannot begin business unless its 
surplus is at least equal to 50 percent 
of ‘its capital, nor until it has made 
certain deposits with the state insur- 
ance department (usually $250,000) for 
the security of all its policyholders. 
The statute also regulates the amount 
of the capital of such companies, and 
those writing compensation insurance 
almost always have a capital of at least 
$500,000. Other states have «similar 
laws. Capital and surplus form no part 
of the reserves required of stock com- 
panies, but are in addition to such re- 
serves. 


Comparison Is Made 


The mutual association and the state 
fund must have reserves, too; but they 
make no deposit with the insurance 
department; they have no capital; they 
may accumulate a surplus, but they do 
not start with a surplus, nor, as a rule, 
do they ever accumulate a surplus equal 
to that with which a stock company 
must start. 

Mutual insurance charges a certain 
amount at the beginning, with the right 
to collect more from the policyholder 
at some future time if the first amount 
is not enough—that is, if all the pre- 
miums collected are not enough to 
carry to final maturity (years hence) 
all the losses incurred in the same class 
or group. The real strength behind 
mutual associations lies in the fact that 
the financially good policyholders can 
be compelled to pay at least a part of 
the losses of the financially bad policy- 
holders. 

Tusurance “at Cost” 


Mutual insurance advertises that it 
sells insurance “at cost,” and that it 





“pays no agents’ commissions or stock- 
holders’ dividends.” Let us see about 
this. Aside from the cost of agents’ 
commissions and of stockholders’ divi- 
dends, there is no way whereby a 
mutual association can carry on busi- 
ness at less cost than can stock com- 
panies—most certainly not, if it gives 
the same service, 

The maximum commissions paid to 
general agents who have administrative 
and supervisory responsibility is 17% 
percent of the premiums. Even if the 
law, in order to avoid agents’ com- 
missions, should compel everybody to 
insure in one association, that associa- 
tion would find it necessary to keep on 
its payroll employes enough to do much 
of the work now being done by agents, 
if it aims to give proper service to its 
policyholders. Consequently, all of the 
commissions paid by stock companies 
cannot be saved by mutual associations. 
In the long run, any material saving 
can be accomplished only through 
skimping the service. For (jot this 
down) the work done by agents for 
the benefit of the policyholders, over 
and beyond the mere getting of the 
business, is unceasing and invaluable. 

Who Pays the Dividends? 


Who pays stockholders’ dividends? 
Let’s see. Here are the figures con- 
cerning one stock company with which 
I ought to be familiar; neither a large 
nor a small company, but fairly typical: 
Its capital is $500,000, and its net sur- 
plus is $800,000, making a total of 
$1,300,000. It aims to pay its stock- 
holders dividends of 10 percent ($50,- 
660) on its capital. ' 

Its average interest earnings on it 
investments are 4.45 percent, which is 
$57,850 per year on its capital and 
surplus, $7,850 more than 10 percent 
on its capital. So you see that this 
company (and other companies) can 
continue paying stockholders’ dividends 
without making a penny of profit on 
insurance operations—that the policy- 
holders do not pay the stockholders’ 
dividends. 


State Funds Merely Mutuals 


State fund insurance is merely ordi- 
nary mutual insurance usually managed 
by officers appointed by the head of 
the political party in power, instead of 
by business men responsible to those 
who pay the premiums. The state is 
not responsible for a penny to anyone 
in case of the insolvency of the fund. 
It is in no sense a guarantor. Public 
enterprise under our system of govern- 
ment has not yet been and never should 
be substituted for private enterprises 
which properly serve the public. 

Competition is still the best way to 
get good service and diminished cost. 
Competition in service is not only the 
life of service, but absolutely essential 
to its well being. 


Accident Cost the Same 


Net insurance—that is, the money 
which must be paid for accidents— 
should, in the long run, cost the same 
amount, whatever be the method of 
insurance employed. The insurance 
rate should be sufficient to carry all 
payments to maturity, otherwise the 
time will come with mutual associations 
and state funds when the assessments 
collectible from policyholders will not 
be sufficient to pay the accumulated 
losses. 

No state fund should attempt to beat 
commercial companies on loss pay- 
ments, for any saving here would be 
made at the expense of the workmen 
And can a state fund beat private in- 
surers—in cooperation with the employ- 
ers they insure—in providing good 
medical service at a fair cost and in 
detecting and eliminating palpable 
abuses and impositions— 


Let Fittest Survive 


Insurance service costs money, too. 
Should we reduce that cost by turning 
this highly technical work over to pub- 
lic employes who have not the incentive 
which spurs the employes of commer- 





cial insurers to make their sefvice the 
best in the land? 

Finally, if my company cannot with- 
stand an even-handed competition with 
public and private mutuals, it has no 
right to exist, and it will cease to exist 
from lack of patronage. 

This is true of the other companies. 
But they should not be put out of busi- 
ness to satisfy a theory. If the theorists 
are right, they will die, anyway. They 
ask no favors. But they do ask that 
they be permitted to remain competi- 
tors. Let the fittest survive. 


<2 6 ee 


C. J. PORTER IN NEW DEAL 





Becomes State Manager of Employes 
Accident Department of Pacific 
Mutual Life 





C. J. Porter has been appointed state 
manager and general agent of the em- 
ployes’ accident départment of the Pa- 
cific Mutual Life at Chicago. In this 
department the company issues blanket 
accident policies covering all employes 
of an employer paying the premium, the 
rate being based on payroll after 
analysis of the various exposures and 
the benefits being the same as those 
under the workmen’s compensation law. 
The classification is not based on the 
name of the business or process, but 
on the hazard to which the workman is 
exposed. In fixing rates on this basis 
the company’s large industrial accident 
experience is made available. 

Mr. Porter has been in the casualty 
business in Chicago for about fifteen 
years, holding responsible positions, and 
has been a very careful student of rating 
problems. He has believed for some 
time that the system of rating in use in 
workman’s compensation insurance does 
not sufficiently recognize the moral 
hazard or personal equation and accord- 
ingly some good risks are rated too 
high and some poor risks too low. 

In his new work he expects to go af- 
ter business which he considers desir- 
able after making personal inspection of 
it, and to pass up risks which he finds 
to be unsatisfactory according to his 
own views. He expects to do business 
with brokers to some extent and those 
with whom he deals will have to be men 
with whose standing he is familiar and 
whose co-operation he believes can be 
actively secured in reducing the hazard 
of the risk. 
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Ogle With New Company 


Sioux City, Ia., Nov. 6—(Special)— 
A. G. Ogle, who recently resigned as 
superintendent of the commercial acci- 
dent and health, burglary and plate glass 
departments of the Southern Surety of 
St. Louis, has been elected vice-presi- 
dent and general manager of the 
American Bonding & Casualty of this 
city. This is the company of which 
Gus A. Elbow, formerly of Oklahoma 
City, is the president. Its organization 


was started during the summer. Mr. } 


Ogle was formerly connected with the 
Southwestern Surety of Denison and 
went with the Southern Surety after 
the merger of the two companies. 
© ae 

. R. B. Ackerman, of Galion, chairman of 
the railway brotherhood, is authority for 
the statement that observance of safety 
first rules by the railways has reduced ac- 
cidents 85 percent in Ohio. 





NEWS OF COMPENSATION 


FIGHT AHEAD IN OKLAHOMA 








Labor’s Demands for State Insurance 
and Increased Benefits Will 
Be Opposed 





The Oklahoma legislature which 
meets early next month faces a bat- 
tle over workman’s compensation. The 
State Federation of Labor demands 
state insurance and an increase in the 
compensation rate from 50 to 66% 
percent of wages. The Employers As- 
sociation has expressed satisfaction 
with the law as it stands, affording 
three options to the employer, and will 
fight to the bitter end against either 
state insurance or an increased sched- 
ule. Of course, insurance men _ will 
fight the state insurance feature. 

State Labor Commissioner W. G. 
Ashton is conducting a quiet campaign 
to convince employers of the benefits 
of more complete state factory inspec- 
tion. He favors the strictest kind of 
safety appliance act, his department to 
make the inspections as now and its re- 
ports to be taken by the state insur- 
ance board as basis for compensation 
insurance rates on the respective plants. 

Efforts doubtless will be made so to 
amend the law that the waiting pe- 
riod, now two weeks, during which the 
injured man receives hospital and med- 
ical fees but no compensation, will be 
based on a classification of injuries, the 
period being much longer in certain 
cases where costly treatment is neces- 
sary. 

The law does not say specifically 
whether the employer or the liability 
company shall pay the injured man and 
this will be sought to be cured. 


HOW IT LOOKS IN OHIO 


The “wireless” in Ohio “sparks” that 
the _ workmen’s compensation-liability 
question in that state, in spite of all that 
has been said and done, will resolve it- 
self into these factors: (A) The state 
will do the workmen’s compensation. (B) 
The companies will do the open liability 
business, 


TEXAS LAW BEFORE HIGHEST COURT 


Austin, Tex., Dec. 6—(Special)—The 
Supreme Court of the United States has 
granted a writ of error in the case of 
Middleton vs. Texas Power & Light Com- 
pany, from McClennan county, involving 
validity of the Texas compensation 
aw. 

The third court of civil appeals of Texas 
held that certain portions of the act were 
not constitutional and the Texas supreme 
court, answering certified questions, was 
of the unanimous opinion that the act in 
its entirety is valid. Application was then 
made for a writ of error to the United 
States Supreme Court, which has now 
consented to review the case. 


COMPENSATION NOTES 


The Ohio state industrial commission 
handled 16,675 workmen’s compensation 
claims during November, a record number. 
Since the law became effective 257,868 
claims have been filed. 


The proposed amendment to the Arizona 
constitution providing for the ‘enactment 
of an elective workmen’s compensation act 
similar to that of Montana, but with 15 
percent larger indemnities, was defeated 
at the November election. 


The Oregon state industrial accident 
commission will ask the coming legisla- 
ture to increase its appropriation by 
$10,000 a year. Its expenditures during 
the past year totaled $49,921.47 and its 
business is increasing. 


A proposal to place railroad men under 
the protection of the Ohio workmen’s com- 
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Announcement 


I have opened an office at 701 Penobscot Building, Detroit, Mich., for 

the investigation, adjusting and trial of all classes of Casualty Insurance 

Claims, including Compensation, and am prepared to accept cases in 
Ohio, Indiana and Michigan. 


A long and thorough experience, which has included the carrying of 
cases through courts from inception to conclusion and many appear- 
ances before the industrial boards of the various states, has equipped 
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pensation act is to be considered at the bi- 
ennial meeting of the Brotherhood of Lo- 
comotive Firemen & Enginemen in session 
now at Columbus. The organization has 
a membership of 10,000 in Ohio. 


Homer R. Mitchell, general manager of 
the Texas Employers’ Insurance Asso- 
ciation, was in New York last week and 
it was understood that he was in con- 
ference with the National Workmen’s 
Compensation Service Bureau with a view 
to the establishment of a branch bureau 
in Texas. 


The city of Des Moines has appealed 
to the Supreme Court of Iowa from the 
decision of the district court holding 
that a man can draw workmen’s compen- 
sation and a policeman’s pension at the 
same time. The Des Moines city council 
held that he cannot in the case of George 
Dickey, an injured policeman. The dis- 
trict courts overruled the city council. 


With the CLAIM. 
DEPARTMENTS | 


Liability for Street Obstruction—In a 
suit for damages for injuries. sustained 
when a policeman fell over a guy wire of 
a telephone pole, the Indiana appellate 
court decides that a highway’s .first use 
is for travel and a telephone company is 
required to use reasonable care with its 
wires, even when a guy wire is in a 
grass plot and not near the sidewalk or 
street. A person using such grass plot 
is not a trespasser, a pedestrian not be- 
ing restricted to any particular place at 
which he shall cross streets, and is not 
guilty of contributory negligence if he 
does not choose the common crossing. 
The fact that the policeman knew of the 
position of the wire and momentarily for- 
got it is not a positive showing of con- 
tributory negligence as a matter of law. 


Heat Exhaustion—The Illinois appellate 
court, in the case of Augusta Liljegren, 
appellee, vs. Kropp Forge Company, appel- 
lant, reverses the superior court of Cook 
county, which gave judgment for $3,000 
in favor of Mrs. Liljegren, and holds: 

1. The death of an employe who, by 
the nature of his employment, is exposed 
to excessive heat, from “heat exhaustion 
and insolation” is not an “accidental . . . 
death suffered in the course of employ- 
ment” within the meaning of the work- 
men’s compensation act. 

2. In order to recover under section 1 
of the occupational disease act, it must 
be shown that the employer has failed 
to adopt and provide reasonable and ap- 
proved devices, means or methods for the 
prevention of the industrial or occupa- 
tional disease incident to the work or 
process in which the employe was engaged, 
from which disease the employe died. 

The claimant’s husband died at work 
as a heater on a furnace. The claimant 
held that the case did not come under 
the Illinois workmen’s compensation law, 
but she sued under the occupational dis- 
ease act, which provides that employers 
of labor engaged in work which may pro- 
duce disease peculiar to this work shall 
“adopt and provide reasonable and ap- 
proved devices, means or methods for the 
prevention of such industrial or occupa- 
tional diseases as are incident to such 
work or process.” 

The court says, “manifestly before 
plaintiff can recover under this act it 
must be proven that the failure to comply 
with this provision caused the death of 
Liljegren. No such causal connection has 
been shown.” 

Ventilation in the forge room was good. 
The heat was not excessive. It was a 
question whether Liljegren died of heat 
exhaustion or apoplexy, the court inclin- 
ing from the evidence to conclude apo- 
plexy was the cause. | 

















Confinement to House—The court of re- 
view at Montreal has overruled the de- 
cision of the lower court and given judg- 
ment in favor of Joseph Guay against the 
Provident Accident & Guarantee under a 
disability policy. The court holds that 
when the claimant is totally incapacitated 
from work the condition in the policy re- 
quiring confinement to the house will not 
be upheld in Canada. In this case the 
claimant was a bank manager and made 
claim on account of an attack of neuras- 
thenia. It was admitted that the disease 
did not confine him to the house, but it 
did totally disable him from attending 
to the duties of his business, and he con- 
tended that the condition of the policy re- 
quiring confinement to the house had been 
practically complied with. The court took 
this view. 
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COMPENSATION SUREAU CHANGES 


Frank Sheeley, formerly manager of 
the Minneapolis branch of the Workmen’s 
Compensation Service Bureau and recently 
chief rater in the central office in New 
York City, has been transferred to the 
Iowa office at Des Moines to relieve Man- 
ager Heath, who has been transferred to 
the office at Newark, Manager 


Condit of the Newark office has been 

transferred to the Kentucky office at 

Louisville, to relieve Manager Jamieson, 

jb is retiring temporarily on account of 
ness. 








RATE-MAKING DISCUSSED 


LOSS RESERVE COMPUTATION 


H. A. Behrens Gives Compensation 
Lecture Before Fire Insurance 
Club of Chicago 


H. A. Behrens, vice-president of the 
Continental Casualty, discussed “Com- 
pensation Rates and Reserves” before 
the Insurance Institute class of the 
Fire Insurance Club of Chicago last 
Friday night. The following is a sum- 
mary of his lecture: 

Rates for an insurance hazard to be 
scientifically constructed must be pred- 
icated upon the average of previous 
experiences with similar hazards. When 
the first workmen’s compensation law 
was passed in this country underwriters 
were confronted with a lack of experi- 
ence with similar hazards. 

The experience under European 
workmen’s compensation acts was prac- 
tically worthless. The American ex- 
perience under the old employers’ lia- 
bility acts, in my opinion, was almost 
valueless. 

Now the foregoing was the only ex- 
perience available, and to this was add- 
ed, from time to time, the accruing ex- 
perience under the early workmen’s 
compensation acts. This experience 
was necessarily limited and was not an 
accurate guide, because of increasing 
accident frequency. 


What Was Done 


In the determination of that very 
vital question, What is an adequate 
rate for a workmen’s compensation pol- 
icy in a given occupation under a given 
law? the underwriters did the best they 
could. The experience under employ- 
ers’ liability acts was tabulated, and 
the first rates were based solely upon 
that experience. A little later some 
Massachusetts, Illinois and New Jersey 
workmen’s compensation experience 
was available and this was added to 
the original statistics and another set 
of rates promulgated. As time went 
on additional experience was added, 
and if this work continues along these 
lines, it is probable that in time we 
will have an accurate table of experi- 
ence. 

Computing Pure Premium 


This experience was tabulated so as 
to determine what would be a pure 
premium cost which would be sufficient 
to enable a company to discharge the 
obligations of its policies in any given 
occupation. A _ differential committee 
has prepared a tabulated experience of 
100,000 accidents, and these accidents 
are so tabulated that the cost thereof 
under any given compensation act can 
be definitely determined. They already 
have the cost of these accidents under 
the Massachusetts act, and they, there- 
fore, are in position to determine with 
some approach to accuracy, at least 
theoretically, the relative cost of com- 
pensation under the acts of the various 
states. 


Gross Premium Computation 


We have now the pure premium cost 
on a payroll basis by occupations. 
There are added to this payroll cost 
certain factors in order to arrive at the 
gross premium—first, the cost of trans- 
acting the business, and second, a mar- 
gin for safety. 

The gross premium rates arrived at 
as above represent theoretical rates for 
average risks. These are modified by 
charging individual risks with higher or 
lower than the manual or gross pre- 
mium, according as the risk was better 
than the average or substandard. The 
vicious practice of concluding that a 
risk is substandard or better than the 
average on the basis of past individual 
experience was introduced and was 
called “experience rating.” 

We come now to the question of 
workmen’s compensation reserves. A 








reserve is that amount of money which 
will, beyond a reasonable doubt, enable 
an insurance carrier to discharge its 
obligations at a given time under its 
outstanding policies. Under a work- 
men’s compensation. policy a company 
becomes responsible to the assured for 
the payment of certain benefits of his 
employe, including medical and surgi- 
cal services, and certain payments 
weekly in case of temporary, total or 
partial disability. The cost of claim 
payments on items of this nature can, 
as a rule, be quickly determined. Other 
obligations, however, are spread over 
a long period of time, in case of death 
of an employe, for instance. 


How Reserves Are Figured 


Now underwriters, together with ac- 
tuarial talent of state insurance depart- 
ments, settled the reserve question in a 
very simple way, and were the way as 
accurate and safe as it is simple, the 
discussion of workmen’s compensation 
reserves would end right away. This 
is what was done. I am quoting fig- 
ures merely for illustration and not for 
accuracy. Said they, the workmen’s 
compensation gross rates are predicated 
upon a 60 percent loss ratio. That be- 
ing the case, we will require the car- 
riers to reserve 60 percent of their gross 
earned premiums, less whatever has al- 
ready been paid out in claims on the 
policies involved in these earned pre- 
miums. In principle this is the present 
official reserve standard. Asa matter of 
fact, a great many companies are re- 
serving well in excess of this standard. 


System Inaccurate 


As the gross premiums charged un- 
der compensation policies for the same 
hazard are not all uniform as respects 
various carriers, and as these rates do 
not measure with scientific accuracy 
the hazard, the method of calculating 
reserves on a percentage basis of the 
premiums is a makeshift that may rep- 
resent the best method available at this 
time, but which is inaccurate and very 
liable to result in the creation of to- 
tally inadequate reserves. 


Basing Rates on Reserves 


There is only one scientific way 
whereby reserves can be calculated, 
and that is to calculate the value of 
each claim. This can be done by 
groups, as, for instance, the average 
temporary disability claim costs so 
much; each medical and surgical case 
costs so much, etc. This is not yet en- 
tirely scientific, but it can be made 
safely correct. In short, insurance car- 
riers would under this system be re- 
quired to safeguard, first, the interest 
of workmen and their dependents by 
putting up as nearly as possible what it 
owes on each individual case. In other 
words, the premium should be deter- 
mined upon the basis of the reserve 
rather than the reserve upon the basis 
of the premium, as at the present time. 

The next few years will show tre- 
mendous progress in the underwriting 
of compensation insurance and I pre- 
dict that before long American methods 
of workmen’s compensation rates and 
reserves will be considered a world 
standard. 








About People 


On Dec 19, C. W. Bay, secretary of the 
Hoosier Casualty of Indianapolis will close 
down the top of his desk and put out a 
sign “Gone Fishing—Back Sometime.” He 
is going down to the west coast of Florida 
for about four weeks’ sport. Last year he 
caught a large-mouth bass weighing nine 
and one-quarter pounds and this year he 
hopes to capture a twelve pounder. 




















Mark T. McKee of Detroit, secretary of 
the National Council of Insurance Federa- 
tions, secretary of the Michigan Fraternal 
Congress, secretary of the Michigan Child’s 
Welfare Association and numerous other 
organizations, has recently been the re- 
cipient of a number of handsome tributes 
from organizations which he has served 
efficiently. The federation staff in Ohio 
presented him a very handsome traveling 
bag. The big brotherhoods of railroad 
men, whose insurance system would have 
been destroyed, had a proposed amend- 





ment to the Michigan constitution been 
passed, presented him with a Hamilton 
watch in appreciation of his splendid serv- 
ice in organizing the state and beating the 
amendment by 150,000 votes. The execu- 
tive committee of the National Fraternal 
Congress presented him engrossed reso- 
lutions of thanks for saving the fraternal 
situation in Michigan. 


John W. Newman, president of the Ken- 
tucky Livestock, and former commissioner 
of agriculture of Kentucky, was married 
on Thanksgiving Day to Miss Janie Slemp, 
of Big Stone Gap, Va., at the Slemp home 
in that city. Mrs. Newman is sister of 
Congressman C. Bascom Slemp, of Big 
Stone Gap, and, with her brother, owns 
large coal and timber interests, the family 
being one of the richest in Virginia. Mr. 
and Mrs. Newman went to Chicago on 
their wedding trip and will be at home 
at Versailles, Ky.. sa 

The Massachusetts Bonding announces 
that its company paper, the “Coordinator,” 
will hereafter appear as a quarterly in- 
stead of a monthly. Arrangements will 
be made, however, to issue monthly bul- 
letings to the agents in the industrial de- 
partment, embodying all the accident and 
health section of the “Coordinator” as 
given in the past. The “Coordinator” 
from its inception has been a high-class 
publication and agents of the company, 
and others, will doubtless regret that it 
is to be issued less frequently. 


E. A. Weymouth, inspector for the 
southern California branch of the Royal 
Indemnity, died at Los Angeles Sunday, 
——e three weeks’ illness from pneu- 
monia. 


—————»s eo ___ 


Makes Change at St. Louis 


The J. R. Harkins Agency Company, 
of St. Louis, has been appointed general 
agent of the New Amsterdam Casualty 
Company for all lines. J. C. Reach, 
who has been general agent of the 
surety department of the company at 
St. Louis, will go with the Harkins 
agency in the same canacitv. The com- 
pany will close its St. Louis branch of- 
fice on Jan. 1. 

The Harkins Agency Company for 
some time represented the American 
Fidelity and later represented the Lon- 
don Guarantee. For the last year or 
more it has been brokering its business. 
It has considerable volume of surety 
business, as has Mr. Reach, who was 
formerly connected with the home of- 
fice of the Equitable Surety. 
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Big Conference On 


_ The big four days’ conference on So- 
cial Insurance began in Washington, 
Tuesday, under the auspices of the In- 
ternational Association of Industrial 
Accident Boards & Commissions and the 
Bureau of Labor Statistics of the De- 
partment of Labor. Speakers of 
national reputation are present to dis- 
cuss various phases of workmen’s com- 
pensation and the several branches of 
social insurance. 


—_————-({»2e-___ 
PRESENT FIFTEENTH GLASS CLAIM 


Goldstein & Moseson, Eleventh and 
Market streets, Louisville, who conduct a 
store, handling high class merchandise, 
although in a part of the city where less 
desirable merchandise is the rule, have 
just presented the fifteenth claim for a 
smashed window within the last two 
years. This plate cost $150. The last 
thief got away with seven pairs of trou- 
sers on display: Usually shoes are taken. 
The merchants have always carried plate 
glass insurance. 

—————Q~©2» 2e—___ 


CANCELS AGENT'S LICENSE 


The Minnesota commissioner cancelled 
the agent’s license of Talmage Hughes, 
agent at Little Falls, Minn., for Royal 
Indemnity and the Marine. The W. B. 
Joyce Company, St. Paul, complained to 
the department that Hughes had withheld 
premiums collected between May 25 and 
Aug. 15 last, amounting to $150.47. He 
was given some weeks to file an answer 
to the charge, but never responded. There 
was no complaint from the Marine. 

_— SD Oa 
MAKING BIG RECORD 


During the last three months the Cen- 
tral Business Men’s Association has placed 
on the books over 7,000 new applications. 
It is licensed to do business in Wiscon- 
sin. An examination made by the de- 
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partment of that state placed the associa- 
tion on a legal reserve basis. 


Claims — for oy —_ will be be- 
tween $90,000 Pa | $100,000. The officers 
feel very optimistic over the volume of 
business ae ge ey during the last three 
months, and they feel certain they will 
exceed 20,000 palialan in force at the end 
of the year. 
—__—_—__<-¢--______ 


TO GIVE COMPANY MORE TIME 





New York Department Grants Leeway 
to Casualty Company of America 
For Reorganization 





New York, Dec. 6—(Special)—In 
view of the reduction of its liabilities 
through the reinsurance of all its lines 
except fidelity and surety the New York 
Department has extended the time it 
had fixed in which the stockholders of 
the Casualty Company of America 
would be allowed an opportunity to re- 
store the impairment in its capital. No 
definite date of the completion of the 
refinancing was fixed in a statement 
issued by Superintendent Phillips. 


The action of the department was taken 
for the purpose of allowing the directors 
to foreclose against the stockholders who 
failed to meet the assessment levied 
against them by the reorganization com- 
mittee. Under the provision of section 42 
of the insurance law, the directors of an 
impaired company are authorized to re- 
duce the holdings of stockholders who fail 
or refuse to meet assessments levied for 
the purpose of restoring an impairment 
in the capital. 

It is understood that the reorganization 
committee, which represents 80 percent of 
the stock, has arranged to underwrite the 
nonadmitted assets and to restore the 
capital. 

In his statement, Superintendent Phil- 
lips says that it is thought that the in- 
terests of the policyholders have been 
amply protected to date and unless un- 
foreseen contingencies arise action against 
the company will be withheld temporarily 
in order to give the stockholders an op- 
portunity to complete their plans. 


—_ <2 6-a____ 
BETTER ST. LOUIS CONDITIONS 


The St. Louis office of the Workmen’s 
Compensation Service Bureau is now in 
running order and the casualty conditions 
in the city are regarded as considerably 
better than they have been for a long 
time past. A marked improvement in 
rates, especially on liability insurance, is 
necessary, and it is said also that a re- 
form is needed in the matter of coverage, 
a number of offices having fallen into the 
way of covering under policies on non- 
hazardous employments, incidental work 
of a hazardous character. 


—— 6 a 
MAKING SPECIAL EFFORT 


The Business Men’s Accident, of Kansas 
City, is making an extra effort during 
December to bring the total number of 
applications for the year up to 40,000. At 
the end of November the number received 
was 36,119, as compared with 30,559 during 
the same period last year. Claims during 
the first eleven months of the year 
amounted to $940,635. During November 
six —? secured over 100 applications 
each, F. J. Fleming leading with 187. 

—._- <> ee —____ 


PROPOSED MISSOURI BILL 


The Missouri Workmen’s Compensation 
Conference, which for some time has been 
working on a draft of a compensation bill, 
is said to have virtually agreed to rec- 
ommend a measure — the follow- 
ing provisions: Medical aid for eight 
weeks, limit $200, both subject to exten- 


G. F. Ferrier Adjusting Bureau 


Successor to J. A. Hawkins Company 
Established 1905 





Adjusters of Automobile Losses 


Survey estimates are the result of our supeianee 
. not those of interested repairmen 


Bell Phone Hiland 2121 


316 So. Pacific Ave. 
PITTSBURGH, PA. : 








Wabash 3701 Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 1715 Insurance Exchange 
CHICAGO 











National Automobile Insurance 


Company 
Authorized Capital and Surplus, $500,000.00 
“all kinés of Automobile Insurance” 
Agency rors now being received. 


Re I Se ne i Neb 





sion by the industrial commission; wait— 
ing period, one week; basis of compensa- 
tion, 60 percent of wages, maximum $15 a 
week, minimum $7 a week; death benefit, 
$125 for burial and compensation to de- 
pendents for five years, minimum $7, max- 
imum $15, weekly. 


——_—_—__< 6 ee 


CASUALTY NOTES 
The New York insurance department is 
making its regular triennial examination 
of the United States Casualty. 

H. & Val J. Rothschild have been ap- 
pointed general agents of the United 
States Casualty at St. Paul, Minn. 

Wayne Webber, of Albert Lea, Minn., 
has written in the Travelers an accident 
policy for one of his customers calling 
for S050 weekly indemnity and $75,000 
So sum. The premium is $335. 

R. C. Bowers, president of the Union 
Casualty of Philadelphia, has filed an an- 
swer to the suit of the attorney-general 
of Pennsylvania asking for a receiver for 
the company. In the answer the company 
denies that it is insolvent or that there is 
any necessity for a receiver. 

The second annual meeting of the Okla- 
homa a First Council will be held in 
Oklahoma City, Jan. 17-18. Among speak- 
ers will be A. Cressy Morrison, Chicago, 
secretary of the International Acetylene 
Association, and S. H. Reed, Chicago, head 
of the municipal safety bureau. 

2-6 4 -______ 


Interest in Big Loss 


The fire which destroyed 200 auto- 
mobiles belonging to the Willys Over- 
land Company and located in the Cedar 
Warehouse at the northwest corner of 
Main and Cedar streets, St. Louis, a 
week ago Monday, brought to light the 
names of companies covering under 
blanket form the cars of this manufac- 
turer in branches throughout the coun- 
try. The line amounts to $3,000,000, 
but coverage is limited to $300,000 in 
any one location. The insurance fol- 
lows: 

N. Y. F. & M$ 75,000 As. Co. N. A.$150,000 
| a aa > 150,000 Richmond .. 450,000 


. M. 30, 000 Rhode Isl. 90,000 
Globe & R.1, 500, 000 Lioyd’s, Lon. 180, 000 


Nat. — 225,000 ——_—__—_- 
In. Co. N. A. 150,000 Total ..$3,000,000 








Need of Inspection of 
Plate Glass Risks 








One of the most important phases in 
the underwriting of plate glass insurance 
is the careful and thorough inspection of 
every new risk before it is-written. This 
inspection should be made by a competent 
employe of the agent, if not by the agent 
himself, as this is one of the most im- 
portant features in determining the de- 
sirability of a risk. 

The inspection will not only disclose 
the manner in which the glass is set, the 
condition of the frames, etc., and conse- 
quently determine whether this particular 
risk is one that the company should as- 
sume, but will also disclose whether any 
of the glass is broken at the time the 
company’s liability takes effect. For ex- 
ample, should there be five lights to be 
insured, two fronts, two returns and one 
door, and one of the returns were broken 
at the time of the inspection, the agent 
should designate that either the east, 
west, north or south return is broken, and 
if the break is of such a nature that it 
could extend, the policy should be en- 
dorsed to eliminate the light from cover- 
age until same had been replaced by a 
perfect light. But if the light is only 
broken in the corner and there is no 
chance of the crack extending, the policy 
could be endorsed to read: “Company not 
responsible for the present break or any 
extension therof.” If an inspection were 
not made before the company’s liability 
went into force it would be a very easy 
matter for the assured to call upon this 
company for the replacement of a light 
of glass that was broken during the term 
of another company’s policy. It is, there- 
fore, imperative that the inspection be 
made on the day the policy of this com- 
pany takes effect—Fidelity Journal. 





Don’t despise small risks—even an ele- 
phant will accept a peanut. 





MOTOR 


Insurance News 











WOULD PROSECUTE EXCHANGE 





Potts Calls Attention of Attorney Gen- 
eral to Activities of Motor Club 
Reciprocal 





In response to an inquiry as to 
whether or not complaints had been 
filed with the Illinois department 
against the Interinsurance Exchange of 
the Chicago Motor Club Superintendent 
Rufus M. Potts says: 


During the latter part of 1915, the or- 
ganizers of this exchange submitted docu- 
ments to this department for my approval 
of its plan of operation. This approval 
was not given and the organizers did not 
meet the objections of this department in 
drawing their forms, and they have not 
received any authorization from this de- 
partment to either solicit applications 
precedent to license, or to issue policies 
of insurance. 

I have presented the matter of its 
operation to the attorney-general for 
whatever action may be possible under 
our existing laws. 





SUSPENSION SEEMS POSSIBLE 





Companies May Quit Writing Theft In- 
surance in Chicago Till Conditions 
Show Improvement 





Increased theft rates for Chicago 
have apparently accomplished nothing 
toward reducing the theft hazard. More 
cars are being stolen all the time in 
the city and the courts are taking no 
different view of the crime. 

The acquittal last week of one of the 
prominent members of an alleged gang 
that was supposed to have been re- 
sponsible for many depredations has 
greatly stirred underwriters and an 
agitation for the suspension of theft 
insurance writing in the city has been 
started. It is proposed that all com- 
panies discontinue this line in Chicago 
and possibly Detroit and a few other 
cities until the courts and police de- 
partments there are able to better cope 
with the situation and until the auto- 
mobile owners become more careful of 
their property. 

The rating committee of the Western 
Automobile Underwriters Conference is 
wrestling with this problem of theft 
rates and may make an important rec- 
ommendation along the line of suspen- 
sion of business at certain points. It 
is also possible that it will recommend 
a credit of 15 percent of the theft rates 
for the equipment of cars with locks 
approved by the Underwriters Labora- 
tories. Six such devices have come up 
to the standards set by the laboratories 
and are believed by underwriters to be 
efficient in preventing a certain class of 
thefts. No lock that complies with the 
traffic regulations of the city can pre- 
vent the theft of a car by towing, nor 
can the very best of locks thwart a 
professional thief if he is given suffi- 
cient time to work. It will prevent 
professional thieves stepping into a car 
in view of the general public and driv- 
ing off and it will also prevent the 
general operations of joy riding. 

The rating committee has just about 
completed its work and it is expected 
that the new policy form and the new 
rates will be put in force in the west 
as of Jan. 1. 

The new theft clause gives complete 








“The Big Iowa Auto Company” 


Service ‘“‘Most Prompt and Satisfactory in Iowa”’ 


IOWA AUTOMOBILE MUTUAL INSURANCE CO. 


CEDAR RAPIDS, IOWA 
Automobile, Fire, Theft and Tornado Insurance 


Low Iowa Rates. 
WRITE FOR AGENCY 














Broadest Floater Policies 


Cc. J. DUNCAN, 
Vice Pres. and Gen’IMgr 





coverage, but does not apply ‘to tools, 
robes and other moveable equipment of 
a car unless the netire machine is stolen 





HELD TO GRAND JURY 
Charles W. Hedge, of Chicago, an au- 
tomobile insurance adjuster, has been 
held to the grand jury at Waukegan, IIL, 
on the charge of working a confidence 
— in connection with automobile 
thefts. 





MOTOR NOTES 
The American Automobile, of St. Louis, 
4, 


.Mo., was licensed in Minnesota on Dec. 


The Velie Motors Corporation of Moline, 
Tll., will advance its prices $50 on open 
body cars January 1 

The Premier 7-passenger touring and 
4-passenger roadster now list at $1,895, 
and the limousine and town car at $3,150, 
and the sedan at $2,900. 


During the first eleven months of the 
year 3,082 motor cars were stolen in Chi- 
cago and but 2,149 recovered, leaving 933 
unrecovered. This shows a 50 percent in- 
crease in thefts over 1915 and an even 
greater increase in the number of cars 
not recovered. 

L. V. Bentley, at one time California 
manager for American Automobile, and 
recently special agent for the automo- 


‘bile department of St. Paul in northern 


California, is appointed ee of 
the automobile department of t 

— General Agency of San Fran- 
cisco. 





Plain talk! 
holy writ. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quinocyw Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 


Yes, a-plenty, but true as 
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ADJUSTER oF TIRE LOSSES 
ILLINOIS 
BEN © PER 
Central ike ‘Bile ee Til. 
Adjusts Losses for Fire Insurance Companies 

30 Years in Insurance Work, 

ILLINOIS 


VV = MICE 


anee, Ill. 
Seen OF FIRE, TORNADO 
ND AUTOMOBILE LOSSES. 
ILLINOIS 


INDIANA 
ELDR 


IDGE FE SPERRY 
201 First Nat'l Bank Bide, Champaign, Ill. 


Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 

staan ee. KENTUCKY, TENNESSEE 

-Odell & Son - 
ne Upper Second St., Evansville, Ind. 

Adjusters of Fire, Tornado, ‘Automobile and Inland 
Marine Losses 

IOWA 


Ss. G. MOORE. 
204-205 Securities Bldg., Des Moines 
, _ Phone Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 




















R. B. WARREN, Manager, Wichita 


MICHIGAN 
thee See ane 
ichi t 
Grand Rapids, Mi > me 
ANTUSTER OF FIRE LOSSES 
MINNESOTA 
CHARLES E. BRADEN 
419 Northwestern Bank Bldg. 
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ADJUSTER OF FIRE AND CASUALTY LOSSES 
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ADJUSTER OF FIRE E LOSSES Temitory oKsbtabul, Lake, 
Geauga and Trumbull Counties. Aleo’ careful inspections 
made at very reasonable rates. 
OHIO—MICHIGAN—INDIANA 

CHAS. E. CURTIS 

1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


SO. DAKOTA, MINN., IA., N. 3. NEB. 
TH Eo. F. GR 
112 N. Main Ave., Sioux Falls, EoD. D. 
GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 
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INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 


PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








VOCATIONAL 
HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, PRES , LOUISVILLE, KENTUCKY 








Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
“Conservative but Aggressive”’ WICHITA, KANSAS 

















ONE QUARTER MILLION DOLLARS 








IN MONTHLY PAYMENT ACCIDENT AND HEALTH 
INCREASE PREMIUMS FOR FIRST NINE MONTHS OF 116 OVER 
CORRESPONDING PERIOD OF 1915 — 
AMERICA’S MOST PROGRESSIVE and RAPID GROWING 

EXCLUSIVE MONTHLY PREMIUM COMPANY. 


AGENCY OPENINGS IN SIXTEEN STATES 


THE PROVIDENT LIFE AND ACCIDENT INSURANCE COMPANY 
ESTABLISHED 1887 CHATTANOOGA, TENNESSEE 











Georgia Casualty Company 
MACON, GA. 


Permanently Independent 
Surplus and’ Reserves to Policyholders - - 
Assets - - er ie 
Premiums Written i in 1915 - - - 


Best Rates Best Sievise 
A Million Dollar Company 
Smith-Lawson-Coambs Company 


General Agents Chicago 


$1,138,353.65 
1,232,596.08 
1,112,686.83 











Inter-Ocean Casualty 
Company 
Springfield, I]linois 


Blanket Accident 


Insurance for 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


Movie Patrons 


Sold to Owners and Lessors of 
motion picture playhouses. 


It advertisesthe theatre, increases 
the attendance, and strengthens the 


PRESIDENT position of the house in the hearts 





of its followers. 





‘Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


Sample policy, premium and com- 
mission rates and applications fur- 
nished agents and brokers on 
request. 


This Emblem 
stands for 
Good Service 


‘Bankers Accident Co. 


Des Moines, Ia. 


American Playgoers 
Protective Association 
BLUEFIELD, W. VA. 


Contract issued by old-line stock 
casualty company 











The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 
{ 


Local and General Agents Wanted in Ohio and Pennsylvania 











Stands for “WESTERN PROTECTION” 
—the new Disability Poliey of The 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing i im diselil- 




















ity insurance. Ready for issuance June 1, 1916. 
AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 

TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 

Write the C. for Speci: and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 

Capital., $500,000, Assets, $1,128,000. 











UNDER FEDERAL GOVERNMENT LICENSE 

e ° Home Office 

American Indemnity Company catvestos, Texes 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 

Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, becuse Utah, Washington, W. Virginia, Wisconsin 


H OFFICES AT 
nar'e pp meen LA. ST. Louis: M Mo. WASHINGTON, D. C. DETROIT, MICH. 
J.J. ucaken tte: O. P. Rutledge, Mgr. 


Pierce Bldg. Real Estate Trust Bldg. Farwell Bi ° 
G. M. Bettis, Mgr. ‘. M. Brown and R. L. 
Gueydan, Joint Mers. 
Sealy Hutchings, Pres. George Sealy, Sec’y 


J. F. Seinsheimer, Gen. Mgr. 











PRODUCING AGENTS 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 
CHICAGO BONDING & SURETY CO. 


OLIVER F. ROBERTS, S ry and G 1 Mi 
29 South La Salle Street - - ,- ° 














CHICAGO 




















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY | 
E.M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 60 Msiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140. Marquette Bldg., CHICAGO 


























FIRE AND LIFE 


{ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47 & WALNUT STs. 
‘PHILADELPHIA 


General ecident 
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POLICY OF COMPANIES 
ON BLOOD PRESSURE 


Most Are Now Requiring the 
Reading in Case of Large 
Policies 


COMMENT ON THE SUBJECT 


Some Use Results in Connection With 
Other Factors in Arriving at 
Conclusion 


The subject of blood pressure is a 
very interesting one with life compa- 
nies, most requiring it on large cases 
and some asking for it on all. In a 
recent number of this paper, views of 
some of the companies were given. 
Others follow in this number. 


* & * 

Federal Life, Chicago—Our examina- 
tion blank calls for the blood pressure 
reading in each case. In some small 
places we have not been able as yet to 
get our doctors to supply themselves 
with blood pressure instruments and 
become acquainted with the use thereof 
and in such cases we have to overlook 
the blood pressure reading, but in the 
very large majority of applicants ex- 
amined for this company our examiners 
furnish us with the systolic blood pres- 
sure and quite a number of them give 
us both the systolic and diastolic blood 
pressure. 

In regard to “drawing conclusions 
from the results of the blood pressure 
tests,” will say that any blood pressure 
in excess of 145, irrespective of the age, 
is looked upon with suspicion and any 
case with a blood pressure of 150 or 
above is declined, unless subsequent 
tests prove that the first reading was a 
mistake or was only temporarily high. 
A blood pressure as low as 105 is also 
looked upon with suspicion and the 
case is gone into carefully and we have 
readings taken; particularly are we care- 
ful to determine that our applicant has 
not incipient tuberculosis. 

x Ok Ox 

Columbia Life, Cincinnati—It has 
only been a year since we demanded 
blood pressure ratings in all cases, and 
I am frank to state that, particularly in 
the rural districts, the reports have been 
most unsatisfactory, and in many in- 
stances the examiners are not provided 
with the necessary apparatus. As a re- 
sult, we have not established as yet any 
company rules nor have we arrived at 

(CONTINUED ON PAGE 14) 


INDEX TO LIFE SECTION 


Policy of companies on blood pressure. 
Observations from a booming city 
Winslow Russell —, at Cleveland. 
Western States Life wins suit 
Selling side of life insurance 
Indianapolis Life’s anniversary 




















AMICABLE LIFE BUILDING 
42 Stones High—Ovned Wuhout Debt by 


AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U. S.A. 
ARTEMAS R. ROBERTS, Founder, Preudeat & ABuary 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Net 
Policy- | Admitted 
holders’ | Assets 
Surplus 





re 
rat 
645,165 
si 
| Dec. $1, 1915 166,547 


Cash Dividends Declared to Stockholders Daring Last Two 
Years, $147,600.00 


Cash Dividend Declared to Sletolers Janay 6 186, 
Per Cont Dividend Declared on $820,000 Capital Stock 
8 Per Ceat 
No Life Company in the United States Under 


Six Years of Age Ever Before Equalled 
* Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. G d in most 
all states. 


474,657 
* asa 
































Business is humming with us 


We are closing our best year. 
Do you realize the opportunities with us? 


We are growing 


We need good men 


Weare developing new states all the time 
WHY NOT GROW WITH US? 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 








ORGANIZED 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


OBSERVATIONS FROM A 
CITY ON A BOOM 


Wilmington, Del., Is Typical of a 
Point Where Big Money 
Is Made 


LIFE MEN DON’T FEEL IT 


Get-Rich-Quick Spirit Is Foreign to the 
Sentiment of Life Insurance 
and Its Functions 


(FROM A STAFF CORRESPONDENT) 


Wilmington, Del., Dec. 5—How much 
of the profits and "increased wages in 
the munition and powder towns in the 
east are being invested in life insur- 
ance? In many of these towns the per 
capita wealth has increased a hundred 
fold in the last two years. What pro- 
portion | of this are the life companies 
getting? 

It is well known that in such towns 
the fire agents have received consider- 
able in the way of new commissions. 
The increased hazard has resulted in 
the writing of large additional fire 
lines, and use and occupancy insurance, 
formerly a side line, has in these cities, 
become one of the fire agents’ chief 
sources of income. 


Not Much to Life Agents 


But we have heard little or nothing 
of phenomenal records for production 
being made by the life agents in these 
“boom” towns. Are the agents not 
alive to their opportunities, or are the 
companies refusing business as too haz- 
ardous, or who is at fault? 

Wilmington, Del., while a little larger 
than many of the munition towns, is 
as typical a city as could be selected. 

(CONTINUED ON PAGE 11) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general ~—y between receiving 
; “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. (Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 


Condition on December 31, 1915: 
Assets ae ae ie ess ‘ « $12,629,857.65 
Liabilities . ; oes Ree ‘ 10,818,731.99 
CapitalandSurplus .  .. .  . __1,811,125.66 
Insurance in Force . 104,822,701 .00 
Payments to Policyholders since Organization . 16,811,250.99 
Is Paying i its Policyholders over ees 3'% . _ 1,350,000.00 annually 


Good Territory for Live Agents 


LIFE INSURANCE SECTION 


Life insurance as aid to credit 
Valuation of fraternals 

News about policies 

News about companies 
Editorial 


Life agency changes 

Planning for Northwest Congress 
Continental Beneficial reinsured 
Bars savings club pl 

Demand for annuities 

Hendy heads Chicago 
Association activities 
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PAN-AMERICAN LIFE INSURANCE 


COMPAN 


Insurance in Force (over) $40,000,000.00 
(over) 
The recent merger of the Meridian Life with the Pan-American Life has sgn up several rich and important territories in the South 


and North Central section, which will be assigned to 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Total Resources 


Managers capable o 


E. G. SIMMONS, 
‘Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


5,250,000.00 
handling and inspiring an agency organization of ‘high 


Whitney Central Bank Building, New Orleans, Louisiana 











WORK DETERMINES PAY 


YIELD FIXED BY TIME SPENT 








Agents Labor Four Hours a Day or 
Less—Earnings Are Readily 
Increased 





Winslow Russell, agency manager of 
the Phoenix Mutual Life, delivered an 
address before the Cleveland Life Un- 
derwriters’ Association Monday evening 
on “What of the Future?” a subject 
selected by himself. It has often been 
noted, he said, that the mortality of 
the life insurance solicitor, as an active 
factor, is higher than that of men in 
other lines. Out of a fixed number of 
men in the business five years ago, he 
said, but a small proportion have perse- 
vered and attained success. 

With the aid of charts Mr. Russell 
discussed the factors that make for suc- 
cess both in the field and in the home 
office. The first topic was mental effi- 
ciency, and the second service. Under 
the latter head, he said that the home 
office can render an important service 
to the field man, while the field man 
can render just as important a service 
to the home office. Their interests are 
identical. 

Waste on Inefficient Men 


It is the duty of the home office, he 
said, to iook after the man who gives 
his whole time and his full energy to 
the work. This cannot be done with a 
lot of inefficient men to aid and super- 
vise. It would seem only just, then, to 
eliminate the helpers and those who 
contribute but a small part to the total 
business done. One good man, well 
trained, will not only produce as much 
business as many of the helpers and 
inefficient agents, but will give both his 
clients and his company a much better 
service. Mr. Russell showed with charts 
tests that had been made in cutting out 
the poor timber. While the number of 
men is always smaller after such elimin- 
ation, the business in each case, for cer- 
tain fixed periods, was materially 
larger. 

Returns from Circulars 


He illustrated the service that can 
be extended through circularizing picked 
lists of names furnished by agents and 
showed that it is a paying proposition. 
In one instance 200 names were used 
and in one month thirty-six inquiries 
were received and the agent closed sev- 
eral of them. He also illustrated, with 
groups of solicitors, the success attained 
through helps from the home office 
service department. 

However, there has been some trou- 
ble in inducing agents to do their part 
in this work and up to this time it has 
been almost impossible to secure more 
than 40 percent of the normal efficiency. 


Four Hours a Day Down 


Tests have shown that the average 
time spent by agents in actual soliciting 
is from four hours per day down, he 
said. Mr. Russell’s charts showed the 
gains that have been made by keeping 
a careful tabulation of the earnings per 
call and per interview. Further improve- 
ment has been made by gradually in- 
creasing the number of interviews per 
day. The average in the tests made 
have been from two to four, but he 
asserted that five is none too many. 
One test with a group of men showed 





that, working four hours a day, the av- 
erage income was $2,288 in ten months; 
five hours, $2,860; six hours, $3,448, and 
eight hours, $4,576. Mr. Russell sug- 
gested that solicitors make a survey of 
their time in order to arrive at a sys- 
tem of proper working hours, and he 
gave the results of tests which showed 
very material increases in the business 
where the men could see in black and 
white the actual time they had spent 
in various ways and which was lost to 
themselves and their companies. 


System in Small Towns 


Actual tests, he said, show the folly 
of arguing that men in the small towns 
cannot follow a system in soliciting 
business. It has been done with ex- 
cellent results, as shown by charts. 
which he displayed. The men in small 
towns, and in the country can employ 
their time just as systematically as in 
the cities, although their work has to’ 
be done under different conditions. 

Immediately following the dinner, J. 
J. Jackson of the 7tna made a brief 
talk and then gave an urgent invita- 
tion to all solicitors to become mem- 
bers. The result was fifteen applica- 
tions. 


WESTERN STATES WINS SUIT. 





Supreme Court Affirms Judgment 
Against Estate of Officer 
Who Got Rake-off 





Judgment for $38,100 in favor of the 
Western States Life of San Francisco 
was affirmed last week by the Cali- 
fornia supreme court in a unanimous 
decision. ‘The judgment is against 
Arthur D. Lockwood, executor of the 
will of Arthur R. Briggs, a former presi- 
dent of the life insurance company. 

According to the petition, the insur- 
ance company entered into a contract 
with Pratt & Grigsby whereby the lat- 
ter agreed to sell its stock so as to net 
the company $1,400,000. After the agree- 
ment was signed, Briggs was elected 
president of the insurance corporation. 
It was declared that he demanded ot 
Pratt & Grigsby 22% percent of the 
profits earned from the sale of the 
capital stock, threatening, if he failed 
to get it, to resign from the presidency 
of the company. The judgment finds 
that the brokers sold the stock for the 
agreed $1,400,000 and turned the money 
over to the company, making a net 
profit of $180,000, and that the brokers 
paid Briggs his percentage, amounting 
to about $40,500. 

The insurance company knew noth- 
ing of this transaction until after the 
death of Briggs, in October, 1910, when 
it brought suit against the executor, 
contending that Briggs was not entitled 
to the “secret” profits resulting from 
the deal. 

_——— aoa: 


Jefferson Standard’s Progress 


The Jefferson Standard Life, of 
Greensboro, N. C., of which George A. 
Grimsley is president, is making steady 
progress. Its dividend schedule, issued 
July 1, shows a substantial increase 
over the scale of the year before. It has 
within the past few months entered the 
new territory of West Virginia, Mary- 
land and Mississippi in addition to the 





The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 


THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH— INSURANCE 


Covering Permanent and Total Disability, and Weekly Indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 
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A Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contract, low net 
cost, unexcelled equipment, unexcelled Home Office and Agency service, Com- 
pany reputation high as the highest, a genuinely fraternal spirit between 
Home Office and Field, and an institutional sense of willing duty to policy- 
holders, beneficiaries, and the public. When salesmanship ability is joined to 
these, the Fieldman’s success is bound to be satisfying and continuing. 

Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service 1n richest measure and under 
exceptional conditions. 
GLOVER S. HASTINGS 
SUPT. OF AGENCIES 


ALFRED D. FOSTER 
PRESIDENT 




















The value to the field man of representing a Company that for seventy-two years 
has furnished perfect protection, is well known. 


The reputation of this Company, combined with unsurpassed service and a spirit of 
co-operation between Home Office and Agencies, is a combination that wins. 


Additions are made to our agency force when the right men are found. 


STATE MUTUAL LIFE 


ASSURANCE COMPANY of WORCESTER, MASS. 


B. H. WRIGHT, President Incorporated 1844 D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 
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ENS of the Illinois Life believes 

that fear causes most of the fail- 
ures in life insurance men. He says 
that if anyone has ever analyzed him- 
self and tried to find the reason that 
he does not write more business or 
larger policies, he will find that the 
chief cause is fear. Many agents, he 
says, fear that they do not know 
enough about their contracts and life 
insurance in general and they are anx- 
ious lest the prospects trip them up on 
something. 

Mr. Stevens says that the trouble is 
that too many agents have too little 
confidence in their insurance knowl- 
edge and selling ability and they are 
constantly seeking out prospects that 
they think know less than they do. Mr. 
Stevens brings out the point that the 
higher the intelligence in a man and 
the greater his mentality, the more he 
will appreciate life insurance and the 
more susceptible he will be to straight- 
forward reasoning. He states that 
agents should not seek prospects that 
are on a lower scale than themselves, 
but should hunt for those that are their 
equals or their superiors. Some agents 
get to be known as $1,000 case men and 
seem to get in the habit of writing just 
that amount. They gravitate toward 
prospects that are $1,000 people and 
thus the agent is never developed into 
a salesman of greater caliber. The 
life insurance man that has applied him- 
self to his task knows more about his 
business than his prospect and he 
should have confidence in his ability to 
present his case in an intelligent way. 

Mr. Stevens says that it is not the 
glib talker or the clever manipulator of 
figures that renders the best service 
or secures the best results as a life in- 
surance agent. Given an agent with 
moderate intelligence, a desire to serve 
and a sincere, earnest belief in the 
great business of life insurance and the 
company he is representing, and there 
is no question in his mind as to his 
success or his ability to attract policy- 
holders of all classes. Mr. Stevens 
thinks that the biggest thing in life 
insurance is the honest, human, humani- 
tarian service which it renders. The 
reason, he says, that there are not 
more large writers of insurance is that 
the great majority of life insurance 
agents are afraid to talk large amounts. 


\/ TENS of the Iitin R. W. STEV- 


Charles E. Ferrell, field supervisor of 
the Indianapolis Life, at Indianapolis, 
explained to agents of the company at 
their meeting recently, a plan which has 
worked very successfully with him. His 
territory is about twenty by fifteen 
miles, ‘the largest town in it being one 
of 1,100 people. As Mr. Ferrell talks 
to the prospect he proceeds to make out 
the application, the prospect often say- 
ing, “You needn’t make that out, I’m 
not going to sign it.” Then the agent 
comes back, “I’m just showing you 
how you can buy life insurance.” Hav- 
ing the application made out, he then 
endeavors to get the prospect to sign 
it, but, if he declines, Mr. Ferrell 
writes across the face of the application 
the reason given, for example: “Will 
not take it today.” These applications 
are filed and later, if one of those per- 
sons who had been solicited dies, Mr. 


WANTED 
Sales Agency Manager 


For Company writing Life In- 
surance in Ohio only. A man 
who can produce business, es- 
tablish agencies and handle 
men. Splendid opportunity for 
advancement in a growing 
company. Address, giving ex- 
perience, 32-0, 


Care The Western Underwriter 








Ferrell puts his name in what he calls 
his “dead book.” He has been keeping 
this pocket memorandum book since 
1907, and it already contains the names 
of fifty-nine people whom he had so- 
licited for life insurance, but who had 
refused to take it. He then takes the 
application with the notation on it to 
the neighborhood where the man died 
and solicits his friends, pointing out to 
them how good a thing it would have 
been for the man’s family if he had 
signed the application instead of put- 
ting it off. 





Secretary William Alexander of the 
Equitable of New York in speaking of 
the necessity of a life man leaving a 
good impression says: 

“Agents make commissions, but first 
they make impressions. It is impos- 
sible to approach a prospect without 
creating an impression—favorable or 
unfavorable. The agent then may well 
consider first how he can best make a 
satisfactory impression. 

“It is of the greatest importance in 


| pursuing a business based largely on 


confidence, that you should make im- 
pressions of knowledge of ‘your task, 
earnestness of purpose, a desire to ren- 
der sound service, and an understand- 
ing of human needs. If you have these 
traits you will talk with your prospect, 
not in technical phrases, but in the 
language of his business or in every- 
day terms all will understand; you will 
appeal to his humanity; to that part of 
him from which spring the impulses for 
action. He probably don’t care about 
the extent of your knowledge of re- 
serves or premium construction, but 
can be influenced to protect his family 
as the result of human interest stories 
illustrating the value and importance 
of insurance. Impress upon him the 
meaning of insurance, not in its eco- 
nomic relation to the country at large, 
but its meaning to the individual, to 
him and his family. 

“Never volunteer technical informa- 
tion; if he wants it let him ask for it. 
Never mention other companies; if he 
wants to hear of them let him make in- 
quiry. Business springs from confi- 
dence. Belief and enthusiasm are con- 
tagious. Let him be impressed by 
your own belief in insurance; your en- 
thusiasm for it, and your certainty of 
his need for what you have. 

“Your success depends upon the im- 
pression you make upon the eye and 
mind and heart of your prospect of 
yourself, your company, your business, 
and the service it can do him and his 
family. You will be made or unmade 
by the impressions you make, and you 
can well stop and consider whether 
your methods are such as to create 
the right impressions, the best impres- 
sions.’ 





James R. Garfield of Cleveland, son 
of the late President Garfield, told one 
of the editors of the “American Maga- 
zine” the following story about travel- 
ing in 1878 as a boy with his father, who 
was campaigning. One night, after a 
speech in Michigan, young Garfield said 
to his father: ‘Why do you repeat so 
much? Do you know that you said the 
same things several times tonight? Do 
you know that you said the same things 
that you said this afternoon in De- 
troit?” Gen. Garfield made this reply: 
“You happen to be an especially in- 
terested party and notice these repeti- 
tions. Others do not. I repeat the 
same statements deliberately in order 
that people may finally get them. Any- 
thing that I want an audience to get 
and remember I repeat several times— 
in somewhat different form perhaps. 
This practice I have developed out of 
my experience, which has shown me 
that people’s attention is distracted ‘in 
various ways, and that a first or sec- 
ond statement may not really get to 
them. You must insist on an idea or 
fact if you want to get anywhere with 
it.’—American Magazine. 








THE PRUDENTIAL 


Now writes Group Insurance 


in response to a well-defined demand. 

The policy is planned to give Strong- 
as-Gibraltar-Protection, at low cost, 
with up-to-date features, such as 
annual dividends, payment of policy 
during life for total disability, and 
arrangements for military service. 

It is a winner. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New yore 


FORREST F. DRYDEN, President 
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Home Office, Newark, N. J. 


és 99 The fifty-sixth annual statement of the Home Life 
The Home Life Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 
fits to its policyholders during the year and a solid growth in financial strength. 
Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 
of BGO2z 9z@2 le 
The insurance in force was increased by $4,766,740 and is now $125,660,173. 
W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 











Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606, The Fourth National Bank Building 229-232 Leader-News ane 
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A life insurance agency with strong clientele in 
SOUTH DAKOTA 
Wants a number of men to work in the State. We have 
strong connections and facilities for getting our agents 
cash on all notes taken for premiums. 
Dakota Underwriting Company 
Citizen’s Bank Building Aberdeen, So. Dakota 








The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


4 Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 
For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 




















50th YEAR OF BUSINESS 


QUITABLE LIFE 
of IOWA 











LOW NET COST 





SEVERAL GOOD AGENCY OPENINGS 
Address 
H. E. ALDRICH, Supt. of Agents, Des Moines, Ia. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) : 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 














IS ELEVEN YEARS OLD 


INDIANAPOLIS LIFE MEETING 





Forty Agents Gather at Home Office— 
Good Business Programs and 
Fine Banquet 





The eleventh anniversary agency con- 
vention of the Indianapolis Life last 
Friday and Saturday was a great suc- 
cess. About forty agents of the com- 
pany from Indiana, Michigan and IIli- 
nois were present at the home office. 
Most of them arrived in time for the 
duncheon which the company gave at 
the Board of Trade on Friday noon. 
After luncheon there was an automo- 
bile ride around the city and at 2:30 
the business session opened at the home 
office. ; 

Charles E. Ferrell of Indianapolis, 
chairman of the program committee, 
presided at the business session. Among 
the subjects discussed were reasons 
why men buy life insurance, managing 
the interview, using the others to help 
secure new business, system—a factor 
of success, and how and when to close. 


President Manly’s Talk 


One of the most notable talks at the 
afternoon session was made by Presi- 
dent Frank P. Manly in the discussion 
of system as a factor of success. He 
said in effect: ‘ 

“If you don’t work you will lose your 
enthusiasm. If you lose your enthus- 
iasm you may as well dig ditches, you 
can’t sell life insurance. Many men 
start who really want to work but they 
have no system. It does not make so 
much difference what system you use, 
so long as it meets the agent’s needs. 
In the country the system which would 
be practicable in the city might not 
work.” 

Waste of Time a Crime 

Mr. Manly said it is a crime how 
much time is wasted. The teacher, the 
lawyer, or the banker has to keep his 
regular hours and meet his engage- 
ments. He forgets that he feels some- 
what under the weather. Life insur- 
ance men make miserable little ex- 
cuses for not attending to business, 
The home office is organized almost to 
the point of perfection, largely due to 
the use of machinery. The selling end 
is woefully deficient. The man who 
works a six days a week, if he has 
average ability, can have his two, three 
or four weeks for a good time once a 
year and at the same time rise in his 
community. 


Counselors’ Club Meets 


Many of the agents brought out very 
good suggestions and points during the 
course of the discussion. Later in the 
afternoon the Counselors’ Club met. A. 
J. Casey, Chicago manager of the com- 
pany, is the president of this club, 
which corresponds to the $100,000 dol- 
lar clubs of a number of other com- 
panies. 

On Saturday forenoon the business 
meetings were continued in the Clay- 
pool Hotel. The subjects taken up at | 
that time were: Mapping out the can- 
vass, delivering the policy, short term 





endowments, endowments at age 65, 
compulsory deposit laws, straight can- | 


vass, installment settlements, and 
“Your Own Company.” 


Banquet Is Fine Affair 


The big. feature of the convention 
was the banquet at the Claypool on Fri- 
day night. Including agents, officers, 
home office people and guests, about 
100 men were present. A delightful 
feature was a number of vocal solos 
by Miss Ione Booth, an Indianapolis 
singer of note. President Frank P. 
Manly was the toastmaster. 

Mayor Joseph E. Bell, of Indianapo- 
lis, was the first speaker and paid a 
very high tribute to the Indianapolis 
Life. Joseph R. Raub, secretary of the 
company, gave some late figures show- 
ing the company’s growth during the 
year. A. J. Casey, Chicago manager, 
and W. Irving Palmer, Michigan field 
supervisor, both talked on the value of 
work, but handled the question from 
different angles. Felix M. McWhirter, 
president of the Peoples State Bank of 
Indianapolis, gave an excellent talk on 
the relation of modern banking to life 
insurance. 


Talks on Income Insurance 


Frank L. Jones, of Indianapolis, 
agency manager of the Equitable Life 
of New York, gave a remarkably good 
address on “Assuring Incomes.” Mr. 
Jones has made a very careful study of 
this question, as he sells a large amount 
of income insurance. He said that in- 
come insurance is one of the few really 
new developments of life insurance, in- 
asmuch as under these policies the com- 
pany undertakes not only the creation 
of an estate for the assured but its 
distribution after his death. 


Tllustration Given 


Illustrating the value of this kind of 
insurance, Mr. Jones said that some 
three years ago a citizen of Goshen, 
Ind., supposed to be a very wealthy 
man, died, leaving a widow and eight 
children. When his estate was settled 
up it was found to amount to $40,000, 
which at 5 percent would give an in- 
come of about $2,000 a year. Then 
there appeared on the scene a life in- 
surance agent with proof papers under 
a policy which provided for the pay- 
ment of $250 quarterly to the widow as 
long as she should live and $125 quar- 
terly to each one of the children as long 
as he should live, twenty payments to 
each beneficiary certain. The value of 
that life insurance policy to the depen- 
dents of the deceased was at least two 
and a half times that of his other es- 
tate. 

Osborn Talks on “Ethics” 


William E. Osborn, general agent of 
the Provident Life & Trust of Indian- 
apolis, president of the Indiana Life 
Underwriters Association, made a most 
pleasing talk on life insurance ethics. 
Mr. Osborn is one of the leading gen- 
eral agents of Indiana, a man who has 
studied life insurance for many years 
and has some very decided ideas on 
how agents should treat each other. He 
said that when he entered the business 
he was of the opinion that there might 
be some other good companies, but that 
his was a little better than any of the 
rest. All new agents, he believes, hold 
such views but unless they get over 
them they are not likely to remain in 
the life insurance business very long. 
There are many good companies and 
a agent ought to recognize this 

t 


act. 
Mr. Osborn said that a common trick 
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One of the best forms of insurance ever devised 
is the 


Equitable’s Life Income Policy 


embodying a 


New Disability Clause 





Under this latest form, if the Insured becomes 
totally disabled he receives an income for 
life equal in amount to the income payable 
to the Beneficiary after his death, any sums thus 
paid to him being in addition to and in no 
way reducing the income which the Benefi- 
ciary will subsequently receive. It is a form that 
may fairly be said to sell itself. Insurance sales- 
men will do well to investigate. 
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for prospects who do not want to take 
insurance is to ask the agent about 
some other company. If the agent 
“knocks” the other company he is al- 
most sure to fall down on getting busi- 
ness from that prospect. On the other 
hand, if he says that it is a good com- 
pany and congratulates the prospect on 
having insurance in it, provided he has, 
he puts himself in a good position to 
get more insurance. Mr. Osborn gave 
some personal reminiscences of great 
value to the agent. 

It was a particularly pleasant feature 
of the banquet to have the representa- 
tives of two of the great eastern com- 
panies expressing words of such strong 
praise for a local institution only eleven 
years old and not yet claiming to be a 
large company. 

: William S. Crawford of THE WESTERN 
UNDERWRITER made a few observations 
from the side lines. 


Hoke Makes a Great Speech 


The closing speech on the banquet 
program was by Fred Hoke, secretary 
and treasurer of the Holcomb & Hoke 
Manufacturing Company of Indianapo- 
lis, on the subject of selling. It was 
certainly a star performance. Ap- 
parently it would be impossible for 
Mr. Hoke not to say things in a way 
to make people laugh. The company 
has eight-four salesmen on the road 
selling peanut roasting and corn pop- 
ping machinery. The company main- 
tains an agency school, has all its sales- 
men on commission, lets no salesman 
go on the road until he is thoroughly 
familiar with the popcorn and peanut 
industries and the goods he has to sell. 


No Weeping Over Commissions 


Speaking about compensation for 
salesmen, Mr. Hoke said: “The size 
of the monthly commission checks nev- 
er makes us shed tears so that you have 
to mop them up.” The company has 
one salesman who for nineteen consecu- 
tive months has cleaned up $1,200 a 
month or better. Mr. Hoke said he en- 
deavored to see all the life insurance 
agents who called upon him, not that 
he expects to buy insurance from all 
of them but because he is watching for 
good sales points to use in his own or- 
ganization. 


Learning About Prospect 


Speaking of the value of finding out 
everything possible about a prospect be- 
fore approaching him, he told of one 
of their salesmen who sold a corn pop- 
ping machine to the owner of a pool- 
room and made his approach by telling 
the prospect that he had come to offer 
him a proposition by which he could 
pay his $105 a month rent. The man 
was apparently displeased at the sales- 
man’s knowledge of his business, but 
the remark broke the ice. 


Consider Benefit to Prospect 


Illustrating the point that the house 
endeavors to impress upon its sales- 
man the need of looking at the interests 
of the prospects he said: “We tell our 
men not to sell these machines be- 
cause they are made in Indianapolis, 
not to sell them because the secretary 
and treasurer of the company is hand- 
some, not to sell them because there 
are many nickeled wheels in them, but 
to sell them simply on account of the 
money that the man who buys them 
can make out of them.” 

Joseph Raub. one of the early sub- 
scribers to the guarantee fund of the 
company and father of Vice-President 
Edward B. Raub and Secretary Joseph 
R. Raub, was introduced as “eighty- 
one years young,” and made some very 
pleasant remarks, and the meeting was 
closed with a poem read by Charles 
E. Ferrell, 


Company’s Fine Showing 


During the entire history of the com- 
pany to Oct. 1, 1916, death claims paid 
have amounted to $126,809, and the to- 
tal dividends paid to policyholders to 
$174,985, an excess of dividends over 
death claims amounting to $48,186. 
This year the company is paying a 20 
percent extra dividend on policies ten 
years old. It shows steady increase in 





business written and in insurance in 
force. Its mortality for 1915 was 35 
percent of the expected. It is _con- 
stantly increasing its agency force, 
adding earnest, hard-working men. 
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BANKER SEES AID TO CREDIT 


Tells Agents of Effect and Need of 
Partnership on Business Insur- 
ance Policies 





The interrelation of business credit 
and partnership insurance was explained 
in an address at Milwaukee before the 
Mutual Life Field Club of Wisconsin 
by Frank B. Desmond, credit manager 
and head of the real estate department 
of the First National Bank of Milwau- 
kee. Mr. Desmond said that partner- 
ship insurance is recognized as of great 
importance in banking, and is rapidly 
becoming the equivalent of fire insur- 
ance on property so far as_ banking 
credits are concerned. Mr. Desmond 
spoke in part as follows: 

“Partnership insurance is life insur- 
ance applied to the needs of a copart- 
nership. It is becoming the practice 
every day for partners in any line of 
business to insure their lives for the 
benefit of the firm. This may be ac- 
complished by a joint life policy, or by 
separate policies on the lives of the 
several members of the firm, the pre- 
miums to be paid by the firm, as in fire 
insurance. Likewise, stockholders of 
corporations are now availing them- 
selves of the benefit of this form of 
protection. 

“As business firms carry fire insur- 
ance on factories, warehouses, stocks, 
etc., it follows that life insurance on 
the members of the firm is also a busi- 
ness necessity. Partnership or corpora- 
tion insurance is not entirely an ex- 
pense, but a gradually increasing asset, 
and the guaranteed cash value of the 
policy should be considered in comput- 
ing the cost of the insurance. 

“Business insurance requires an ex- 
penditure of partnership or corpora- 
tion funds, as in fire insurance. But 
there is a difference in that the busi- 
ness policy is a growing asset, and will 
be carried as such on the company’s 
books, the value increasing from year 
to year. It is an asset upon which, 
after three premiums have been paid, 
the firm may obtain a loan at any time.” 

Mr. Desmond gave the information 
that the largest banks in Milwaukee 
have recently changed their informa- 
tion blanks or credit statement forms 
to include the question if those who de- 
sire to borrow money, and are financial- 
ly interested in partnerships or corpora- 
tions, do or do not carry partnership or 
corporation insurance. In the case of 
individuals, the new question is, “How 
much life insurance do you carry?” 
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Paid for Another Million 


The million-a-month agency of the 
Mutual Life at Chicago, under Manager 
Darby A. Day, paid for $1,027,593 of 
new business in October, writing 526 
applications for $1,866,000 of business. 

The agency will easily make $14,000,- 
000 of paid for business this year and 
should, without unusual strain, continue 
its million-a-month clip throughout the 
coming year and pay for $15,000,000 of 
business in the twelve months. 

—_____—<» © —________ 


New Agency Manager 


The Louisiana State Life, of Shreve- 
port, has appointed a new superinten- 
dent of agencies in H. Clay Brown, 
succeeding W. R. Helie. The Louisiana 
State is progressing nicely and is op- 
erating in Arkansas, Louisiana and 
Texas. 


——_—__- <> 6 ee 
Will Extend Its Field 


The Commonwealth Life of Omaha 
will probably enter Montana and Min- 
nesota in the near future. The com- 
pany already operates in Iowa, Kan- 
~ Missouri, Nebraska and South Da- 

ota. 








DISTRICT AGENTS 
WANTED 


KANSAS + NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











Springfield, Illinois 





























The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 

















OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 

Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $81.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance, 
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Valuation of Fraternal Societies by Wisconsin Department 


PREPARED FROM DEC. 31, 1915, FIGURES 


This table shows two columns of ratios. Column (8) shows the ratio percent of the amount of funds available for 
the payment of death claims to the amount of funds the society should have on hand in order to meet all future death 
losses in full without any change in the rates of assessmert. 

Column (9) shows the ratios taken from the convention form of valuation reports. It shows the ratio percent of 
assets—actual and contingent—to liabilities—actual and contingent. Not only is it practically impossible for the average 
reader to understand these ratios, but the ratios themselves are often positively misleading. Too much emphasis is placed 
on the contingent assets and too little emphasis on the actual assets of a society. For example, the Yeomen of America 
(which society has since been reinsured) shows a ratio of 31 percent in column (9) when the society is actually insol- 
vent to the extent of approximately $26,000. Other results equally misleading might be cited. 


The ratios shown in column (8) are much more readily understood, and make a true showing of each society’s 
condition. 
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Wis. Widow & Orphan Soc......... No valuation required. Assessments payable at death only. 


SOCIETIES OF OTHER STATES 


Brita Abraham (Ind. Order). -No valuation required. Foreign society issuing no certificate in excess of $500 and license in this state before Jan. 1, 1911 
Brith Abraham (U. S. Grand L.). ...No valuation required. Foreign society issuing no certificate in excess of $500 and license in this state before Jan. 1, 1911 
Brotherhod of All Ry. Empl.. -No valuation required. Grants sickness and accident benefits only. 
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Daughters of Norway.............. No valuation required. Foreign tae / issuing no certificate in excess of $500 and license in this state before ey 1, 1911 
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Fraternal Mystic Circle.......... 4,045,075.05 2)718,472.91 1,564,168.36 401,513.68 1,162,654.68 25.7 74.1 
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ene IR: bo. ces oh > caus caueuwie, son on chiscaus 4 ,673, 023.00 4,673,023.00 Me eee 1,655,986.16 135. : 134. 8 
Knights & Ladies of Honor...... 19,579,127.838 d10,875,022.68 .......... 8, 704, 105.15 78,863.23 SOBG2ELO2 a vc.sarveis es 56.7 
Knights of Pythias..:......... 5 Se eee a eee ee rem 6,597 ,642.46 6,597,642.46 7,297,216. ee 699,574.41 110. 8 116. 9 
Ladies Cath, ener. ASG 20% ° 46,944,420.52 ee ee eee 25,526,877.77 3,261,872.66 SEBEG ROBT!  ivccecsive 12.8 652.7 
Loyal Amer, Life Assn.......... 319,462.45 d262,730,78 291,316.37 348,048.04 eS eee ee 5,780.94 101.7 101.2 
Lutheran Mut. Aid Society....... 4,151,636.86 FF rare 2,523,198.29 214,491.96 BePOR TOOLOR:.. 6 s'ni6-b:0\aeien 8.5 44.8 
OS RES ree aoe eo 84,094,689.27 d57,952,020.51 .......... 26,142,668.76 12,272,776.91 TROP OLE. § vv isscccase 46.9 83.2 
Modern Brotherhood of Amer.... 33,031,760.77 AG PERIOOOLES: © .cccecd cree 16,419,299.89 2,452,106.62 pbs Ry eres 14.9 57.8 
Modern Woodmen of Amer...... 562,191,511.20 195,541,857.20 .......... 366,650,154.00 12,766,467.72 353,883,686.28 .......... 3.5 37.4 
Mystic Workers of World........ 39,116,366.22 Ele ee 27,606,901.66 926,697.44 Ce 3.4 32.0 
ee eT ee re 50,086,909.18 42,774,269.12 2,628.71 7,315,268.77 2,235,921.35 UC ve: a ee 30.1 90.1 
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Order of United Com. Trav.........No valuation required. Grants accident benefits only. 

Plattduetsche Grot Gilde. .... o valuation required. Foreign society issuing no certificate in excess of $500 and license in this state before Jan. 1, 1911 
Progressive O. of the West......... No valuation required. Foreign society issuing no certificate in excess of $500 and license in this state before Jan. 1, 1911 
Railway Mail Assn................. No valuation required. Grants accident — only. 
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*Column (4) shows the amount of assets each society should have on hand in order to meet all future death losses in full. The results 
should not be used as a test of the financial solvency of any society. In the case of societies showing a valuation ratio of less than 100 
percent in column (8), the results indicate on the mortality and interest factors assumed, that the assessments will have to be increased at some 
time in the future. Under the law, all certificates must be subject to assessment. The purpose of the valuation statistics is merely to give in- 
formation as to what may be necessary in the future as regards increased contributions from the members. 


+Amount obtained by deducting from the total admitted assets the following items: Total expense funds, the excess of liabilities of the expense 
fund over the actual balance in the fund, the total liabilities of the benefit fund, and the balance in special funds when the benefits payable from 
such funds are not included in the valuation. 


(a) Includes $474,768.83, credit accumulations on certificates on non-tabular rates subject to individual increase under the by-law provisions 
conforming to section 1959 (22m), Wisconsin statutes. 


(b) Rerated old members as of Dec. 31, 1915, on American 4 percent rates at attained ages after using approximately $30,000 to reduce 
the rates of the older members. 


(c) Includes $358,683.63, credit accumulations on certificates on non-tabular rates subject to individual increase under the by-law provision con- 
forming to section 1959 (22m), Wisconsin statutes. 


(d) Includes present value of future contributions which are in excess of tabular rates. The principles of including such excess (negative 
reserve) in the valuation results has never been recognized by this department. 


(e) Includes $25,146.71, credit accumulations on certificates on non-tabular rates subject to individual increase under the by-law provisions 
conforming to section 1959 (22m), Wisconsin statutes. 


(f) Old certificates are valued on “Accumulation Basis.” 


_(g). Includes $32,577.18, credit accumulations on certificates on non-tabular rates subject to individual increase under the by-law provision 
conforming to section 1959 (22m), Wisconsin statutes. 


(h), Column (9) shows the ratio percentage of assets—actual and contingent—to_liabilities—actual and contingent. See item 40 of the con- 
vention form of valuation report blank. These ratios are not readily understood and do not make as true a showing of the condition of societies 
































HE Lincoln Life will 

close the year with 
approximately 30 millions 
of paid insurance in force 
and 3 million dollars of 
assets. Territory open 
in Indiana, Ohio, Michi- 


gan and Pennsylvania. 


The Lincoln National Life 
Insurance Company 


FORT WAYNE 
INDIANA 























as the ratios shown in column (8). 





Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


Covers Everything 





Abstracts from Annual Statements (57 items) 
General Information as to each Company 
Analysis of Policy ee (82 items) 
Premium Rates (13 policies 

Dividends (20 and 30 years) 


Cash Values (20 years, 
Net Cost (5 years participating; 20 years 
non-par) 


Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE /{ The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 
Cincinnati 
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December 7, 1916 


THE WESTERN 


UNDERWRITER. 


LIFE 








NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
fe pr wom Policyholders’ Digest, 

blished Annually in May. Price, $2. 56 


MARYLAND LIFE’S WAR CLAUSE 














Has Always Kept Provision in Its 
Contracts; to Have New 
Income Policy 





_The Maryland Life has under con- 
sideration a special feature continuous 
monthly income policy which will be 





issued within the next few months. 
The company’s dividend schedule goes 
into effect April 1, and will shortly be 
made up. Regarding the war clause 
the Maryland has never eliminated 
such clause from its contract and the 
present policy provides that “After one 
year from date this policy is free from 
any restrictions as to occupation as set 
forth in the application, except that if 
during the continuance of this policy 
the insured shall engage in any mili- 
tary or naval service in time of war 
without the consent of the company the 
policy shall be void and no claim exists 
thereunder in the event of the insured’s 
death, save to the extent of the reserve 
on the policy increase by the reserve on 
any dividend additions and by any divi- 
dend accumulations.” Qite a number of 
companies are reinstating this old form 














Christmas Gift? 





Are you puzzling your mind over a Christmas present for some 
insurance friend? For Your Agents? 


Put them on the road to systematic success for 1917 by presenting our 


Systematic Salesmanship Outfit 





other for blank cards and new prospects. 





When you get a new prospect, put the 
when you return to your desk, file it. The 


"guides are for the a month, Pecen the i 


The Big Producers Have Found That System is Neces- 
sary for Efficient Work. Waste of Energy, Waste of Time, 
and Resulting Poor Business Must Follow Unorganized, 
Unsystematized, Misdirected Effort. 

We have solved the problem; every detail studied out; a street and office 
outfit combined, at a low price, that meets every need. 

What It Is 
Leather prospect case, with two pockets for cards—one for the day’s calls and an- 


future use. The card index system absorbs it, classifies it, and makes it valuable. 
For the desk an oak card file, with monthly, daily end alphabetical guides. The daily 


data immediately on the prospect card, and 
information is immediately in shape to be of 


ti 


1, 





n you have ge of age 





—birthday of wife or daught b 








monthly guide. 
ciently and smoothly—and get the business. 


“hard and fast”’ in its arrangement of data. 
ness, family ages, plan p 
The card was ar 
experience in using card index systems. 








Who Are They? Do you know—NOW? 


is most likely to be ready to take i 


Each month the ensds are filed by days, and here you have a daily reminder. 
You can plan your work and calls—save your shoeleather and save your patience—work effi- 


The prospect card is carefully designed, covering all necessary information, but not too 
It provides for birthday, age, name, address, busi- 
posed, i already carried, appointments, and literature sent. 
ged after Itation with many leading agents and managers who have had 


The Alphabetical Guides classify your reservoir of prospects—the men who need prelim- 
inary work—the cards to be held there until you can fix upon the proper time to see them. If 
you decide they need mail cultivation, the cards provide for keeping track of literature sent. 
Blank indexes are provided for special classifications of your own. 


In Brief: 1 Pocket leather prospect card case (retail price $1.25) ; 200 3x5 cards; 1 set 
each, monthly, daily, alphabetical and blank card index guides; 1 solid oak card index case. 


Here are the questions that the salesmanship outfit 


puts up to every life insurance man: 
How Many Calls do you propose to Make Today? 


Are you working on any SYSTEM—calling on your prospect at just the time when he 


haben file the card under the proper 


Why Are You Calling on Them Today? 





which is particularly fitted to his needs? 


The Western Underwriter Co. 


Send the Systematic Salesmanship Outfit to 











bald 


Are You Working Up Your Cases in Advance?! 


When you call, do you know your prospect’s age, his family and needs for insurance, 
his financial condition? Before you see him, have you a definite proposition lined up 


wenn eee ee eeeeessSEND IN THE COUPONS S¥5e e882 8 a ewes 


Cincinnati—Chicago—New York 


ing the way with literature? 














Name______ Address, pies 
Name Address 

Name. Address 

With compliments of 

Name. 

Company. 





Addrece 























SEND BILL TO US AT $3 EACH 














of war clause which used to be in fairly 
common practice. 





Louisiana State Life 


The Louisiana State Life. has adopt- 
ed the following war clause: 

“Any engagement in military, naval 
or aerial service in time of war shall 
require the written permission of the 
company and the payment of an extra 
premium at the established rate. Should 
the insured engage in such service with- 
out the company’s written permission, 
and if death occurs while thus en- 
gaged, or as the result thereof, the 
liability of the company hereunder 
shall be limited to the then legal re- 
serve under this policy. This modifies 
Section 5 and 12 of this policy.” 





Southeastern Life 


The Southeastern Life of Greenville, 

. C., is contemplating issuing endow- 
ments maturing at ages 60, 70 and 80, 
in the near future. It has revised both 
its military and naval service clause and 
its disability clause during the past few 
months. Its new war clause provides 
for the payments of an extra premium 
of 3 percent of the amount of the insur- 
ance, which shall be paid annually in 
advance. Written notice of the pro- 
posed service must be given by the in- 
sured and not less than one full annual 
extra premium must be paid within 
thirty days after the insured begins ac- 
tive service. If the insured shall fail 
to give such notice or to pay in ad- 
vance the extra premium, the liability 
of the company shall be limited to 20 
percent of the face of the policy, or to 
the net reserve on the policy at the time 





of death, whichever amount is the 
greater. 

Register Life 
The Register Life, of Davenport, 


Iowa, expects to add the total disability 
clause in its policies on Jan. 1. It will 
also issue a new policy in the form of 
an ordinary life endowment at age 65 
and will issue a revised monthly in- 
come policy. Its new dividend sched- 
ule will be ready Jan. 1, when it will 
go into effect, and will be modified 
somewhat from the present schedule. 
The company is also issuing a — rate 
book which will be ready on Jan. 





First National Life 


The First National Life of Pierre, S. 
D., will make no change in its dividend 
schedule for 1917. Its participating busi- 
ness consists of about $900,000, princi- 

pally reinsurance of the Bankers Re- 
serve Fund Life of Cincinnati. The 
company has recently placed on the 
market a special $5,000 whole life pre- 
ferred risk policy on the non-partici- 
pating plan, the premium at age 33 
being $100.00. An extra charge of 2 
cents per $1,000 is made for the danbid- 
ity clause on this policy. The values 
are the same as on the regular form. 
No charge for the disability clause is 
made in the regular form. 





Continue Same Scale 


The Toledo Travelers Life will prob- 
ably use the same dividend schedule 
for 1917 as that which is now in use. 
It has recently inserted an amendment 
in the application blank, providing for 
the military and naval hazard. 





Dakota Life 


The Dakota Life of Watertown, S. D., 
will make an increase in its 1917 divi- 
dend schedule, which goes into effect 
March 1. The company is placing on 
the market on Jan. 1 a new twenty pay- 
ment life return premium policy, which 
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returns the amount of premiums paid 
by the insured with the face of the 
policy in case of death within 20 years. 
It also has adopted a special total dis- 
ability feature, which pays the insured, 
in case of total disability, one-tenth of 
the face of the policy annually, for the 
full ten years, and as long thereafter as 
he shall live, and be totally disabled. 


New Rate Book Coming 


The Midland Mutual Life of Colum- 
bus, Ohio, will issue a new rate book 
about Jan. 1. It will include the rates 
for 25 and 30-payment life, 25 and 30- 
year endowments and endowments ma- 
turing at ages 60 and 65, which have 
not been included in the rate book here- 
tofore. The Midland Mutual will prob- 
ably continue the same dividend sched- 
ule for 1917 which is now in force. 
The dividend year changes July 1. 





New Disability Clause 


The Standard Life of Pittsburgh has 
recently added a new disability clause 
and has also adopted a new military 
and naval service clause. It expects to 
enter the states of Ohio and West Vir- 
ginia shortly after Jan. 1. 





New Schedule in 1917 


The State Life of Indiana’ will issue 
its new dividend schedule about Feb. 
1, to go into effect March 1. The State 
is now paying dividends at the end of 
the first year if the second annual pre- 
mium is paid instead of at the end of 
the second year. 





Preparing New Policies 


The Guardian Life, of Madison, Wis., 
has some new policies in preparation, 
which will be ready in January. The 
company has a new rate book in course 
of preparation. 





No Change in Dividends 


The Columbia Life of Fremont, 
Neb., will pay the same dividends in 
1917 as it has been paying during the 
past year, no change being made in any 
part of the schedule. 


Continues Present Scale 


The Columbia Life of Cincinnati will 
continue to pay the same dividends in 
1917 as it has paid during the past year. 


Atlantic Life 


The Atlantic Life, of Richmond, Va., 
will make a 20 percent increase in its 
dividend schedule, taking effect Jan. 1. 








No Decision on Dividends 


The Missouri State Life has not yet 
decided whether it will change its divi- 
dend schedule for 1917, but if it does 
so the schedule will be an increase over 
that for 1916. The dividend year be- 
gins April 1. The company is issuing 
two forms of war clause, one on the 
lives of militia men doing duty on the 
border and the other to foreign born 
residents of United States who are li- 
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Michigan Now Open 
AGENTS, WRITE 





State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits ean find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 





able to be called upon sometime to do 
military duty. 

The Missouri State is now making 
quite a feature of group insurance. 





Columbia of Nebraska 


The Columbia Life, of Fremont, Neb., 
will use the same dividend schedule for 
1917 as for 1916. The company’s divi- 
dend year changes on Feb. 1. 





State Mutual Life 


The State Mutual Life, of Worcester, 
Mass., will make no change in its divi- 
dend schedule for 1917, which will be 
the same as for 1916 and 1915. In its 
1917 policies a ninety day loan and sur- 
render clause will be added. Otherwise, 
no policy changes are contemplated. 





Continental of Delaware 


The Continental Life of Wilmington, 
Del., is contemplating adding a dis- 
ability clause to its policies. It will 
also increase its dividend schedule, 
which goes into effect Jan. 1. 





Presbyterian Ministers 


The Presbyterian Ministers Fund of 
Philadelphia will publish its new divi- 
dend schedule for 1917 on Dec. 31. 





Girard Life 


The Girard Life of Philadelphia is 
contemplating the addition of a mili- 
tary clause after the first of the year, 
but has not decided upon its form. It 
will use the same dividend schedule for 
1917 as the one now in force. 





Farmers & Traders 


The Farmers & Traders Life of Syra- 
cuse, N. Y., has revised its policies so 
as to make no interest charge for days 
of grace, in the payment of premiums 





Minnesota Mutual Scale 


The Minnesota Mutual Life will make 
no change in its dividend schedule for 
1917, continuing its present scale. 





Northwestern Mutual Refunds 


The present dividend scale of the 
Northwestern Mutual Life has been ex- 
tended for 1917. This schedule was 
adopted in 1912 and has been in con- 
tinuous use since then. 


Midland Mutual Dividends 


The Midland Mutual Life of Colum- 
bus, Ohio, will use the same schedule of 
dividends in 1917 that is now in force. 
The company’s dividend year com- 
mences July 1, but the new schedule, 





The 
Ohio National Life 
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ALBERT BETTINGER, President 
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“SOMETHING DIFFERENT’’—we believe the 
most salable combination contract on the market 


ILLUSTRATION: 
Age 35— 
Pays $ 5,000.00 in case of death from any cause. 
** ~~ 10,000.00 in case of death from Accident. 
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will be published shortly after the first 
of the year. 


Standard Life Schedule 


The Standard Life of Iowa is mak- 
ing no change in its dividend schedule, 
employing the same scale for 1917 as 
it has used this year. 


Penn Mutual Life 


The Penn Mutual Life has had un- 
der consideration for a considerable 
time the question of adding a war 
clause to its policies, but no conclusion 
has yet been arrived at. The com- 
pany’s dividend year commences May 1 
and the basis of dividends for 1917 has 
not yet been determined. 





NEW WAR CLAUSE 


The Gulf Coast Life, of Gulfport, Miss., 
is now using the following war clause: 
“Provided always that in case of death 
from or in consequence of enlistment or 
service in the army or navy of the United 
States or any other country, in time of 
war, the limit of recovery hereunder shall 
be Poo total amount of the premiums paid.” 
he Gulf Coast has recently added the 
state of Tennessee to the territory cov- 
ered. 


ERRORS IN SCHEDULE 


Some typographical errors were made in 
the dividend schedule of the Connecticut 
General Life published in The Western 
Underwriter of Nov. 21. The rate for the 
twenty-year endowment policy at age 
sixty should have been $79.42 instead of 
$66.66. The ages shown under the thirty- 
year endowment were incorrect and should 
have been age twenty for the first column, 
twenty-five for the second, thirty for the 
third, thirty-five for the fourth, forty for 
the fifth and fifty for the sixth, instead 
of twenty, thirty, thirty-five, forty, fifty 
and sixty. 





bab AND COST NOTES 
e Ohio State Life will determine on 
1917. ‘tividenta early in January. 


The State Life of Indiana will announce 
its 1917 dividend scale the latter part of 
January. 


The La Payette Life will make no de- 
cision as to 1917 dividends until after 
the annual report has been prepared some 
time early in January. 


The directors of the Maryland Life will 
act on the apportionment of dividends for 
1917 at a meeting near the end of Febru- 
ary. The company’s —_— —_ runs 
from April 1 to March 3 


The Great Northern Life, of Wausau, 
Wis., is getting out a new rate book which 
is now in print. There will, however, be 
no change in the rates. The company has 
recently issued a new disability clause and 
also a new war clause. 


The Protective Life of Birmingham, 
Ala., will have out its new dividend 
schedule for 1917 on March 1. The com- 
pany has a well organized agency plant 
in the two states of Alabama and Texas. 


By the action of the board the dividend 
scale now used by the Equitable Life of 
Iowa extends until March 1. No decision 
Th as yet been made on the scale for 


2 a 
Provident Men Promoted 


John Way and M. Albert Linton have 
been elected vice-presidents of the 
Provident Life & Trust. Mr. Way has 
been assistant treasurer and Mr. Lin- 
ton associate actuary. William C. 
Craige, the title officer, has been made 
general solicitor. These promotions 
are all deserved and come to men who 
have rendered the company excellent 
service. 

<= op 


Officers Are Elected 


The new Des Moines Life & Annuity, 
which is being organized at Des Moines, 
is reported to be reaching a satisfac- 
tory condition and Secretary E. 
Lewis has announced the selection of 
several important officials. 

G. R. Rhoads will be general manager 
of the agency department. Mr. Rhoads 
was formerly with the Guarantee Life 
of Houston, Tex., and with the Mon- 
tana Life and has been in the life in- 
surance field for some twenty years. 
Frederic S. Withington, who is well 
known in Iowa, will be actuary. 

The new company will have a $500,000 
capital and surplus of the same amount. 

————321e—__ 


Johnston & Clark, general agents of the 
Mutual Benefit Life at Detroit, have pur- 
chased the Truman H. Newberry home- 
stead at 481 Jefferson avenue and will use 
it.for office purposes. 








News About Companies 








Western, Iowa—It closed November 
with the largest amount of business ever 
written during any one month in its his- 
tory, it being over $300,000. The Western 
Life is only operating in Iowa and ex- 
pects to have $5,000,000 of business on its 
books by Jan. 1. The amount written this 
year will be in excess of $2,000,000 


Globe Life, Salina, * xan—It was li- 
censed to do business Aug. 16, 1916, and 
actually began business Aug. 23, has up 
to date written almost $750,000 of insur- 
ance, and expects to make it a million 
before the close of the year. On Nov. 21 
it had a special aqtoakchabders’ meeting at 
which 19,000 out of the total 20,000 shares 
of stock were represented, it was decided 
unanimously to increase the capital to 
$500,000. oer 


Lincoln National Life—It will close the 
year with approximately $30,000,000 of 
paid-for business in force. 


Guarantee ig Saas =. 1 

tatement show: loans, 
$1. 667,429.35; a a 15148, 300; 
cash in banks and treasury, $122, 239.78 
sounee eteeses $36,797.63; total, $1, 974,- - 

66.66. Liabilities—Death losses reported 
poe not filed), $36,000; liability under 
annual installment policies terminated by 
death, $88,104.88; miscellaneous office ex- 
pense (estimated), $5,000; total, $129,- 
104.88. 


—_——- <>+e- —____ 
December Is Talbot Month 


December has been set aside by the 
Fidelity Mutual life organization as 
“Talbot Month.” This month marks 
the completion of thirty-five years of 
service of President Walter LeMar Tal- 
bot, and the agents propose to produce 
$3,500,000 of paid for business. Mr. Tal- 
bott is a successful man and before his 
election to the presidency was in charge 
of the Philadelphia agency of the com- 
pany. He knows, therefore, the prob- 
lems confronting the agents and is heart 
and soul with them. 

——————2 oe —___ 
Licensed in Missouri 

The Bankers Mutual Life of Free- 
port, Ill., has been licensed in Missouri. 
It now operates in five states, the others 
being Illinois, Indiana, Michigan and 
Kentucky. The company is succeeding 
nicely under the guidance of President 
Walter B. Erfert. 

—————-®ta— ——— 

New Orleans Paper Changes Name 

The “Insurance Vindicator” of New 
Orleans is changing its name to the 
“American Underwriter.” There is al- 
ready one paper called the “American 
Underwriter,” located in New York 
City. 

—q@2-e—____ 


Mrs. Harry M. Moore, wife of Examiner 
Moore of the Ohio insurance department, 
is recovering from a surgical operation 
performed at Grant Hospital, Columbus. 





WANTED — General Agents Columbus, Toledo, Dayton, Spring‘ield, 
Ohio; renewals on old business. Also State Agent for Virginia and Man- 
ager ‘or District of Columbia. Best policies on the market; one copy- 
righted. Lowest average net non-participating rates. Loading from | to 
5 per cent. Attractive proposition. Company strong and conservative; 
directorate composed of bankers and business men of high type and well 
known financial responsibility. Ratio of assets $128.50 for each $100 of 
liability. “‘Sound as the Bank of England.” 
Address, with references, 
OLD LINE LIFE INSURANCE CoO., Box 319, CINCINNATI, OHIO 
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The Midland Mutual Life Insurance Company 


International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


' Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 














International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 











COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets....................... $ 1,747,779.70 
Insurance in Force...... ..........---- 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 








Dr. W. O. THOMPSON G. W. STEINMAN 
President Secretary 
INDIANAPOLIS 


JOHN C. HUMES, President LESLIE D..CLANCY, Secretary 
A LEGAL RESERVE COMPANY 
AN UNIQUE PLAN 
A representative of this Company has the best introduction 
to the best people in any community. 


DISTRICT AGENTS WANTED IN INDIANA 

















WANTED: Stock Salesmen for Legal Reserve Life and Casualty Insurance 
Company now organizing in rich farming section of Indiana. 
must furnish references. 
pects furnished and good inducements to the right men. 


Star Life & Casualty Co., Rochester, Ind. 


Applicants 
Men of sterling character only need apply. Pros- 


Address 














The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-ene years 


Has Paid Over $7,500,000 in Relief 


TO ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Maaager 
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ANNOUNCEMENT 
On Jan. 1, 1917, the name of THE 
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to THe NatioNaAL UNpDERwRITER, and the 
subscription , price will be increased 
from $2.50 to $3.00 per year. 








WORK OF THE AGENT 

THERE is only one substitute for the 
agent in the insurance business and 
that is compulsion by law. The sooner 
this is recognized the better. The 
churches would soon die out without 
ministers and life insurance would soon 
become an unimportant business with- 
out agents. 

Modern salesmanship has been de- 
signed to meet the needs of our pe- 
culiar American ideas of freedom and 
individual initiative, as compared with 
European ideas. Monopoly and com- 
pulsion are natural corollaries of the 
European system. Modern salesman- 
ship does not perform the function 
merely of nagging or driving people 
into purchasing. It rather educates or 
informs them of the advantages of a 
certain proposition, and after placing 
the facts before them leaves the way 
open for voluntary action. 

The assumption that people know 
what they want and will voluntarily 
go and buy it where it is to be had 
at the least cost is a wrong one. Peo- 
ple are too busy and engaged with too 
many things to rely wholly upon them- 
selves. They need the professional 
salesman, the specialized student who 
thinks things out for them in his own 
particular line and lays the results be- 
fore them. The work of a salesman is 
very much like that of a private sec- 
retary or assistant to the manager of 
a large business, who gets all the facts 
and does all the investigating neces- 
sary, lays the result before the head, 
who with this knowledge decides 
whether or no to make the purchase. 
The insurance salesman investigates 
the subject of life insurance for his 
prospects, works out all the details, 
studies his life insurance needs, and, 
having analyzed and brought all the 
facts together, simply puts it up to 
his prospect to decide whether or not 
he wishes to buy. This, in fact, is 
the function of all salesmanship. 

Salesmanship is a much more impor- 
tant factor in American business life 
than in Europe, because there is so 
much difference in the business condi- 
tions of the two continents. Under 


6,000,000 
New Policyholders in 1917 








our system we need the specialized 
middle man. It is one of the prices 
we pay for our individual freedom; it 
gives us the opportunity constantly to 
exercise our judgment and develop our 
faculties. It is not enough for us to 
accomplish a certain result; in other 
words, efficiency is not the last word 
with us. We take some pleasure and 
satisfaction as well as gain experience 
and development through accomplish- 
ing the results which we seek. We get 
something besides the results out of 
everything we do, something that adds 
to the interest and richness of our 
lives. 





NEEDS READJUSTMENT 


Some of the agents of life companies 
which charge 6 percent interest to 
policyholders for loans to pay pre- 
miums argue that this is an injustice 
to the policyholder. A company per- 
haps earns on an average 5 percent, 
yet it charges its own policyholders 6 
percent for their own money with which 
to pay premiums. 

In other words, an outsider who has 
no particular interest in the company 
can borrow money from it at 5 per- 
cent, and yet its own policyholders 
have to pay 6 percent for money with 
which to pay premiums. This is point- 
ed out as one of the injustices that 
needs correction in some of the com- 
panies. More and more home offices 
are beginning to recognize not only 
the desirability but the necessity of 
having a readjustment of all these lit- 
tle practices that have been inherited 
from the past, so that life insurance 
will not be on the defensive in any 
respect, but that equal justice will be 
accorded to all. 








REMOVING THE BARRIERS 


THERE are two barriers that have to be 
removed at the beginning of every sale. 
These barriers are, first, apathy, and sec- 
ond, competition. The prospect is almost 
always apathetic. He simply does not 
want your goods. On the other hand, 
the labors of another salesman occasion- 
ally make a careful demonstration of the 
superiority of your proposal necessary. 
This is the only point at which competi- 
tion enters into the transaction. As a 
real barrier to the sale it is active only 
in one case out of ten. 

The following is a comprehensive 
definition of salesmanship: It is making 
the prospect feel as you feel about your 
goods. To do this means, first, getting 
the prospect’s attention; second, arousing 
his interest; third, creating a desire to 
have; fourth, leading him to act at once 
to fulfill this desire. 

To do this a salesman must have, first, 
information; then resourcefulness, inge- 
nuity, sagacity, and finally, enthusiasm— 
the greatest of all. And try not to for- 
get to give the prospect a chance to 
sign the application. Don’t bring him 
to the point of buying, then drive him 
away from it. Don’t bore him with an 
elaborate argument, when all he desires 
is a good proposition. 





THERE are 6,345,784 excuses for not 
insuring—and only two good ones 
among them—one financial, the other 
physical. 





“ALWAYS at par or better, never fluctu- 
ating in value—Life Insurance.” 


Personal Glimpses of 
Life Underwriters 


D. K:; Paige, of Akron, Ohio, district 
manager of the Mutual Life, is featured 
in the current issue of “Points,” the 
agency bulletin of the Mutual. It says: 

“D. K. Paige, of Akron, Ohio, star 
producer, had for a prospective appli- 
cant a prominent business man with 
offices in Chicago and Boston. The 
form of policy had been fully agreed 
upon, and the amount, $25,000 deter- 
mined; it remained only to complete 
the medical examination. They agreed 
to meet in New York for that purpose 
a week or two later, but Paige was un- 
easy. His client had gone to Boston, 
and on Saturday.evening he sent him a 
telegram (night letter) asking him to 
meet him in New York on Monday, 
urging the oft-repeated argument, 
“There is danger in delay.” His client 
wired that he could not be in New York 
at the time suggested, but would meet 
him there one week later. 

“On the next day the prospect was 
riding in the country with a friend 
when, in passing through a clump of 
woods, a dog rushed out from the 
bushes and was run over by the car. 
The prospect stopped the car and got 
out to see whether the dog was seri- 
ously injured. At that moment three 
men came out of the brush and covered 
the prospect with their guns, declar- 
ing that he had killed their dog and 
now they would kill him. They were 
intoxicated with rage and appeared des- 
perate. The prospect thought of a great 
many things in the next few moments, 
especially of life insurance and the fact 
that there was “danger in delay.” 

“It was with difficulty that the would- 
be murderers could be appeased and 
diverted from their purpose. The mat- 
ter was finally adjusted, however, and 
the prospect did a lot more thinking 
during his return trip to Boston, with 
the result that on arrival there he im- 
mediately sent a telegram to Mr. Paige 
to meet him at the Mutual Life office 
in New York the next day. He real- 
ized that the most important piece of 
business that he had to attend to just 
then was to get that policy in force. 
Both parties were promptly on hand in 
New York the next day and the policy 
was duly issued.” 





J. J. Tyndall, manager of the life and 
accident department of the Travelers 
at Cincinnati, has been selected to take 
the place of C. H. Cord of the Mutual 
Life, to deliver Lecture No. 10 of the 
life insurance salesmanship course at 
the University of Cincinnati, which is 
to be-on the topic, “Securing Pros- 
pects.” Mr. Cord has been in poor 
health and was unable to handle the 
assignment. One feature of the work 
of securing prospects will be illus- 
trated by Mr. Tyndall by showing the 
use of a card index outfit. 


Robert E. Spaulding, superintendent 
of agents of the Chicago department of 
the Mutual Life, is one of the best 
posted men in the business and is of 
great assistance to the agents of the 
company. He is a native of Illinois 
and has just passed his forty-seventh 
birthday. He started in the insurance 
business as an assistant bookkeeper of 
the supreme lodge of the Knights of 
Pythias insurance department in 1892. 
Finally he was made general secretary 
of the insurance department and gave 
his attention to a study of insurance 
problems. He saw the necessity of get- 
ting the insurance department on an 
adequate rate basis. He was the first 
to urge upon the supreme lodge the 
necessity of adopting adequate rates. 
In 1907 he resigned from the Knights 
of Pythias insurance department to go 
with the Union Central Life, working 
in the southern states. He was con- 
nected with the National Life, U. S. A., 
for a while, establishing its restoration 
bureau. When W. B. Carlile was man- 
ager of the Mutual Life in Chicago Mr. 





Spaulding became connected with the 
Chicago agency. He took up the rate- 





ROBERT W. FOWLER 


Robert W. Fowler, superintendent of 
agents of the Lincoln National Life, who 
has made a great success in home office 
work, has built up a number of its best 
general agencies. He, however, believes 
that there is more money and a greater 
work in the field, and hence resigned his 
salaried position and became general agent 
at Fort Wayne, Ind., taking the home of- 
fice general agency. Mr. Fowler sees 
great possibilities in the general agency 
work. 








book and was a success in soliciting. 
When Darby A. Day became manager 
he appointed him supervising agent and 
later superintendent of agents. In ad- 
dition to his regular agency work he 
is editor of the “Organizer,” the agency 
paper. 


J. E. Dunn has resigned as associate 
manager of the “Insurance Field.” Mr. 
Dunn is known to many insurance men 
in all sections of the country. 

‘For an instant J. E. Murray, of Mur- 
ray & Walker, general agents of the 
Penn Mutual Life at Cleveland, 
thought he was the victim of mob vio- 
lence last Saturday noon, when the 
whole Cleveland staff marched into his 
private office with cries and shouts. It 
took him but a monfent, however, to 
understand that the excitement was 
due to the completion of another fleet- 
ing year of this mortal life and that 
Saturday was his birthday. Neither 
threats of an eternity among the molten 


could wrest from him a statement of 
the number of years since he first saw 
the light. That secret is still locked in 
his breast and the boys were forced to 
compromise by inviting him out into 
the big office workroom to partake 
with them of a delicious buffet lunch, 
to which the girls of the staff were also 
invited. A sheaf of applications was 
presented to him in honor of the oc- 
casion. 


Franklin H. Hazelton, of Portland, 
Me., state manager of the Equitable of 
New York, celebrated his twenty-fifth 
anniversary in connection with the 
the company and was given a compli- 
mentary banquet last Friday evening. 
Previous to the dinner Thurston S. 
Burns, of Westbrook, agency director 
of the New York Life, called at Mr. 
Hazelton’s office and presented ihm 
with a bouquet of roses on behalf of 
the general agents of other companies. 
George T. Wilson, vice-president of the 
company, represented the home office. 
Among the guests were Governor-elect 
Milliken, Insurance Commissioner E. J. 
Carter and Judge Clarence Hale of the 
federal court: 


He overate; 

but didn’t ventilate. 
He was oversize; 

but didn’t exercise. 
He could see a doctor; 

but couldn’t fee a doctor. 
He had plenty of assurance; 
at but no insurance. 
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his family. 


was hard on 





—Fidelity Policyholder. 
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OBSERVATIONS FROM A 
CITY ON A BOOM 


(CONTINUED FROM PAGE 1) 


Here are located the main plants and 
offices of the E. I. du Pont de Nemours 
& Co. and the Atlas and Hercules pow- 
der companies. With a population of 
100,000, times are 175 percent of normal. 
Workmen .are employed on a scale of 
wages almost double that paid by the 
Ford Motor Company. Office employes 
and department heads who formerly 
had no bank accounts, or at best a few 
hundred dollars, are now in comforta- 
ble circumstances. 


Not Making Big Records 


Yet Wilmington agents are writing 
only one-third or at most one-half 
more business, than they did when the 
town was one of small importance, in 
the eyes of the life companies. 

Perhaps the first reason for lack of 
increased production rests in the fact 
that there are not a great many high 
grade agents and general agents in Wil- 
mington. There are only six general 
agents producing any great volume, two 
of whom are personal producers. 


Many Are Not Eligible 


In the second place none of the work- 
men employed in the powder plants are 
eligible for life insurance as their occu- 
pation is too hazardous. Several thou- 
sand are thus eliminated as prospects. 
In the plant directly across the river, 
Carneys Point, are working 15,000 men, 
none of whom can get insurance of any 
kind. A few of the companies will is- 
sue them endowment policies at rated 
up ages, but the rates are so high as 
to make insurance prohibitive. This is 
probably as large a body of men in one 
plant, practically uninsurable, as can be 
found in the country today. The class 
of men who, at first glance, would be 
considered as the best prospects are 
also considered by the companies as too 
risky. These are the department heads, 
all of whom are stockholders and re- 
cipients of large extra dividends. Their 
work, however, requires them to visit 
the plants at least once in two weeks, 
in this manner exposing themselves to 
the ever present explosion hazard. This 
leaves among the powder employes 
only the officials and office clerks. 


Hyatt Gets Good Business 


Most of the business among the com- 
pany officials has been written by John 
P. Hyatt, an agent of the Equitable 
Life of New York, and formerly a news- 
paper man. Last year his personal pro- 
duction was $450,000. Some claim that 
the fact that T. Coleman du Pont is 
president of the Equitable, carries 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, | CHICAGO, ILL. 


FARM MORTGAGES 


lowa and So. Dakota 
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IOWA LOAN & TRUST CO. 
DES MOINES, IA. 























Capital and Surplus Over $1,000,000 








weight with many who feel that there 
is something of a lucky charm con- 
nected with the name du Pont. Be that 
as it may, it is interesting to observe 
that the Equitable is insuring by far 
the largest proportion of the du Pont 
powder officials. 


“Get-Rick-Quick” Spirit 


Wilmington life men agree, however, 
that the greatest stumbling block in the 
way of writing new business is the “get- 
rich spirit” in the air. One has only to 
walk the length of the main street to 
see it. Stock brokers’ offices are every- 
where in evidence, and all are doing 
a good business. Those who have made 
money in du Pont stock are reinvesting 
it in stocks of all kinds. A new sesame 
to great wealth, they believe, has been 
opened to them. 


Now Is on Easy Street 


It is difficult to sell life insurance to 
such men. It is hard to convince a man 
$50,000 or $100,000 richer than he was 
a few months before, that he needs pro- 
tection. If he has held his du Pont 
stock he is receiving handsome divi- 
dends and the par value of the stock 
has been multiplied many times. His 
future is secure, he feels, and insurance 
seems very unnecessary. Some months 
ago, with his nose to the grindstone 
and his future in doubt, he would so- 
berly have considered making certain 
for his family what little he had. 


Field Is With Average Citizen 


So, after all is said and done, the 
real field for the life agent in Wilming- 
ton, as in any other town, is among 
the average citizens. The uninsurable 
workers, in the powder plants, are put- 
ting more money into circulation. More 
money is being spent for everything. 
Bank deposits are at a high water mark, 
and prosperity is reflected everywhere. 

Some eastern companies have sent 
some of their best personal producers 
to Wilmington, to “clean up” on the 
du Pont officials. They have stayed a 
few days and then gone home empty 
handed. They have overlooked the 
best prospect in town—Mr. Average 
Citizen. 


More Money in Circulation 


Life companies operating in simi- 
larly rich-over-night towns report a like 
experience. The only evidence of 
wealth in such towns, aside from the 
spectacular, from an insurance stand- 
point, is the fact that there is more 
money in circulation and more in the 
hands of the average citizen. 

The chief lesson to be learned from 
a study of a city like Wilmington, 
which is typical of hundreds of others 
large and small, is that in such a city, 
grown suddenly rich, no new or spec- 
tacular methods for getting new busi- 
“2 og are required or are even applica- 

e. 


Must See the People 


As a western company constantly 
writes its agents “To sell policies, see 
people.” Straight canvassing is just as 
necessary in a “boom” town as any 
place else and will bring greater re- 
turns. Wilmington agents are begin- 
ning to realize that they have been 
wasting time. The great influx of 
wealth, they thought, called for a 
change of method. They began to 
search for large cases, and forgot about 
the ones and twos. The fact that the 
wealth of Wilmington has increased 
all out of proportion to the insurance 
in force can be attributed to the lack 
of foresight on the part of the general 
agents there. They forgot that a cer- 
tain number of calls, day in and day 
out, produce a steady volume of busi- 
ness, always. 
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MANAGER WANTED 
SOUTHERN HALF OF MICHIGAN 


Good Commissions 
Splendid Renewals 
Liberal Expense Allowance 
If you can show a clean record which will bear investigation, 
write to 


E. S. ALBRITTON, Superintendent of Agencies 


The Minnesota Mutual Life Insurance Co. 
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LIFE AGENCY CHANGES 


J. B. MAGUIRE HAS RESIGNED 





Cantrall Becomes General Agent North- 
western Mutual in Central and 
Southern Illinois 





E. E. Cantrall, district manager of 
the Northwestern Mutual Life at 
Springfield, Ill., has been appointed gen- 
eral agent of the company for central 
and southern Illinois, succeeding J. B. 
Maguire of East St. Louis, Ill., who is 
retiring from active service after being 
in his gr position for thirty-five 
years. r. Maguire is one of the most 
prominent life insurance men of the 
state, is a thorough organizer and a 
man who has done much both for his 
company and the business at large. He 
will live on his farm near Springfield, 
Mo. Mr. Cantrall has been district 
agent since the death of his father, J. 
S. Cantrall in 1906. He is a live wire 
who has made good in a big way. 





Mark Braun’s Change 


Mark Braun, formerly with the Se- 
curity Mutual Life of New York in In- 
dianapolis, has been appointed home 
office general agent of the Federal Life 
of Chicago. He will have charge of 
Chicago and northern Illinois. Mr. 
Braun is expected to develop a strong 
agency for the Federal. 


Rollings Goes to Fargo 


H. J. Rollings, formerly of Fergus 
Falls, Minn., has removed to Fargo, N. 
D., to become general agent of the Na- 
tional Life of Vermont. He is one of 
Minnesota’s pioneer life insurance men, 
having formerly been identified with 
the Mutual Life. 


LIFE AGENCY NOTES 


Huffman & Huffman have been appoint- 
ed general agents of the Atlantic Life at 
Mount Howe, Va. 

Edwin J. Kester has been appointed gen- 
eral agent of the National Life, U. S. A., 
for Lehigh, Buck and Carbon counties, Pa. 

John E. Stanton, of Piqua, O., becomes 
general agent for the Midland Mutual Life 
for the counties of Miami, Darke and 
Shelby. 





Miss Inez Hall, representative of the 
New York Life at Antigo, Wis., has been 


Safe Six Per Cent 


First Mortgage Farm Loans 

No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 





In the districts from which Security is selected, there ha 


aot been half a crop failure in twenty years. 
Write us fer booklets explaining resources of the country 
our plans of jon. 
West States 


Morfégage Loan Company 
Salt Lake City, Utah 








Investment Service 
For Insurance Companies 


Experience. in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & ‘COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 


appointed to take charge of the Dubuque, 
Ia., district for that company. \ 
Melvin E. Kraus, Marshfield, Wis., has 
been appointed a special agent of the 
Northwestern Mutual Life, with head- 
quarters at Marshfield. 

The Anderson-Bramwell Company takes 
the Travelers in Kansas City, Mo., and 
vicinity for all lines except liability. The 
agency has not previously had a life com- 
pany. 

Major E. H. Switzer, who has been gen- 
eral agent at Chicago for the old line 
Bankers’ Life, is now one of the big pro- 
ducers for the Mutual Life in the million- 
a-month agency. He was connected with 
the Mutual Life before going with the old 
line Bankers’ and has always been a big 
personal producer. 

George P. Marsh, a former newspaper 
man, has been appointed district manager 
of the Mutual Benefit at Cape Girardeau, 
Mo., for the southeast part of the state. 
Mr. Marsh graduated at Kansas Univer- 
sity, was in newspaper work in St. Louis 
and then became assistant to the editor 
of the “Tribune” at Cape Girardeau. 
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ITS BUSINESS IS REINSURED 





Continental Beneficial Risks Are Taken 
Over by the Western Life 
Indemnity 





The risks of the Continental Bene- 
ficial of Philadelphia, the institution 
which has been in the papers in a spec- 
tacular way recently, have been rein- 
sured in the Western Life Indemnity of 
Chicago. The Continental Beneficial 
was examined by the Illinois depart- 
ment and found to be in bad shape. 
A receiver was applied for but the con- 
cern skipped over night from Chicago 
to Philadelphia and there was nothing 
to receive. There are upwards of 6,000 
members. Following the reinsurance a 
receiver was applied for by the attor- 
ney of the company and David Phillips, 
a lawyer in Philadelphia was appointed 
to act in that capacity. The reinsur- 
ance agreement provides that the West- 
ern Life Indemnity will pay 20 percent 
of the premiums received to the Con- 
tinental Beneficial. 


(RR te 
Farmers & Bankers Progress 


The Farmers & Bankers Life of 
Wichita, Kan., is going along in the 
even tenor of its way. It has recently 
entered Arizona and New Mexico, but 
does not contemplate any extension of 
its territory for the immediate future. 
It has made no changes in its policy 
contracts during the past year. In 
fact, the chief item of interest regard- 
ing the company is that it is writing 
an increasing amount of new business 
each month. 
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Has Entered South Carolina 


The Merchants Life of Burlington, 
Iowa, has recently withdrawn from 
Florida and entered South Carolina. 


a a i 
Will Enter More States 


The First National Life, of Pierre, S. 
D., will shortly enter Washington. It 
is now operating in Montana, North 
Dakota, Ohio and South Dakota. 
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Investment Bill for Oklahoma 


A bill for the compulsory investment 
of life insurance funds is being pre- 
pared for introduction in Oklahoma. 
The measure is being modeled on the 
Robertson law of Texas. 

Commissioner A. L. Welch of Okla- 
homa has expressed the view that there 
will be no need of such a law if a 
branch of the federal land bank is lo- 
cated in Oklahoma. In the hot con- 











troversies over the Robertson act in 


Texas, Oklahoma has always been cited 
as a state that was getting more than 
its share of life insurance money. Prob- 
ably the author of the proposed meas- 
ure has not taken the trouble to inform 
himself in regard to the facts concern- 
ing life insurance investments in the 
state. 
—_—_— ee 


PLANNING FOR THE CONGRESS 





Des Moines Underwriters Association 
Getting Ready to Entertain 400 or 
500 Guests in May 





The Iowa Association of Life Under- 
writers at Des Moines discussed the en- 
tertainment of the Northwestern Life 
Underwriters Congress in Des Moines 
next May at the regular December 
meeting last Saturday night. It was 
declared that the meeting in Des Moines 
will bring 400 to 500 life insurance men 
to that city and preliminary arrange- 
ments contemplate an elaborate pro- 
gram for the entertainment of the 
visitors, in addition to the business ar- 
rangements. Ralph Faxon, secretary 
of the Chamber of Commerce, spoke to 
the insurance men. He outlined the 
preliminary steps to be taken in pre- 
paring for the convention and so pleased 
his auditors that he was made an hon- 
orary member of the organization. It 
is expected that the meeting in Des 
Moines will look toward the comple- 
tion of organization work which was 
launched at Minneapolis last summer. 

The annual election of the Iowa as- 
sociation will occur at the January 
meeting. 
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Aids Fight on H. C. of L. 


The Bankers Life of Des Moines has 
announced an increase in wages of $5 
per month to every employe who is 
not already receiving as much as $100 
per month. The increase will affect 
225 employes. Secretary Gerard Nol- 
len states that the increase is made be- 
cause of the constantly increasing high 
cost of living and is not a recognition 
of special merit. So far as is known, 
this is the first Des Moines concern to 
make a general advance in wages so as 
to aid in combatting the H. C. of L. 


_—— SD Oa 
Williams at Head Office 


Edwin M. Williams is a new man at 
the home office of the Travelers, hav- 
ing just been made secretary to Samuel 
R. McBurney, superintendent of agen- 
cies, life and accident departments. Mr. 
Williams has been a special agent of 
the Travelers for the past two years, 
his late assignment having been at 
Dayton, Ohio, at the same branch from 
which the company recently brought 
John W. Waters to become manager of 
the Hartford branch office, life and ac- 
cident departments. 
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Works to Be at Head 


S. D. Works, insurance superintend- 
ent of Minnesota, is now arranging to 
take charge of his new office as presi- 
dent of the Zenith Sales Company, 
which has opened offices in the Lumber 
Exchange, Minneapolis. The Zenith 
Sales Company will be a holding com- 
pany for six new insurance corpora- 
tions with a combined capital of $2,100,- 
000. The companies will be the Zenith 
Life, with $500,000 capital, Zenith Cas- 
ualty with $300,000, Zenith Fire with 
$500,000, Zenith Health & Accident 
with $300,000, Zenith Surety with $250,- 
000 and Zenith Trust & Savings Bank 
with $250,000. The last will have 
charge of the finances of the other 
companies. The life company will be 
the first one organized. J. A. Blum 





will be vice-president and general man- 
ager; Howard Everett, second vice- 
president; Fred H. Cosgrove, secretary 
and treasurer; Hiram D. Frankel, gen- 
eral counsel. The Zenith holding com- 
ing will comply with the Minnesota 
blue sky law. 
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Arcanum Members to Stick 


Sol. A. Eckstein, Milwaukee, one of 
the most active members of the Royal 
Arcanum, has completed a personal poll 
or straw vote to determine if the in- 
crease in rates, effective Dec. 1;, will 
reduce the membership to the extent 
predicted. Mr. Eckstein finds that 75 
percent of the members of councils in 
widely separated localities have signi- 
fied their intention to accept the new 
rates and remain members. Mr. Eck- 
stein is treasurer of Allen council, 
Milwaukee, having one of the largest 
memberships of any council in the 
country. 
————@»,02—____- 


Big Gain for October 


October business of the Northwestern 
Mutual Life was by far the largest of 
any corresponding month in the his- 
tory of the company. The reported 
business for the month was $12,241,140, 
an increase of $1,772,240 over the same 
month last year. The reported business 
for the first ten months of 1916 was 
$126,628,806, an increase of $22,359,426 
over the same period of 1915. 
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Fraternal on Full Rate Plan 


The Beavers National Mutual Bene- 
fit, a new fraternal on the full reserve, 
level premium plan, was licensed Dec. 
1 by Commissioner Cleary of Wiscon- 
sin, its home state. It plans immediate- 
ly to enter Minnesota and other states. 
The society started with 540 members 
who had paid a full annual premium in 
advance. 

The new order was started by the old 
Beavers Reserve Fund and has the 
same officers and directors and uses 
the same lodges. It is indicated that it 
will also take over the Defenders of 
Madison and the Fraternal Order of 
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Rangers, which found themselves with- 
out sufficient expense funds to get new 
members. 
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BARS THE SAVING CLUB PLAN 





Wisconsin Commissioner Rules It Is 
Group Insurance on Too Broad © 
a Scope 





Commissioner M. J. Cleary of Wis- 
consin has recently ruled that the One 
Hundred Payment Savings Club plan 
proposed by the American Saving Club 
Company of Harrisburg, Pa., and the 
Travelers Insurance Company cannot 
be operated in Wisconsin. 


Under the system proposed the Har- 
risburg company sells the use of a copy- 
righted system to banks, the banks 
paying the saving company $12 each 
three months for the use of the sys- 
tem. Depositors in the bank, who 
agree to deposit a given sum, not less 
than 25 cents nor more than $2 per 
week for a period of not less than 100 
weeks, are insured by the bank in the 
Travelers, the insurance policy guar- 
anteeing to the depositor or his bene- 
ficiary the payment of an amount equal 
to that which he would have in the 
bank if he lived and continued to make 
the regular deposits for the period of 
100 weeks. 

The commissioner rules that this is 
group insurance, and prohibited under 
the former ruling of the department, 
which required the members of a group 
covered by an insurance company to be 
employes of an individual employer. 


This is probably the most liberal 
method of constituting a group that 
has yet been devised. In the case of 
the proposal of the Wisconsin Bankers 
Association, the Wisconsin department 
ruled that vocational groups would be 
prohibited. Under the One Hundred 
Payment Savings Club plan, the only 
requirement for membership in the 
group covered is that the member be a 
depositor in the bank purchasing the 
contract. No medical examination is 
required and the premium is paid by 
the bank. 


In passing on the group policy pro- 
posed for bank depositors who agree 
to save a specified amount weekly for 
100 weeks, the Wisconstn department 
referred to the stand it took verbally 
on the plan of the Wisconsin Bankers 
Association to secure group insurance 
on bank employes for members of the 
organization. On this point, Commis- 
sioner Cleary says: 

The department held that the princi- 
ples of group insurance were violated in 
this proposal. In the first place, the mem- 
bers were not employes of an individual 
employer. They were not even employes 
of the corporation to which the policy 
issued. Further than this, the plan per- 
mitted selection within the group. The 
department’s ruling was that a group 
policy must cover employes of an _ indi- 
vidual employer. It further provided that 
all of the employes of the employer fall- 
ing within the limits established by the 
writing of the insuring company must 
be covered; in other words, that there 
cculd not be selection within the group. 

Under the ruling of the department, the 
Travelers is now writing group policies 
for individual banks, instead of writing 


a blanket policy for the association, as 
proposed. 
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Victory for Fraternals 


Fraternal societies consider the re- 
cent defeat of the New Era Association 
amendment to the constitution of Mich- 
igan, a matter of vital importance to 
them. The New Era Association has 
now endeavored twice to get the laws 
of Michigan in shape so it could op- 
erate as a fraternal but without a 
lodge system. Its last effort was at 
the recent attempt under the head of 
a reform measure, to get an amendment 
to the constitution which would have 
taken from the insurance department all 
Supervision over fraternals and would 
have opened a way for all inadequate 
rates and wildcat concerns that wanted 
to operate in the state. 

Mark T. McKee, of° Detroit, secre- 
tary of the Michigan Fraternal Con- 





gress, had charge of the campaign 
against the amendment, which was de- 
feated by 150,000 votes. After the re- 
sults of the election were known, the 
railroad brotherhoods presented Mr. 
McKee a very handsome Hamilton 
watch and last week the executive 
committee of the National Fraternal 
Congress presented him the engrossed 
thanks of that organization for the 
successful conduct of the campaign 
that saved the fraternal system in 
Michigan. 
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GREATER DEMAND NOW FOUND 





Travelers Says There Has Been Rapid 
Increase in Annuities and 
Incomes 





The Travelers tells its agents that 
there is a rapid increase in annuity poli- 
cies being sold, the new premiums for 
the ten months being $641,280, an in- 
crease of $507,108 over the entire year 
of 1915. The company says that an- 
nuities are being increasingly purchased 
by administrators and trustees for 
women and by corporations for super- 
annuated employes. The company says 
that the purchase of annuities and the 
increasingly popular monthly income 
and pension insurance policies indicates 
that the principle embodied in these 
contracts is being regarded more favor- 
ably. 
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Kansas and Nebraska Directory 


This week from the press of THE 
WESTERN UNDERWRITER came the new 
edition of the insurance directory of 
Kansas and Nebraska. This is the most 
complete book ever issued for these 
two states, covering all the cities and 
towns with lists of agents and compa- 
nies represented. There is a lot of com- 
pany information and insurance statis- 
tics. The increase in the size of the 
book since the last edition was pub- 
lished shows the growth of the insur- 
ance business in these two great states. 

These books are invaluable as refer- 
ence. One of the features is a com- 
plete digest of the insurance laws of 
both Kansas and Nebraska by Guilford 
A. Deitch and Frank G. West of the 
Indianapolis bar, editors of the “Insur- 
ance Digest.” 


OOS te 
Not Subject to Tax 


Arguments were heard by Judge Fer- 
dinand A. Geiger, in the United States 
court at Milwaukee, on Nov. 28-30, in 
the suit of the Northwestern Mutual 
Life to recover from the United States 





“THE COMPANY FOR MEN WHO WANT TO GROW” 


Established 1860 


THE GERMANIA LIFE 
INSURANCE COMPANY 


OF NEW YORK 


WO good openings in splendid terri- 
tory for men with good records. 


For particulars address 


T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square NEW YORK _CITY 

















The Intermediate ,Life Assurance Co. 
EVANSVILLE, IND. 











This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 





O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 











Northwestern Illinois 








WANTED — Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 














George Washington Life Insurance Company 


West Virginia 
ating Climate. 


osition on a Perpetual Contract and Help. A splendid General Agency open. 
Write to H. M. Holderness, Agency Manager. 


Charleston, West Virginia 
Founded 1906 
The Little State of Big Promise. Oil, Gas, Coal, 


Water Power, splendid Upland Farming, Invigor- 
Everything Moving—Come help us grow. A permanent prop- 
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government $143,369, which it paid 
under the federal income tax law for 
the years 1909 and 1910. Interest from 
Jan. 22, 1912, also is demanded. The 
suit was instituted late in 1912. The 
Northwestern Mutual Life contends 
that inasmuch as it is a mutual organi- 
zation and all of its receipts are held 
in trust and reserved to meet claims, it 
has no net income and therefore cannot 
be taxed as corporations are assessed 
under the federal income tax law. 
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Goes With Mortgage Company 


George Peckham Johnson, who was 
formerly connected with the Western 
Life of Des Moines and later the Na- 
tional Fidelity Life at Sioux City, Iowa, 
as agency director, is now fiscal di- 
rector of the Sioux City Bond & Mort- 
gage Company of Sioux City, Iowa. 


© ae = 
Prudential’s Meeting 


Directors of the Prudential to serve 
during the forthcoming year were voted 
for Monday at a meeting of the policy- 
holders. It was the second annual pol- 
icyholders’ meeting since the company’s 
mutualization, and over 250,000 took 
advantage of the opportunity, either by 
proxy or in person. The directors 
nominated in this manner will again 
be voted for by the policyholders’ trus- 
tee, Austen Colgate, at the annual meet- 
ing next January. No adverse proxies 
were Cast. 

Under the provisions of the statute 
making mutualization possible, Mr. 


ACTUARIES 


— F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 


a J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


T J. McCOMB 
© 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
= ACTUARY 








Telephone 1223 Association Buildin: 
Central 3462 19 S. LaSalle St., CHICAG 


A SIGTENHORST 
® 





CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 
CHICAGO 


REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 








Colgate is required to vote the com- 
pany’s stock for the election of those 
directors selected by the policyholders. 
Policyholders casting their ballots had 
to be more than 21 years of age and to 
possess policies of one year or more 
duration. 
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HENDY IS MADE PRESIDENT 





Chicago Life Insurance Field Men’s 
Club Held Its Annual Meeting 
Tuesday 





The annual meeting of the Chicago 
Life Insurance Field Men’s Club, com- 
posed of soliciting agents, was held 
Tuesday. Alfred Holzman of the Mu- 
tual Benefit, who has been president 
since the association started, retired 
from office, Dr. William Hendy of the 
State Mutual being chosen as his suc- 
cessor. The organization now has 150 
members and will endeavor to increase 
its list. It will champion an agents’ 
qualifications bill before the state leg- 
islature this winter. This will be its 
chief work for the year. 

Other officers elected were: Vice- 
president, Edwin Austrian, Northwest- 
ern Mutual; secretary, Harry T. 
Wright, Equitable; treasurer, E. C. 
Platter, Massachusetts Mutual; direct- 
ors: A. C. Oldenberg, New York Life; 
Leopold Stargardter, Conecticut Mu- 
tual; Alfred Holzman, Mutual Benefit, 
and O. D. Richardson, Berkshire. 


_ OSD OO 


New Plan for Rhode Island 


A new firm will represent the Provi- 
dent Life & Trust in Providence, R. I., 
as general agents for that state. The 
name will be Torrey & Brokaw. Daniel 
T. Torrey has been the representative 
‘of the company in Rhode Island for 
thirty-five years, and Walter S. Brokaw, 
who is a young man from the home 
office, has been very successful as a 
special agent under the Louis F. Paret 
General Agency. 





Association Activities 











Madison, Wis.—The Madison association 
held its regular monthly dinner last Fri- 
day night. Prof. E. A. Ross of the de- 
partment of political science of Wisconsin 
University spoke on “The Social Aspects 
of Life Insurance.” He depicted the nu- 
merous social changes that have broadened 
the life field during the last half cen- 
tury. “The fact that the home is no 
longer the place where practically all the 


made it imperative for men to carry life 
insurance as protection for those who are 
dependent upon the earning power of 
men.” P. F. Nichols of the extension di- 
vision spoke on “Life Insurance Advertis- 
ing” and stated that the companies had 
failed to educate the general public by 
failing to show _the human interest side 
of insurance. The association will hold 
its annual meeting on Dec. 29 and a nomi- 
nating committee was named. 
€ * * 

Chattanooga, Tenn.—The Chattanooga 
Association held its annual meeting Dec. 1. 

Officers were elected as follows: 

C. H. Grim, president; John R. May- 
berry, vice-president; J. V. Golibart, sec- 


retary; Smart, treasurer; E 
Thompson, E. N. Webster, J. M. 
McGaughy, executive committee; J. J. 


Cohn, chairman publicity committee. 

A paper on the relation of the associa- 
tion to the salesman was read by C. H. 
Crimm. The Chattanooga association is 
one of the largest associations in the 
south. It now has sixty-six members. Its 
membership has increased over 100 per- 
cent during this year. 

* * * 

Milwaukee—J. H. Puelicher, vice-presi- 
dent and cashier of the Marshall & Ilsley 
Bank of Milwaukee, was the principal 
speaker before the Milwaukee association 
at its meeting Monday noon. Mr. Pue- 
licher spoke on “Extravagance,” and 
‘said: “When you find the home of an 
insurance company which has arrived at 
the point in its existence where its char- 
acter is making an impress on life, you 
will find evidence of those basic traits 
of successful existence—solidity, substan- 
tiality, and a careful husbanding of the 
resources of the present to provide for the 
needs of the future. Measured by these 
standards of usefulness, there is no busi- 
ness which has a greater right to exist 
than the business in which you are en- 
gaged. Well managed insurance com- 
panies are benefactors of mankind and 





should continue to live and prosper be- 


necessities of life are manufactured has [- 


cause they have a place in the scheme of 
the world’s progress.” 


————(q@»:e——___—_—_ 
Hearing on Receivership 


The hearing on the application of the 
Pennsylvania department for the ap- 
pointment of a receiver for the Pen- 
sion Mutual Life will be held at Har- 
risburg, Dec. 16. The company denies 
insolvency, charging that the adverse 
report of the insurance department is 
based upon an overestimate of its re- 
serve liabilities. 


—_—___—~-»-6- 
Law Reform in Pennsylvania 


A program for stricter legislation in 
Pennsylvania is being prepared. Insur- 
ance Commissioner O’Neil and the 
Philadelphia Association of Life Under- 
writers will cooperate in drafting and 
pushing measures that will restrict op- 
erations in much the same manner as 
they are in New York, Massachusetts 
and Connecticut. The plan has been 
given impetus by the revelations in the 
Pension Mutual case. 
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Motion in Libel Suit 


In the action brought at Cleveland by 
the Superior Life of Chicago, against 
the Cleveland Life and President Wil- 
liam H. Hunt, for libel, the court of 
common pleas on Saturday morning, 
on motion of the defendant, ordered the 
Superior Life to permit an inspection 
and copy its books and records. There 
is no penalty, however, for the refusal 
of the Superior Life to permit such an 
inspection. 

The Cleveland Life stated that the 
order would permit it to produce from 
the books of the Superior Life evidence 
in support of the charges recently made 
by Mr. Hunt against the Superior Life 
and its management. 

A similar motion made in the case of 
President L. O. V. Everhard against the 
same defendant, was refused on the 
ground that the records did not belong 
to Mr. Everhard. 


8 -e— 
Leaves the Fire Business 


J. Tom O’Brien, of Spokane, Wash., 
has resigned as special agent for the 
Royal and Queen, thus quitting the fire 
insurance field, to become general agent 
for the Penn Mutual Life in eastern 
Washington, northern Idaho and north- 
western Montana. 


—____—~_»-9 
Carried Large Life Insurance 


San Francisco, Cal., Dec. 6—Dennis 
Searles, Oakland, Cal., the capitalist, 
who was killed in an automobile acci- 
dent last month, carried $165,000 of life 
insurance, all with the Equitable Life 
of New York and written by Manager 
A. M. Shields, of San Francisco. All 
was on the 20-payment life plan, with 
$100,000 in favor of his wife on the life 
income plan, providing her with an an- 
nual income of at least $5,000. Fifty 
thousand dollars was in favor of his 
estate and the balance named Manager 
Shields as beneficiary to protect him in 
a loan made this year to Mrs. Searles 
to enable the latter to pay his current 
premium. 
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Fraternal Actuaries to Meet 


The Fraternal Actuarial Association 
will hold its meeting in New York at 
the Hotel Astor Dec. 14-15. The topic 
for discussion will be mortality tables 
and the experience of fraternal socie- 
ties. Papers will be read by Sidney H. 
Tyson, actuary of the Forresters of 
Toronto; F. M. Speakman, consulting 
actuary of Philadelphia, and Abb Lan- 
dis, of Nashville. The actuarial asso- 
ciation was organized at the time of 
the last meeting of the National Fra- 
ternal Congress. The purpose is to 
provide an opportunity for discussion 
of problems before the fraternal actuary 
and for cooperation in affairs concern- 
ing the entire fraternal system. It has 
about thirty members. Wendali P. 





Kohler, of Toledo, is secretary. 





POLICY OF COMPANIES 
ON BLOOD PRESSURE 


(CONTINUED FROM PAGE 1) 


any conclusions. We have no table re- 
lating to normal systolic pressure other 
than the conclusions as arrived at by 
different investigators along this line. 


Berkshire Life, Pittsfield—This com- 
pany now requires that the blood pres- 
sure test be taken where applicants 
have attained the age of 40 and the 
amount of new insurance applied for is 
$5,000 or more, and in all cases (irre- 











Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 














REAL PROTECTION AT COST 
AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
.... EVERY NEED .... 
An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 








Warm Personal Interest 


That, describes the happy relation 
existing between the Fidelity and 
its field men and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men. 











| We Specialize in the Stock of 


Life, Fire & Casualty 
Insurance Companies 


Quotations and informa- 
tion furnished promptly. 


JOHN BURNHAM & CO. 
c 


| 
| Chicago" ~ New York 
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spective of age) when the amount of 
new insurance desired is at least $10,- 
000. The blood pressure requirements 
were adopted by this company only re- 
cently and we are not, therefore, yet 
able to judge its value in the consider- 
ation of life insurance risks. 


American Life, Des Meines—At ; pres- 
ent we consider systolic of 140 in a man 
40 to 45 normal. Where the physician’s 
examination shows good health and a 
robust constitution and the systolic 
pressure is low, we do not consider it 
as abnormal, but knowing as we do 
the inability of a large number of phy- 
sicians to make an accurate blood pres- 
sure report, we overlook this feature, 
if it is the only one detrimental-in the 
examination. In high blood pressure 
reports we endeavor to determine the 
man’s business acumen and force. A 
great many people put a tremendous 
amount of energy into their business 
and run in a high tension during the 
whole week, and when such is the case, 
we desire an examination after the man 
has had a rest on Sunday morning. 





With Industrial Men 











Death of Frank L. Foster 


Frank L. Foster, superintendent of 
the Metropolitan Life at 2010 Milwau- 
kee Avenue, Chicago, died suddenly at 
his home Wednesday of last week. He 
had returned from the hospital where 
he had been ill for some time. He 
seemed to be greatly improved. He was 
51 years of age, and had been 26 years 
with the company. 





Rounded Out 25 Years 


Peter Ferester, superintendent of the 
Harlem district of the Metropolitan in 
New York City, rounded out twenty- 
five years of service the other day and 
was given a banquet in New York City, 
which was attended by the staff, by 
most of the superintendents in the 
metropolitan territory and a number of 
medical examiners. Vice - president 
Fiske of the home office presided. 
Other officials were present from the 
home office to grace the occasion. 
Joseph Barondess, commissioner of the 
New York Board of Education, and Dr. 
Henry Moskowitz, chairman of the 
Municipal Civil Service Board were 
present and spoke, both being personal 
friends of the guest of honor. 


INDUSTRIAL LIFE NOTES 


Cc. O. Hamilton, of the Prudential in the 
Quiney. Ill, district, has been made an 
assistant. 


Martin F. Stern, agent of the Pruden- 
tial in the Cleveland No. 1 district, has 
been made an assistant superintendent. 


Roland E. Whitney, agent of the Pru- 
dential at Schenectady, N. Y., has been ap- 
pointed assistant superintendent in the 
Chillicothe, Ohio, district. 


Robert P. Edwards, agent of the Pru- 
dential at Ellwood, Ind., has been made 
assistant superintendent and assigned to 
the Waterloo, Ia., district. 


Assistant Superintendent Louis F. 
Schurger, of the Prudential in St. Paul, 
Minn., has completed thirty years of con- 
tinuous service with the company. 


Isaac Witson of Brooklyn No. 8 district 
of the Prudential and Carl Markendorf and 
Jacob Panoff of Brooklyn No. 6 have been 
made assistant superintendents in their 
respective districts. ‘ 


=_eo ——____ 
Big Banquet in Dallas 


Dallas, Texas, Dec. 6—A big banquet 
will be held in Dallas, Saturday, for the 
entertainment of more than 1,000 life 
insurance men of Texas, who will be the 
guests of the North Texas Association 
of Life Underwriters. Murphy Town- 
send will be toastmaster, and talks will 
be made by Nathan Adams, M. H. 
Wolfe, John R. Babcock and Charles O. 
Austin. Insurance Commissioner J. J. 
Eckford will make an address on “Life 
Insurance Men’s Day at the State Fair 
of Texas in 1917.” The purpose of the 
banquet is to make plans for the cele- 
bration of life insurance men’s day at 
the fair next fall. C. C. Webb is chair- 
man of the Committee on Arrange- 





BIG MERGER AGREED ON 
CHICAGO COMPANY IN DEAL 





United States Annuity & Life Unites 
With International of St. Louis 
Under Name of Latter 





At a conference held in St. Louis last 
Friday between the officers of the two 
companies and representatives of the 
Missouri and Illinois departments an 
agreement was reached for the consoli- 
dation of the business and assets of 
the United States Annuity & Life of 
Chicago with those of the International 
Life of St. Louis. This agreement will 
be submitted to the stockholders of 
the United States Annuity & Life at a 
meeting to be held in Chicago Dec. 28. 

Will Retain Their Interest 

Under this proposed agreement for 
consolidation stockholders of the 
United States Annuity & Life will con- 
tinue their financial interest and the 
business will be conducted under the 
name of the International Life. The 
present agency force of the United 
States Annuity & Life will be continued 
for the combined company under the 
management of Secretary William T. 
Smith and Supervisor of Agents Hugh 
B. Keck of the United States Annuity. 

Makes a Large Company 

The combined assets will approxi- 
mate $9,000,000, insurance in force 
$67,000,000, and the annual premium in- 
come $2,000,000, making this one of 
the leading and strongest western com- 
panies. By the combination of the 
agency forces of the two companies 
greater momentum will be given to the 
production of new business. The 
United States Annuity was organized 
in 1906 and has had a steady and con- 
sistent growth. It has built up $14,000,- 
000 of high grade business. The lapse 
ratio has been low and the mortality 
experience very favorable. This con- 
solidation will result in greater protec- 
tion to policyholders, larger possible 
returns to stockholders and a_ wider 
field of opportunity for the agency 
force. 
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LIFE NOTES 


The Atlantic Life of Richmond, Va., has 
recently entered Maryland. 


Steps for a state organization of frater- 
nals were taken in Oklahoma City last 
Saturday. 

The Detroit Life Underwriters Associa- 
tion held its regular monthly meeting at 
the Hotel Cadillac Monday evening, at 
which plans were discussed for the com- 
pe annual “ladies’ night’? banquet and 

ance. 


A meeting of agents under General 
Agent E. BR. Ferguson of the Mutual Life 
of Cincinnati was held Saturday. Darby 
A. Day, manager of’ the million-d-month 
agency at Chicago was the principal 
speaker. 

The Federal Life and the American 
Bankers have traded offices at Kansas 
City, Mo., where the latter had a large 
accident business. E. C. Forsythe, city 
manager of the American Bankers’, goes 
with the Federal there. 


Two Cleveland agents of the Prudential 
recently completed twenty years of con- 
tinuous service. William A. Husbands of 
the Cleveland No. 1 district, and Arthur R. 
King of Cleveland No. 2, both rounded out 
two decades of service in October. 

The Commercial National Bank of Fond 
du Lac, Wis., has purchased a _ group 
insurance policy in the Travelers through 
the McDermott agency of Fond du Lac 


4 covering all of its employes under the 


group plan adopted recently by the Wis- 
consin Bankers Association. 

President George I. Cochran and Gen- 
eral Counsel W. H. Davis, of the Pacific 
Mutual Life, are in Chicago this week 
and will go east to attend the meeting of 
the Life Presidents’ Association next 
week. These officers recently returned 
from a visit to Japan. 


Thomas McHenry, for thirty years agent 
of the New York Life in Milwaukee, died 
from a complication of diseases last week, 
aged 70 years. Mr. McHenry retired in 
1911 because of advancing age, and de- 
voted his time to his extensive real estate 
business. He is survived by his widow 
and five children. 

St. Paul Life Underwriters Association 
entertained the Minneapolis association 
on Monday evening at the Commercial 
Club of St. Paul. Deputy Insurance Com- 
missioner Ira C. Peterson was present on 
invitation to speak on “Views of the De- 





ments. 





partment vs. Life Insurance Agents’ 
Ethics.” 








Reserve Loan Life Insurance Company 


If You Write Us at Once 


Have an Opportunity 
with 


Indianapolis, Indiana 











Secure - - 


Liberal - 


Conservative - 


Licensed in Mo., Ill., Neb., Kas., Okla... Celo., 
Wryo., Mont., Idaho, Utah, New Mex., $. Dak. 


Central States Life 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 


Insurance in Force 
= $21,000,000.00 
Assets 
$1,800,000.00 











The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 











sion basis only. 








First Life and Trust Company 
of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
Good territory and leads furnished. 











The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 
Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than tegular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsbur: 





NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Several Counties of 
Northern Illinois 





PROTECTION INSURANCE 
at LOW COST 











pina Pittsburgh, Pa. 


ALE 
FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for increasing 
Your Income’’ 





and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 





Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 
Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,3 


Death Claim Paid nid $2,752,963. 76 Good Territory Open 











Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the *‘oldest company in America’”’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











An Opportunity — Not a Proposition 


"THROUGH our Free School of Salesmanship and Life Insurance, 

we are prepared to back our managers in the field with the best 
method of securing and equipping men for constructive, permanent 
work in the field of life insurance. 





We are prepared to furnish ANY MAN, ANYWHERE, with this course of in- 
struction without cost or —— If you want to improve yourself, ask for 
our course—many men would be glad to pay $50 for it. WRITE TODAY. 


MISSOURI STATE LIFE 


Insurance Company, St. Louis, Mo. 
The fastest growing life insurance company in America—LOOK UP OUR GROWTH 





Good Contracts for Good Men | 


With a Good Company, in 
Ohio, West Virginia and Michigan 


LIFE and HEALTH & ACCIDENT INSURANCE 
(either or both, as you prefer) 


The Cleveland Life Insurance Company 


William H. Hunt, President 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 
Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 
For territory and particulars address 
SALINA, KANSAS 











FELIX BROEKER, Secretary and Manager = - 
INDIANA NATIONAL 
LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, - + «+ $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 


For contracts write: 
316 N. Meridian Street 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. 











Pennsylvania Maryland 
Delaware Ohio 


Philadelphia Life 


Insurance Co. 
111 North Broad St. Philadelphia, Pa, 


SPECIAL 
AGENTS 
WANTED 











“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *° MONTHLY INCOME INSURANCE. 


Sidieeal LATEST POLICIES AND AGENCY CONTRACT Batcas:ine 


Openings OHIO, IND., KY., and MICH. Write Columbus 











